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Large Jade Bowl, Chinese Workmanship, from the Imperial Palace. Now in the Bishop Collection 
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HE JOAN OF ARC pattern in Alvin Sterling Silver 
Toiletware has a delicacy and refinement that will par- 


ticularly appeal to discriminating customers. 


ALVIN SILVER COMPANY, SAG HARBOR, NEW YORK 
New York Office: 20 Maiden Lane Chicago Office: 10 S$. Wabash Avenue 
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The Effect of Perfumes and Powders 


on Pearls 

N interesting article by Huguette Gar- 
A nier in Le Moniteur de la Bijouterie, 
runs as follow: 

“Are perfumes injurious to fine pearls? 
The London jewelers say so. According 
to them, if the most beautiful necklaces of 
pearls lose, after several years, a part of 
their brightness, it is because the shoulders 
they adorn have too frequent contact with 
the vaporizer and the powder puff. The 
odor of the powder does not agree with the 
delicate nature of rare pearls, their orient 
accommodates itself badly to the vicinity of 
the artificial embalmment. Must ladies, to 
preserve their adornment intact, renounce 
the usage of perfumes? I went to ask M. 
Leonard Rosenthal, the great ‘periler’ of 
Paris. The ‘sickness from fragrant odors’ 
said to harm the precious gems did not ap- 
pear to disquiet him unreasonably, 

“It is no more exact to say that pearls 
‘fall ill’ than to say they die. Pearls do 
not die. If, sometimes, their brightness falls 
off that does not arise from anything serious. 
Pearl is a composition: a little worm pene- 
trates the oyster, it envelopes it in a kind 
of tomb of thousands of concentric layers. 
The upper layers may be less brilliant with- 
out the pearl being sick. The cause is not 
internal but superficial. This is, rather 
than a real malady, a kind ‘epidermic efflor- 
escence. Rid of the first layer, the pearl 
recovers its beauty.” 

How does that alteration come about? 

“Sometimes—not always—from the pro- 
prietress of the jewel. Pearls do not have, 
on every woman, the same _ hardness 
(dureté). Even the duration of their 
splendor depends a little on certain physical 
conditions. Thus a dry skin is for the 
necklace the best polisher, a fat skin con- 
tains, nearly always, an acid which, at the 
end of a certain number of years, injures 
the beauty of the pearl’s orient.” 

How about powder in such a case? 
“Powder? But that, also, contains an 
acid, and it is, alas! the same as perfumes! 
It is not so much the subtle odor that they 
throw off as the chemical composition that 
is hurtful.” 

It will suffice, then, to employ only 
powders and perfumes without acid to get 
pearls to retain always delicate iridescence? 

“That would be better . . . but we would 
still have to be careful about dust, differ- 
ences in temperature. A necklace carefully 
laid in a case and closed in a strong-box 
can suffer from it. After a number of 
years, perhaps decades, an action is set up; 
the imperceptible dust works its way under 
the first layer. It suffices, then, in order to 


give it back its splendor, to repolish with 
a powder known to pearl experts.” 
What enters into its composition? 


“That is.a secret ... We can say, how- 
ever, that it contains a part of the powder 
of rubies. The operation of polishing is 
delicate and necessitates care of an able 
specialist. Badly done, it leaves the pearl 
unequally brilliant and will cause a loss of 
weight. Before repolishing a pearl they 
nearly always shed its first ‘skin.’ ” 

But this is the treatment in beautifying 
parlors! The “care-takers” (soigneuses), 
before undertaking the repairing of a face, 
shed the withered skin. 

“I do not know the details. That is 
what is done to pearls without brilliance.” 

Is there other means of preserving pearls 
than that youth cure? 

“There have been found in China dead 
bodies buried two or three thousand years, 
together with their jewels. The pearls 
were not dead; they had lost part of their 
value by contact with the body embalmed 
and anointed with an odorous oil. We 
could, with appropriate care, renew all their 
beauty to these necklaces. It would be 
necessary first to wash them in an es- 
sence..." 

A special essence? 

“No; that which is used in taking off 
one’s gloves. This releases the gems from 
their impurities, which ruin them. That is 
a process that should be employed by ladies 
every two or three months when they have 
a fatty skin and those that use powders and 
perfumes.” 

That would be, in fact, a much simpler 
process than hunting for a powder free 
from acid ...a “pearl” diffcult to find, 








Credit Cannot Be Manufactured 





By J. H. Tregoe, Secretary of the National 
Association of Credit Men 
THE public at large has no apprecia- 
tion to speak of of the real nature 
of credit. Credit cannot be manufac- 
tured. The printing presses of Russia 
may turn out paper rubles by the tril- 
lions, but no forces in Russia can make 
them exchangeable for commodities at 
face value. When speaking of inflated 
credit the quantitive measurement does 
not always apply. The real test of an 
inflated credit is whether the underlying 
value has been consumed. Credit is not 
of itself a value. Credit is a representa- 
tive of value. 

When the merchant goes to market 
and lays out a line of dry goods for, 
say, $5,000, on credit terms, this credit 
should be extinguished before these com- 
modities are sold by the merchant to 
his customers. The merchant may be 
financially responsible for the debt, but 
so long as there is no underlying value 


to the credit itself, just to that extent 


is the credit dangerous and tends to 


inflation despite the financial abilities of 
the debtor. 

Drawing credit from its underlying 
value is a mistake that happens too fre- 
quently in our commercial transactions, 
leading to individual failures and at 
periods to national disturbances. When 
the governments of the belligerent na- 
tions borrowed billions from their people, 
to pay for war munitions and to keep 
their men in the field, the credit repre- 
sented by each bond or printed obliga- 
tion was inflated because the underlying 
value was gone. The redemption of 
these obligations rests largely on the 
taxing powers of the nations. This tax- 
ing power may be affected by political 
or social conditions and there is always 
more or less risk with such obligations, 
no matter how strong and how progres- 
sive the government may be. Preserving 
the integrity of credit should be one of 
our chief objectives because it enters so 
largely into the real welfare of a nation. 

When credit is fractured business suf- 
fers and there will be unemployment and 
personal distress. When credit is sound 
business prospers until abuses occur 
which carry the consequences of depres- 
sion and disturbances. We are endeav- 
oring to point out in this brief item the 
real nature of credit, hoping that our 
readers may better understand that 
credit is not material, but merely spirit- 
ual. It is the reflection of a commodity 
and with no value to support it, there 
can be no credit. There may be some- 
thing in the form of credit, but it is 
spurious and apt to be after all a waste. 








Elephant Skin Jewelry 





Le Moniteur de la Bijouterie is respon- 
sible for the following: 

“We can scarcely believe that this jewelry, 
ornamented with elephant skin, now created 
in France, will find extensive use, to which 
one of our most important specialists, M. 
Vinot de Barmont, gives the title, from this 
time on: ‘the cricket on the hearth,’ for 
which we felicitate him. M. Vinot de 
Barmont, who has so happily already 
brought out jewels, surpasses himself in 
creating this jewel, of imported Hindu skin. 
We all know that country, the most ancient 
from the point of view of the arts, is par- 
ticularly amorous of fetiches: this one 
is also worn down there by the aristocracy 
of the country. We are glad to see it 
already launched in this country. It was 
a pleasure to us, on the amiable and charm- 
ing invitation of M. de Barmont, to visit 
his stores and his collections, to confirm 
visibly how far this fabrication, under his 
hands, had progressed, as much on account 
of its solidity as of his bold conception in 
its elegance.” 
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An Individualistic Gift can be 
found in the Larter Line of Period 
Rings for Men. They are unusual 
because each design has its own 
history dating back to the five most 
prominent periods in the history 
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an Individual Gift that Lasts. 
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Platinum and Allied Metals in 1920 





By James M. Hill 
A Report Prepared for the United States Geological Survey and Which Will Form Part of 
‘“‘Mineral Resources of the U. S., 1920,” Part I. 




















(Continued from issue of Nov. 30) 


RUSSIA. 

There is no authentic information con- 
cerning the platinum industry in Russia. 
The soviet government had planned to pro- 
duce 3,000 pounds of platinum in 1920, but 
it is reported to have been able to produce 
only 241 pounds in the first six months, 
or at the rate of approximately 500 pounds 
for the whole year. The suggestion of the 
Mining and Scientific Press’ that this may 
be poods, not pounds, is not admissible, for 
500 poods would be 263,322 troy ounces, 
and it is inconceivable that any such quan- 
tity of platinum was produced. What ap- 
pears to be more reliable information*® as to 
the production for the first seven months of 
1920 puts the output at 6 poods, or 3,160 
ounces. , 

It is known that certain gravels in the 
platinum-producing areas are sufficiently 
rich to be worked by hand, and it is prob- 
able that some platinum was thus recovered 
in 1920, possibly as much as 15,000 ounces, 
in view of the fact that the soviet govern- 
ment was anxious to produce the metal 
in the hope that it could be used as a 
medium of exchange with the rest of the 
world. 

TASMANIA. 


The Tasmanian osmiridium fields were 
apparently exploited actively during 1920, 
for the production of 2,009 ounces recorded 
is about 403 ounces greater than the output 
in 1918 and 340 ounces more than the pro- 
duction in 1919. The output in 1920 was 
sold for £77,114, which at the average ex- 
change during 1920 (£1= $3.65) was 
equivalent to $281,466, or at the rate of 
$140 an ounce, which was $10 an ounce be- 
low the average price paid for osmiridium 
in the United States. 


Platinum Assaying 


As is well known, the textbook methods 
for the assay of platinum have not proved 
effective. Many people have been fooled 
by the results of assayers, most of whom, 
presumably following standard methods, 
are not sufficiently familiar with the diff- 
culties of platinum analysis to recognize 
the errors that might arise in their work. 
The difficulties of platinum analysis are 
well known, and statements have been re- 
peatedly published emphasizing the neces- 
sity of employing only assayers who are 
recognized as competent to undertake this 
class of work. The Bureau of Mines has 
recently issued a comprehensive review’ 
of the various methods that have been used 
and gives~in detail a method which can 
be considered standard. As this method 





1Min. and Sci. Press, vol. 121, No. 12, p. 401, 
Sept. 18, 1920. 

*Russia’s gold and platinum output; Econ. Re- 
view, vol. 2, No. 23. p. 512, 1920. 

*Davis, C. W., The detection and estimation of 
= in ores: U. S. Bur. Mines Tech. Paper 
270. 


has been shown to be absolutely reliable, 
when followed by a competent assayer, for 
the detection of platinum metals in all 
classes of samples, it is believed that it 
should be accepted. It is suggested that 
any one desiring assays for platinum should 
insist upon the assayer using this method. 
If this is done and check assays are required 
later, the results can be compared with 
safety. 

The importance to all those interested in 
platinum of the method published by the 
Bureau of Mines seems to justify its repe- 
tition here, though the whole report should 
be in the hands of each assayer who may 
be called upon to assay ores for platinum. 


SELECTED METHOD For THE CoMMERCIAL EstTIMA- 
TION OF PLATINUM 1N ORES, 


In the investigation of methods for the detection 
and estimation of platinum in vein material, the 
method following has been selected as satisfactory 
for commercial use. It contains nothing new, 
but has been compiled from various sources and 
is similar to one used by L. W. Dunham, Irving- 
ton, N. J.4 The manipulation has been given in 
detail and notes added to explain the various steps 
in the process. Although a separation of the plat- 
inum metals is not given, the rough group separa- 
tions are included tc aid in determining the value 
of an ore. 

The bead obtained by usual fire-assay methods 
may contain gold, siiver, and the platinum metals 
and is parted with HNOs. The silver and most 
of the platinum and palladium go into solution. 
The residue may contain gold, iridium, rhodium, 
and some ruthenium and osmium, as well as plat- 
inum., The gold and the rest of the platinum are 
dissolved from the residue of other platinum 
metals with dilute aqua regia and filtered off, 
leaving iridium, rhodium, part of the ruthenium, 
and a small amount of osmium, which may be ig- 
nited and weighed. The HNOs solution may con- 
tain silver, platinum and palladium. The silver is 
removed, as the chloride and the platinum and 
palladium are precipitated from the _ solution 
(which has been made slightly alkaline with 
Na2COs), by boiling with formic acid, then 
filtered, ignited, and weighed. To separate the 
palladium from the platinum the mixed metals are 
treated with warm dilute HNOs, which dissolves 
the palladium and leaves the platinum. The pal- 
ladium is found by difference, or may be pre- 
cipitated with formic acid, after evaporating to 
dryness with HCl,. taking up with water, and 
neutralizing with NasCO;. ‘The aqua regia solution 
is evaporated to dryness twice with HCl, taken up 
with water, and, after the gold is removed with 
oxalic acid, the platinum and palladium are re- 
covered as in the preceding process. A qualitative 
test is applied to a solution of the platinum pre- 
cipitate. . 

The ore in all cases is ground to pass 2 100-mesh 
screen and when substances difficult to fuse, such 
as chromite and zircon, are present, the sample 
should be made to pass a 150-mesh screen. 

When the quantity cf platinum is small, it is 
advisable to run several samples of an assay ton 
each, combine the lead buttons, and scorify to 
about 30 grams. 

An assay ton of the carefully sampled ore is 
thoroughly mixed with a suitable flux. As iron 
has a greater affinity for iridium than has lead, 
the old iron-nail method of treating sulphite ores 
should not be used. 

If there is not at least 15 times as much silver 
as platinum in the ore, enough of a silver salt— 
chloride or nitrate—is added to make up the de- 
ficiency. The presence of excess silver is required 
to render the platinum scluble in HNO;:, when 
parting, to assist in removing the last traces of 
lead in cupelling and to lessen any tendency 





4Private communication, 1920. 
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toward loss in the cupel. The addition of silver 
in the form of a salt makes possible a thorough 
mixing with the charge, and, when reduced, the 
numerous silver particles are distributed in a way 
to be most effective in collecting the platinum. 

To an unknown ore about 0.05 gram of silver 
chlaride may be added. The charge is fluxed as 
in the ordinary fire assay for gold and silver, 
except that after the fusion has become quiet the 
temperature should be raised somewhat higher than 
is the usual practice and the heating continued for 
about an hour. The crucible is removed from 
the furnace without agitating the contents and left 
to cool. Cooling without agitation prevents loss 
of iridium, ruthenium, and osmiridium, which do 
not alloy with lead but sink through it and are 
held mechanically when the button cools. If the 
charge is poured, these metals are apt to be partly 
lost. 

The button is freed from slag and cupelled at a 
high temperature. As the high temperature causes 
a loss of silver, a check or proof assay should be 
run at the same time to be used in correcting this 
error. 

When platinum makes up over 1.6 per cent. of 
the bead, the latter appears frosted to the unaided 
eye. The microscope will detect platinum when 
it constitutes 0.3 per cent. of the silver bead. Con- 
siderable quantities of platinum make the bead 
flat and irregular. The roughness caused by 
iridium is of finer texture than that due to plat- 
inum. Palladium gives the surface of the bead 
an embossed appearance. Ruthenium in quantity 
turns the surface to a bluish-black color, a black 
scum being left on the cupel. After cupelling, the 
button is then parted with H'NOs, first with 1:4, 
then with 1:1, and finally with 2:1 acid. If gold, 
silver, and all the platinum metals are present in the 
ore, the silver, palladium, and platinum are dis- 
solved by this treatment, leaving the gold, iridium, 
rhodium, and scme ruthenium and osmium. Most 
of the osmium and part cf the ruthenium are 
oxidized and lost during cupellation. Fart of the 
iridium may not collect in the silver and will be 
lost on the cupel. 

If considerable platinum is found, some will be 
left still undissolved. The residue is filtered off 
on a 5-centimeter, ashless filter paper, ignited, and 
saved for the recovery of any residual platinum as 
well as for the determination of iridium and 
rhodium. 

Dilute HCl is then added to the filtrate slowly, 
with constant stirring to precipitate the silver. 
After this has set over night, the silver chloride is 
filtered off and washed with water, acidulated with 
HNO;. If the precipitate is pink, it must be 
redissolved and again precipitated to remove ce- 
cluded platinum or palladium. Although palladium 
may be separated from silver by one precipitation 
as the chloride, in acetic acid solution, the addition 
of the ammonia necessary to neutralize the HNO; 
present causes a bulk of salts on evaporation, 
which interfere with the subsequent operations. 

Evaporate the filtrate just to dryness, do not 
bake; take up with dilute HCl and again evaporate 
just to dryness, then take up with dilute HCl, 
transfer to a 30-cubic centimeter beaker and evap- 
orate nearly to dryness (until there is a dry spot 
in the center of the beaker). When cold, take up 
with a very little cold water and filter on a 5-centi- 
meter paper to remove the last traces of silver, 
It is important that all the silver be removed at 
this point, otherwise silver would come down on 
boiling with formic acid and vitiate the platinum- 
palladum result. 

The filtrate is .made slightly alkaline with 
NazCOs. formic acid added, and the solution boiled 
in a covered beaker until all the platinum and 
palladium are precipitated (about 30 minutes). 
These finely divided metals are filtered on a small 
(5-centimeter or less) paper, washed with hot 
water, ignited, and weighed. As the platinum 
metals adhere to both glazed and unglazed porce- 
lain crucibles on ignition, “impervite”’ crucibles 
may be used to advantage for the ignition of the 
finely divided metals. In transferring the platinum 
metals from the beaker to the filter, it has been 
found convenient to use a small wash-bottle which 
will deliver a very fine stream of water. Funnels 
that have been cut down so that the small filter 
papers extend beyond the rim prevent the fine 
metals from creeping. 

The filtrate should be boiled again with formic 
acid to confirm a complete precipitation of the 
platinum metals. 

If the first parting solution is yellow or orange, 
the presence of palladium is indicated and the 
platinum may be separated from the palladium and 
determined. Warm the metals with dilute HNO, 
(1:4) which quickly and completely dissolves the 
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ap Jution, which may contain gold and _plat- 
0 = evaporated to dryness, taken up with 
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~gh ess, taken up with cold water, and any 
: ‘dual matter is filtered off. The solution is then 
ee d with oxalic acid until the gold is all pre- 
_ ted. It is well to let the solution stand over- 
sight before filtering off the gold. The gold is 
filtered off and the platinum, recovered by boiling 
the sclution which has first been neutralized with 
sodium carbonate with formic acid, is then filtered 
ff, ignited, and its weight added to that of the 
platinum already found. ; ers. 
It is advisable to check results by running a 
known sample along with the unknown. This 
known sample is made by adding to a crucible 
charge the approximate quantity of gold, silver, 
and platinum found in the ore. The check is 
treated in every way the same as the sample to be 
examined, the “3 being corrected if the known 
ows a discrepancy. 
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Greek Jewelry 


goldsmiths and jewelers the 

Greeks are universally acknowledged 
to hold the front rank. In looking at a 
piece of their work one cannot help being 
struck by the mastery over the material 
which the maker must have possessed. If 


MONG 


it is simple, one feels that simplicity was the | 








GREEK EAR-RING 


result deliberately aimed at, and that it is 
not caused by poverty of ideas as to design 
or lack of knowledge of the craft. On the 
other hand, the most elaborate pieces do not 
seem overcrowded or worried. The intri- 
cate ornament always seems to be in the 
right place and in proportion to the whole 














7PICAL ASSAY CHARGES USED IN THE ESTIMATION OF PLATINUM IN DIFFER- 
— ENT ORES. 
Black Chro- Sul- 
Roasted Sand, mite, 40 phides 
Sili- Hema- Lime- Sul- Largely Per Cent Sul- With 
cate dite stone phide Fe;Oya CrsO, phides_ Barite 
say 1 : 1 1 1 1 1 1 1 1 
ssa UR ccs see? 2 are 
wk F ney eer 30-60 30 ve 44 ee ines 30-60 . 
Soda bicarbonate. grams.. Beis 40 ~ 20 60 As 30 
Borax, grams...........+0+- ae oi 20 ies ss ~ a a 
pel.qpe-d-ieaueaaeananane a a a ee eS 
REEL (QEAINGs 6.5 05:55 creics.onles 7 be 4 a5 0-10 ss 
Fluorspar, grams....6...eee wes 5 “+ a C 
Argols, BTAMS... esse eee eens 2:5 3.5 sa 7 4 3 2 vs 
RENE OPEN OY e craiosec.0:04 440% tes ves sins, oi ok 21 : 
Silver chloride, grams......... 05 .05 05 05 05 05 05 05 
1) A re or (¢) (°) (¢) (¢) (¢) (¢) (*) co) 


} } P ‘ } a 
@This charge has been used by A. A. Hanks and was 


kindly furnished by him. He prefers 


argols to any cther reducing agent because in this flux the uead collects better by the use of this 


reagent. 


lead button is obtained. 
¢Borax glass. 


The wedding of Nathan Meyer Cohn and 
Miss Leah Schwabacher occurred in Cin- 
cinnati recently. Miss Schwabacher is a 
daughter of Mrs. Delphine Schwabacher 
and was reared in Bessemer, Ala., where 
she lived until a few weeks ago. She en- 
joyed the reputation of being one of the 
best business women of the district and 
as successfully managed a large jewelry 
business for several years. Besides her un- 
usual business ability. she has an attractive 
personality which has won for her many 
friends in sociat life. Recently, the busi- 
ness was moved to Corbin, Ky., and it is 
there that Mr. and Mrs. Cohn will make 
their home. They were accompanied to 
Cincinnati by Mr. and Mrs, Ben Schwa- 
bacher. Mr. Cohn’s home has been in Bir- 
mingham for the past few months, going 
there from Mississippi. He will become 
manager of the Schwabacher Jewelry Co. 
at one of the stores in Kentucky. 


¢ j n © 2 ” 
>The quantities of niter or reducer are cnly approximate and must be so chosen that a 30-gram 


Their delicacy never appears thin 
or their rich detail heavy. There is a log- 
ical sequence in every line. Probably the 
workman designed each piece as it grew 
under his hands; he knew the exact capa- 
bilities of the material and the purpose the 
work was to serve, and within these limits 
he accomplished (or so it seems to me) all 
that was possible in the way of translating 
beauty into gold. 

The very early work is mainly embossed, 
either by the repoussé method or by stamp- 
ing. Among the other processes employed 
later are engraving, gem-cutting, and above 
all, delicate filigree work which has never 
reached the same perfection of workman- 
ship and design as in their hands. It is this 
extreme minuteness of the work that at first 
may strike our sense of wonder most 
strongly, but after all it is the exquisite 
delicacy of taste which is really most var- 
velous. It is not found only in the pieces 


piece. 
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which are the chef d’w@uvre of the master 
craftsmen, but in the minor things which 
are so numerous that they must have been 
made by the ordinary working goldsmiths. 
It is possible that the minute workmanship 
in the way of affixing the tiny granules 
and wires may have been the result of some 
knack of craftsmanship which has been lost, 
though we know that in former times ex- 
traordinary patience was shown in carrying 
out works of art; and even now Orientals 
spend years in making pieces of lacquer or 
needlework. 

The chains used are the plaited loop-in- 
loop kind, arranged in more or less intricate 
patterns, and they form the basis of most 
of the necklaces, which generally consist of 
numerous small pendants hung closely along 
such chain. Those ornaments take various 
forms, such as amphore, rosettes, balls, and 
taper shapes, all ornamented with delicate 
filigree in ever-varying designs. Ear-rings 
are found in a multitude of delicate patterns. 
A tiny Eros or Cupid is a very favorite sub- 
ject; amphore and basket shapes are also 
found in considerable numbers. These ear- 
rings strike the keynote of movement, and 
their swaying motion must have given to 
the wearer an effect of extreme elegance.— 
Percival, 








The Ancients Revered Goldsmithing 


6¢7 N the goldsmith’s art, as in others, the 
ancients were pre-eminent, and it was 
held in such esteem, that, in many instances, 
encomiums passed on its masterpieces have 
survived the works themselves. In the 
olden time, as was the case in later days in 
the Italy of the Renaissance, the gold- 
smith’s trade was a school which produced 
masters. Lysippus had hammered the metal 
before he became sculptor; Alexander, third 
son of Perseus, king of Macedon, did not 
think it derogatory to make chasings in gold 
and silver. The large votive vase in the 
temple of Minerva has immortalized the 
name of Aristotle of Cliton. Calamis, 
sculptor as he was, used to embellish with 
bas-reliefs those silver vases, which in the 
days of Nero, were, at Rome and among 
the Gauls, an article of luxury for the rich, 
and a subject of emulation for artists. 
“And that nothing might be wanting, 
Callicrates of Lacedaemon and Myrmecides 
of Miletus produced minute miscroscopical 
works of a perfection hitherto unprece- 
dented,—chariots with horses caparisoned 
and harnessed, so small as to be hidden 
beneath the wing of a fly. Nor did these 
Lilliputian masterpieces prevent them from 
modeling most exquisite vases. Where, 
today, are all these marvellous works? The 
very richest collections may possibly pos- 
sess some few specimens, such as the silver 
crater of M. Mascianus. However, mag- 
nificent works, crowns, vases, jewelry, do 
honor to our museums, and suffice to prove 
that the songs of Homer and the descrip- 
tions of Pliny were not exaggerated,”— 
A. Jacquemart, 








H. C. Viele & Co., Augusta, Ga., are in 
financial trouble and an involuntary petition 
in bankruptcy has been filed against the 
firm. The stock was entirely destroyed in 
a general fire. 
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stmas Shopping Season Under Way in London—New Ways of Smug- 
Gems—Reduced Profits for South African Gold Mining Companies 
—Litigation Over Culture Pearl Advertising—Fan Fancies. 

















18—This is the season of 
chopping carnivals and Christmas Clubs 
for the retailers this side. The retail jew- 
r is getting in on all these sale-stimulat- 
The Christmas Club, which is 
lly by the small man is an 
excellent means of shifting seasonable goods 
by an easy-payment system. Prospective 
customers who join the ‘clubs” in. the Fall 
are given a small booklet each in which 
their weekly subscriptions are entered. The 
retailer keeps these records until Christmas 
week when payment is made to the value of 
goods desired. Customers anxious to buy a 
really good Christmas present—such as a 
silver toilet set or a good gold 
watch—find it much easier to do so 
under this club system of gradual 
payments. The _ retailer usually pro- 
vides an inducement to this: subscrip- 
tion form of purchase by giving, say, 
a shilling in the pound, on all sums over 
£2. By the means of his subscription 
cards the retailer knows just how many 
customers are going to select goods Christ- 
mas week and knows almost to a doilar 
just how much money will be realized by 
his shopping week on these cards. As tor 
the shopping carnival, this is a more pre- 
tentious scheme. All retailers band to- 
gether in their district and arrange for a 
special week. Booklets are printed setting 
out the fact that prizes will be given to dili- 
gent customers who can find a number 
displayed in a window trim that tallies 
with a number stamped on the cover of 
the booklet left at their home. The retail 
jeweler offers cruets, cutlery sets, necklets, 
bangles and brooches as prizes in this com- 
petition. Hundreds of colored balloors are 
released at a certain hour in various sec- 
tions of the county. Each balloon bears a 
tag and several of them are exchangeable 
for prizes in the retail shops. This is a 
feature for the children. Customers who 
spend £2.50 and over are supplied a free 
tea and return railway fare for any distance 
up to 30 miles. Local chambers of com- 
merce and retail organizations offer prizes 
and diplomas for the best dressed windows 
of the retailers, the shoppers themselves be- 
ing the judges. In this sort of enterprise 
the jewelers are well to the fore and their 
experience is that a shopping carnival more 
than pays them by the future business they 
realize on the advertisement obtained by it. 
As for the Christmas week sales they usu- 
ally expect to double their turnover owing 
to the thoroughness with which the thou- 
sands of shoppers looking for window trim 
prizes study the displays. Hence a lot de- 
pends on “he care given the trim by the 
window dressers. Last season’s shopping 
carnivals for the retailers proved that 
where retailers joined in the scheme just 
twice as much stuff was shifted from their 
retail shelves as by retail dealers who stayed 
outside it. For, at a cost of about £50 for 
two or three prize articles to te placed in 
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his window trim, the retail jeweler gets the 
benefit of the thousands of surplus shoppers 
coming into the district by ‘rail and by 
road with the express purpose of spending 
money and qualifying for a free tea and 
rail fare. 

x * x 

A new way of smuggling jewels was 
brought to light the other day in Germany, 
gold and diamonds being carefully con- 
cealed in a traveler’s luncheon, which con- 
sisted of bread and butter and boiled eggs. 
The passenger on the train between Eydt- 
kuhnen and Berlin betrayed himself by his 
nervousness when his luggage was ex- 
amined by the Customs officials. Although 
nothing out of the way was found in the 
luggage the officials were so impressed by 
the traveler’s manner that a re-examination 
was made. This time, even the luncheon 
carried by the passenger was carefully over- 
hauled with the result that gold and dia- 
monds were brought to light. The pores 
of the bread had been carefully filled with 
gold and painstakingly covered with butter. 
The eggs nad been emptied of their yolks 
and refilled with diamonds. 

* * * 

The monthly returns of the South African 
gold mining companies show reduced profits 
for October as against September. The 
Geduld shews an estimated profit for the 
month just past of £180,000. In September 
the profit was £191,125. The month’s yield 
of gold from this mine during October was 
larger at !7,282 fine ounces as compared 
with 16,185 ounces in September. The re- 
duction in profit is explained by the fact 
that gold in September was worth approxi- 
mately £27.50 an ounce and in October 
only £25.75 per ounce. The report from 
the Modderfontein Deep Levels shows a 
similar state of things, the gold yield for 
October being 24,119 ounces, and for Sep- 
tember, 23,355 ounces. Which results in a 
profit of £404,215 for September, against 
£390,385 for last month. 

x ok Ox 

The first pearl case under the Merchan- 
dise Marks Act was heard at the Mansion 
House the other day, M. Mikimoto, the 
Japanese cultured pearl inventor, having 
summonsed a trader known as Bullock for 
the alleged sale of Japanese manufactured 
pearls as “cultured pearls” under the trading 
name of O. Toshimo, of Tokyo, Japan. It 
seems that Bullock advertised: “Japanese 
culture pearls. Pearls that baffle the ex- 
perts. That they were bought by pearl 
merchants as genuine pearls is sufficient 
evidence of their beauty and that they are 
indistinguishable from the finest natural 
pearl. We invite you to make a comparison 
yourself. We shall be pleased to send 
graduated siring or rope on receipt of re- 
mittance.” Then followed the London ad- 
dress of “Toshimo, Tokyo.” <A _ represen- 
tative of Mikimoto answered the ad. and 
received a necklace for £12.50. Toshimo’s 
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notepaper was headed: Pearl merchant and 
importer, Tokyo. Samuel Jones, who 
answered the ad. for his employer, Miki- 
moto, said the necklace was composed of 
manufactured pearls, the center being 
mother-of-pearl. If the necklace had been 
of cultured pearls, he told the court, it 
would have been worth £7,500 to £10,000. 
Asked if he was not inflating the value of 
culture pearls and whether he had not sold 
four culture pearls for less than £1 each, 
Jones said they were “half cultures.” The 
case is adjourned. 
*K * * 

The fans now being sought for the dance 
season offer nothing particularly new in 
design. But the jewelers handling these 
goods say the demand is all right. The 
designs this season seem to stop at the big 
feather fan, the single plume, the quill and 
the lace or mother-of-pearl. Some of them 
are pretty well ornamented with the 
jeweler’s art. 

* * x 

Along with the fan the jeweler is finding 
a profitable line just now in tortoiseshell 
lamp shades and candle shades. They are 
being purchased readily by people having 
oak-furnished rooms. Some of these shades 
are richly finished in silver work. 

x ok Ox 

Well-finished toilet sets offered by the 
retail jeweler here today are considerably 
lower in price than they were a couple of 
months ago. A set costing £50 to £75 
at the end of the Summer can now be picked 
up at round about £25 to £30. 


* * 


Gold mining circles here consider that 
General Smuts has done more towards 
straightening out the tangle of the Rand 
mines with his straight talk to labor than 
the unions and management themselves 
could have done in months. Once wages 
get down—and they start to do so auto- 
matically next month we are told—things, 
it is predicted, wil! be rosier with the gold 
companies. Since General Smuts told the 
white miners that if they were not prepared 
to take lower wages they might ntt be able 
to take any wages at all, the general attitude 
on their part is said to be changing. 








The jewelry store of O. J. Litscher, Fox 
Lake, Wis., was entered late at night re- 
cently and robbed of about $300 worth of 
watches and a small amount of cash. En- 
trance was gained by prying open a side 
door and breaking through the door enter- 
ing the store. Suspicion pointed to a cer- 
tain person, and the following day a man 
was arrested at the station, just before train 
time. He submitted to arrest, but on the 
way to the jail made a break for liberty. 
The village marshal, who is said to have 
been unarmed, was unable to regain his 
prisoner. A posse was organized and search 
instituted, but only a few traces could be 
found where the man had been seen some 
time before the arrival of the posse. The 
Suitcase containing the watches was re- 
tained by the officer and the watches re- 
turned to Mr. Litscher. Several of the 
watches belonged to customers, having been 
left for repairs. The man is said to be an 
ex-convict and generally known as a bad 
actor. He had been staying in Fox Lake 
for a week or 10 days. 
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New Marking Act of Canada 





Text of Amendment to Canadian Customs Tariff Which Will Interest 
Exporters of American Watches, Clocks, Jewelry, Etc. 
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WasuHincTon, Dec. 1.—Manufacturers of 
watches, clocks, jewelry, etc. who export 
their products to Canada, will be interested 
in the Canadian customs tariff amendment 
act of 1921, amending the customs tariff of 
1907, which the United States Post Office 
Department today sent broadcast to the 
postmasters of the country: 


12A. That all goods imported into Canada which 
are capable of being marked, stamped, branded, or 
labeled, without injury, shall be marked, stamped, 
branded, or labeled in legible English or French 
words, in a conspicuous place that shall not be 
covered or obscured by any subsequent attachments 
or arrangements, so as to indicate the country of 
origin. Said marking, stamping, branding, or label- 
ing shall be as nearly indelible and permanent as 
the nature of the goods will permit: 

Provided, That all goods imported into Canada 
after the date of the coming into force of this 
section which do not comply with the foregoing 
requirements shall be subject to an additional duty 
of 10 per cent. ad valorem to be levied on the 
value for duty purposes, and in addition such 
goods shall not be released from customs possession 
until they have been so marked, stamped, branded, 
or labeled under customs supervision at the expense 
of the importer. 

(2) This section shall come into force on the 
31st day of December, 1921. 


REGULATIONS 


This law applies to ‘‘all goods imported into 
Canada,”’ and consequently includes goods originat- 
ing in the United Kingdom, British colonies, and 
British possessions. 

The country of origin of a manufactured article 
may be the country in which the article has been 
finished by a substantial amount of labor, amount- 
ing to not less than one-fourth the cost of produc- 
tion of such article in condition imported. 

Goods entered for immediate exportation or in 
transit through Canada are not required to be 
marked, 

When imported goods are found to be not legally 
marked, the appraiser will note the fact on the 
invoice and the additional duty shall be levied ac- 
cordingly. 

The appraiser will report all articles (and pack- 
ages as hereinafter provided for) not properly 
marked to the collector, who will notify the im- 
porter te redeliver the unexamined packages or to 
arrange to mark the same and their contents under 
customs supervision. 

The importer may be permitted to mark examined 
packages and their contents in customs warehouse, 
or arrange for the marking of same under customs 
supervision on the premises of importer. 

Whether the marking found on goods in condi- 
tion imported is as nearly indelible and permanent 
as the nature of the goods will permit is a question 
of fact to be determined in each instance by the 
collector, subject to the decision of the commis- 
sioner of customs and excise. 

If the importer fails to mark goods when cailed 
upon to do so by the collector, the collector may 
require the same to be exported, and in default 
thereof, the goods shall be treated as unclaimed, 
dating from the time of importation, and, if sold, 
must be sold on condition that they be marked by 
the purchaser under customs supervision. 

Goods not susceptible of permanent marking may 
be stamped or labelled for purposes of delivery. 

It will be found that while certain kinds of goods, 
as, for example, chinaware and porcelain, are 
capable of being permanently and indelibly marked 
in the process of manufacture, it is commercially 
impracticable to so mark them afterwards. 

Goods of this class, if not so indelibly marked 
in condition imported will be subject to the addi- 
ticnal duty*as provided, but may be released upon 
being marked by the importer in a manner as nearly 
permanent or indelible as the nature of the article 
will permit, as, for example, by gummed labels or 
rubber stamp. 

Where articles themselves incapable of being 
marked without injury are imported in bands, 
Wranpers or containers cr cn cores or spools, such 
bands, wrappers, containers, cores or spools shall be 


marked so as to indicate the country of origin. 

Imported containers or wrappers intended to be 
filled with or used upon domestic products are to 
be marked as required by the act, but in order to 
avoid the possibility of origin other than Canadian 
being imputed to domestic products sold in such 
imported containers or wrappers because of the 
markings of the latter, the words “Container (or 
wrapper) made in .’ shall be used. 

It will not constitute a non-compliance with the 
act, however, so as to involve the levy of the addi- 
tional duty, if the word “‘container,’’ or “wrapper” 
as provided in the preceding paragraph be not used 
in the marking of the goods as imported, but, before 
release from customs, this additional marking will 
be required to be done. 

The name of the country of origin is required 
to be the English or French name of such country. 
Hence, for example, the use of the word “Nippon,” 
which is the Japanese word, the English equivalent 
of which is “Japan” will not constitute a legal indi- 
caticn of country or origin’ on Japanese merchan- 
dise. 





The name of a city, Province, State, department 
or other division of a country of origin will not be 
regarded as an indication of country of origin as 
required by the act. 

For example, “Made in Saxony” will not be ac- 
cepted as a compliance with the act, Saxony being 
a part of the country known as ‘Germany,’ nor 
will “Made in Massachusetts” be sufficient, that 
being one of the States of the country known as 
the “United States of America.” 

“Made in U, S. A.” will be accepted as a suffi- 
cient indication of the “United States of America” 
as country of origin. 

(a) With respect to watch dials and watch 
movements imported attached as one article, it will 
be deemed sufficient compliance with the regula- 
tions if the required indication of the country of 
origin appears on the movements only. 

(b) With respect to watches imported complete 
it will be deemed to be sufficient compliance with 
the regulations if the movement and the case are 
each separately marked with the required indication 
of the country cf crigin. 

(c) Watch movements O size (11/12 inches), or 
smaller when marked ‘Swiss made” or “U. S. 
A. made,” will be held to comply with the regu- 
lations, but when larger than O size to be marked 
in accordance with the provisions of the a 
as, for example, “Made in Switzerland,” or ‘‘Made 
in U. S. A. 

(d) Watches and watch movements bona fide 
ordered prior to October 1, 1921, may be admitted 
marked as formerly, without regard to this law 
or the regulations thereunder, provided they are 
imported previous to July 1, 1922. 

(e) The cases, dials, and movements of clocks, 
whether or not assembled or attached, shall sepa- 
rately have country of origin cut, engraved, die 
sunk, painted, or printed therecn conspicuously and 


indelibly. This marking may be on the inside of 
the case, the face of the dial, and the plate of the 
movement, 


The following gcods will not be required to be 
marked with the indication of country of origin, 
viz: 

I. Metallic goods which are not intended for 
sale to the consumer in the condition imported, 
but which are merely raw material for use in the 
manufacture of articles in Canada; crude rubber, 
crude clay, hides and skins, raw furs, corkwood, 
unmanufactured, marble and stone in the rough, 
broom corn and bristles, fiber, rags. 

II. (a) Partly manufactured material to be 
further manufactured or finished in Canada before 
passing to the consumer, 

(b) Completely manufactured parts for inccr- 
poration into articles of Canadian manufacture be- 
fore passing into use by the ccnsumer. 

(c) Provided that there shall be incurred in 
Canada at least 25 per cent. of the total cost of 
production of the article going into consumption 
in Canada into the manufacture or constructicn 
of which such partly manufactured materials cr 
completely manfactured parts shall have entered. 

(d) Partly or completely manufactured parts 
for use as repairs to articles made in Canada or 
imported and already indelibly marked with other 
country of origin. 


~be indicated in the 
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And provided that on every entry at customs of 
goods as described in this section a statement shall 
be placed by the importer certifying to facts suffi- 
cient to classify the importation within the pro- 
visions of this section. 

The statute requires that the country of origin 
marking. Hence the word 
“made, produced,” or “‘grown’ may be used in 
the marking to suit the circumstances. 

Goods bona fide ordered prior to the Ist of 
October, 1921, shall nct be subject to the addi- 
ticnal duty of 10 per cent. ad valorem to be levied 
on the value for duty purposes, provided such 
gcods are imported inte Canada prior to the Ist 
of July, 1922, but such goods shall not be released 
from custcms possession until they have been 
marked, stamped, branded, or labeled with an indi- 
caticn of the country of origin as required by the 
provisions of: the act, under customs supervision at 
the expense: of the importer. 


2” 66 


Additional rulings and regulations issued 
from time to time by the Post Office De- 
partment will be duly announced for the 
information of all concerned. 
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“Gunmen” Visit Omaha Concern, Hold Up 
Proprietors and Escape With Loot 


Omana, Nebr., Dec. 2.—Posing as cus- 
tomers, three men on Tuesday of this week 
entered the Northwestern Clothing store, a 
clothing and jewelry house at 1113. Douglas 
St., Omaha, overpowered the proprietors, 
Max Cohen and Ben Morris, and robbed 
the safe of diamonds and jewelry, estimated 
to be worth $4,000 and considerable cash. 

After scooping up the gems the two men 
knocked their victims unconscious and 
escaped. The store is within a dlock of 
the central police headquarters. 

Cohen, who lives at 1702 N. 27th St., went 


to the front of the store to serve the trio. 


when they entered. 

“I want to buy a suit,” one of them said. 
Cohen laid out a display of suits, but none 
was satisfactory. 

“They're too light,” the “customer” in- 
sisted. “I want something heavier.” 

“Step back this way,” replied Cohen, 
leading the man to the rear of the store. 
As he turned around, he faced a gun. In 
the meantime, the second of the trio had 
covered Morris with a gun, and the third 
had taken a position at the door. Both 
proprietors were ordered to open the safe. 
While the thugs were scooping up the valu- 
ables, Willie Plott, of Springtown, Ark., 
entered. He was received by the man at 
the door and escorted to the rear. 

After looting the safe, the bandits forced 
Cohen, Morris and Plott to lie down on the 
floor. The bandits then began beating their 
victims with the butt ends of their pistols. 
Cohen was hit several times on the head 
and was unconscious when police arrived. 
The other two men also were dazed for 
several minutes after the bandits left 
them. 

Police said the bandits probably slugged 
their victims to cover their getaway. 

Shotgun squads were immediately sent 
out from Central station in search of the 
robbers. 








The Hollins Jewelry Store, Lake Charles, 
La., is holding an auction sale of its entire 
stock. The stock is being sold by Erle R. 
Sheppard of New York City, representing 
the Creditors’ Committee. 
the store is to be sold. 
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Denies That de Berquen Ever Existed 





President of the Diamond Workers’ Union of Amsterdam, Holland, Claims 
That Records Fail to Show Any Such Man as the One Credited with 
Being the Inventor or “Father” of Modern Diamond Cutting 

















One of the most generally interesting 
communications received by this journal in 
some time is the following letter from 
Henri Polak, president of the Diamond 
Workers’ Union of Amsterdam, Holland, 
in which he boldly upsets a tradition ac- 
cepted as fact by many authors and writers 
on diamond subjects, which credits Louis 
de Berquen, or Ludwig van Berquen, with 
a great share in the development of the 
diamond cutting industry. 

Mr. Polak denies the existence of any 
such man, claiming he is a myth, or at least 
denies that he ever held any position of 
prominence in the diamond cutting trade of 
Antwerp or Bruges, and gives strong rea- 
sons to back up his statements. His letter 
is as follow: 


Amsterdam, Holland, Nov. 14, 1921. 
Editor, THe JEWELERS’ CIRCULAR :— 

Allow me to say a few words about a cer- 
tain passage in the article on Diamonds, in 
your issue of Nov. 2, 1921. 

The author can have very little first hand 
knowledge of the processes of cutting and 
polishing, and appears to have obtained in- 
formation on the subject from persons who 
know even less about it. He states, for in- 
stance, that “the early method of bringing 
out its (i. e., the diamond’s) fire was by 
“bruting.” This is not a technical expres- 
sion used by English or American diamond 
workers. He seems to have derived his in- 
formation from French sources, where what 
the English-speaking workman calls “cut- 
ting” is called “debruter.” But this process 
does not bring out any fire. In fact it does 
quite the reverse. By rubbing two dia- 
monds together both stones become slate- 
gray, and totally opaque. To use the auth- 
or’s terminology: the fire of a diamond be- 
ing brought out (there is in fact no fire at 
all, it is all a matter of refraction), by pol- 
ishing it on a metal disc, saturated with a 
paste, made of diamond dust and oil. 

But it is not difficult to trace the origin 
of the perfectly erroneous statement about 
“bruting” of diamonds. It is the usual pre- 
lude to the equally erroneous statement that 
the art of diamond polishing was invented 
in the 15th century at Bruges by a man 
named “Louis de Berquen.” 

Such a man never existed. And even if 
he had lived, he certainly would not have 
been the inventor of the diamond cutting 
craft, which was carried on centuries before 
1456 in what is now called British India; 
and with great skill, too. 

The origin of the “De Berquen” legend is 
the following: 

In the 17th century there lived in Paris 
a jeweler named Robert de Berquen, who 
published in 1669 a little book, called Les 
Merveilles des Indes Orientales et Occiden- 
tales, ou Nouveau Traite des Pierres, pre- 
cieuses et Perles (The Marvels of the East- 
ern and Western Indies, or New Treatise on 
Precious Stones and Pearls). This book is 
partly a scientific monograph, and partly 





a business publication, intended to advertise 
the author’s store and workshop. In this 
book he writes (pages 12-13): “Louis de 
Berquen, l'un de mes ayeuls, a des’ abusé le 
monde sur cela. C’est luy qu le premier a 
trouvé Vinvention en mil quatre cens soix- 
ante & seize de le; tailler avec la poudre du 
diamant mesme.” (Louis de Berquen, one 
of my forbears, has enlightened the world on 
this point—viz.: the presumed impossibility 
of cutting diamonds. It is he who was the 
first to find the invention in the year one 
thousand four hundred and seventy six to 
cut them with the dust of the diamond it- 
self.) 

On this passage in a perfectly insignifi- 


cant book the legend of “Louis Berquen,” - 


or “Lodewyk van Berchem,” or “Van Ber- 
ken,” as he is called in Belgium, is based. 
No other mention of the name is to be 
found anywhere. Belgian historians and 
archaeologists have searched in the archives 
and records of the cities of Bruges and Ant- 
werp, and those of the craft guilds of these 
cities, but could not find a trace of a master 
craftsman of that name, and came to the 
conclusion that such a man never existed. 

But, as I said before, if he had existed, he 
would certainly not have been the inventor 
of the diamond cutting craft. Ages before 
the 15th century diamonds were found and 
cut in Golconda and other districts of what 
is now British India. From there the art 
was brought over to Venice, whence it once 
again migrated to the North, viz., in the 
15th century to Bruges, then to Antwerp and 
towards the end of the 16th century to Am- 
sterdam in Holland. 

Notwithstanding the result of the re- 
searches made by competent scientists, men- 
tioned above, which shows that “Louis de 
Berquen” is a legendary person, the fairy 
tale that a Flemish craftsman of that name 
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dous diamond in his hand (the sculptor 
could at any rate have had no great difficulty 
with the likeness). Let our Belgian friends 
freely enjoy this harmless self-deception. But 
it should not find a place in an essay that 
aspires to scientific merit. 

Diamond cutting has in all probability not 
been invented at all. It is the result, as is 
the case with all other handicrafts, of labori- 
ous trials by brown and white mechanics, the 
outcome of continuous improvements, made 
possible the ever-increasing skill and ex- 
perience of generations of craftsmen. 

Let me, finally, point out that all which 
the author of your article writes about “the 
nyf” or “gum-like covering being removed 
by what he calls “bruting” and all the rest, 
is sheer nonsense. The diamond has no 
“gum-like covering,” and by rubbing two 
diamonds together no facets can possibly be 
polished. The cutter rubs two diamonds to- 
gether, either by hand or by means of the 
cutting machine (a kind of lathe), in order 
to shape the stone so as to facilitate the 
process of polishing, and to give it a per- 
fectly round girdle. When the stone is 
cut, it is slate or mouse-grey, except those 
parts which the cutter had to leave un- 
touched, and such parts are called “nyf” in 
the old-style Dutch trade terminology. 

I am, sir, yours obediently, 

Henri Porax. 

President of the Diamond Workers’ Union, 
Amsterdam, Holland. 








Imports and Exports of Platinum During 
October 

Wasuincton, D. C., Dec. 2—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of October, indicate that the total value of 
the unmanufactured platinum brought in 
during the month was $116,894, and the 
total value of the platinum ingots in bars, 
plates, etc., was $211,259. The value of the 
imports of iridium, osmium, etc., in com- 
bination with platinum, amounted to $110,- 
848. During the month we exported un- 
manufactured platinum to the amount of 
$7,337 and manufactures of platinum worth 
$1,651. The figures are as follows: 


Imports. 


Iridium, 
Osmium, Ete., 


























and Native Com- Vases, 
binaticns Thereof Platinum Platinum, Ingots, Retorts, Etc. 
with Platinum. Unmanufactured. Bars, Plate, Ete. for Chemical Use. 
la — . ——— a ee — ay on a 
Ounces, Ounces, Ounces, Ounces, 

Countries, Troy. Value. Troy. Value. Troy. Value. Troy. Value. 
PROGOO cick ce cesses Goce, . wines a a "1,675 $158,735 kk water 
NINE ee 0G ka sistine $sRie De cene 170 $15,254 peas the eeats 
De ee sige waecenrcars ait? aragetaleied 44 2,592 ree 
BNE Giinaikanastes 1,933 $99,203 we, —Saeuee 764 48,309 5 $455 
AON 66:5 50 6. 0016 008 ws Ae | earetee 6 308 88 1,623 aad 
(C1 RNASE ee rear a erene e ar> RCA 20 1,257 ie) seers F 
CORINA foe k esas sien 3 185 2,251 RE? ate, eae ae 
De 116 11,460 sah  teewhas?. “ater 0 \\eaweae ee 7 

gt | See ene re 2,652 $110,848 2,427 $116,894 2,571 $211,259 5 $455 

Exports, 

invented diamond cutting is being kept alive Platinum. 
in Belgium, partly through a certain childish grow . —— ar 
chauvinism, partly as a means of trade ad- peeled “cares 

; ; -—, Manufac- 
vertisement. So far has this gone that a Ounces, tures of, 
recently built house at Antwerp containing Ccuntries. Troy. Value. Value. 
jewelers’ offices was adorned with a statue meg teeeeee 86 $7,337 « $1,548 
of “De Berquen,” equipped with very mod-  -**Taits Settlements. oe 5 eke 103 
ern cutting appliances and holding a tremen- Totalewsccwes 86 $7,337 $1,651 











92 THE JEWELERS’ CIRCULAR December 7, 1921, 


AMAL AAT TTT 


Td 





PLATINUM 
DIAMOND JEWELRY 








In December when service counts so much, our 
large stock of 


Platinum Diamond Rings 
Platinum Diamond Bar Pins 
Platnum Diamond Brooches 

Platnum Diamond Bracelets 
Platinum Diamond Scarf Pins 
Platinum Diamond Ribbon Watches 
is at your disposal when you have a prospective 

customer. 


Every piece is of the usual Wheeler Standard— 
better jewelry cannot be made. 


The prices will enable you to make sales—they are 
based upon today’s replacement costs. 


Our organization 1s ready to: be of real help to you. 








HAYDEN W.. WHEELER & Co. Inc. 


2 Maiden Lane Factory: 72 Spring St. 
| New York, N. Y. 
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CHECK SWINDLER CAUGHT 





Notorious Crook Wanted in Many Cities 
Arrested by Pittsburgh Police After He 
Tried to Swindle the Grogan Co. 


PitrsBuRGH, Pa., Dec. 1.—Pittsburgh de- 
tectives yesterday arrested a man for whom 
4 nation wide hunt has been made by the 
police and detectives all over the country, 
for swindling jewelers. His right name 
js not yet revealed, but for the present he is 
known as “Dr. W. H. Kratz.” 

He posed in many cities as a doctor, his 
scheme being to look through the directory 
or telephone book, obtain a line on some 
physician or dentist, have cards _ printed 
bearing his name, open a bank account by 
making a small deposit, then fill up the 
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pared for THe JEWELERS’ CIRCULAR by the 
arresting officers: 

“Kratz is aged 43 and gave his address as 
Philadelphia. On Monday last Kratz went 
to the Grogan Co.’s place, Wood St. and 
Sixth Ave., where he attempted to obtain 
a $1,000 diamond ring, showing a bank book 
on the Union Trust Co. under the name of 
Dr. F. E. Luke, Highland building, Pitts- 
burgh, and also presented a card with Dr. 

‘ Luke’s name on the same to Mr. F. A. Keat- 
ing, who waited on him, Mr. Keating in 
turn called Dr. Luke on the telephone after 
the man left the store and found that the 
man who had visited the jewelry store was 
not the person he represented himself to be. 

“In company with Mr. Tomb, an employe 
of the Grogan Co., we made a search in 
the lobby of the William Penn Hotel and at 








deposit book with fake deposits and go so 
far as to even show interest recorded in red 
ink. He tried the game here, declaring he 
had $24,500 on balance in a Pittsburgh bank, 
where he deposited only $2, but he was 
finally landed in the arms of the Pittsburgh 
police through the keenness of F. A. Keat- 
ing, of the Grogan Co. He did not swindle 
Mr. Keating’s firm. He was preparing to 
get away with a $1,000 diamond ring, but 
was not quite slick enough. 

Detectives W. H. Reese and D. H. 
Schmershal, given descriptions of the man, 
finally landed him in the William Penn 
Hotel, where he was stopping. At first, 
Kratz denied his identity and said he was 
a physician and that he had come to Pitts- 
burgh to transact some important business 
and declared a very grave mistake was 
made. In any event, the detectives agreed 
to go to his room in the hotel and they made 
a thorough search at first but could find 
nothing, 

In the meantime, while the detectives were 
waiting for Mr. Keating to come, they 
having telephoned him to come to the hotel, 
the detective found a false bottom in a 
satchel and also a lot of cards, bank books, 
checks, etc., which showed conclusively the 
officers had made a good catch. When Mr. 
Keating arrived, he was not to be fooled 
and said “that’s the man, and Kratz was 
locked up. 

Kratz’s actions, as told to the detectives, 
contains the following information, as pre- 
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CHECK SWINDLER WHO USES MANY NAMES NOW IN HANDS OF PITTSBURGH POLICE 


5:30 p. mM. we found Kratz in the lobby 
and placed him under arrest. We made 
search of his room, 552 William Penn Hotel, 
where in a false bottom in his hand bag, 
we found a lot of bank books on the fol- 
lowing places: Chicago, Cincinnati, Cleve- 
land, New York, Boston, St. Louis, Balti- 
more, a lot of checks on Pittsburgh and 
Boston banks and rubber stamps; a lot of 
calling cards with the name “Dr, F. E. 
Luke” on them. Kratz admitted he was an 
imposter and a fake and stated that he was 
the man wanted. After being locked up 
over night, he made a confession giving the 
following places where he had operated on 
jewelry stores: 

“Louis DeRoy & Bro., 544 Smithfield St., 
July, 1920, secured a $500 diamond ring on 
a bad check, signed by a Dr. Howard; sold 
same to Liberty Refining Co., Pittsburgh, 
for $300. 

“Hardy & Hayes Co., July, 1920, gave 
bad check for $500 but did not call for 
the goods. (The firm held the check to 
verify its worth and “Dr. Howard” never 
returned. ) 

“Bowler & Burdick, Cleveland, O., gave 
$950 bad check. 


“Baltimore—does not know name of 
jeweler swindled but gave one check for 
about $700. 


“At Cincinnati, O., secured a ring value 
of $700 from a Cincinnati store under name 
of ‘Dr. Kratz,’ a well known doctor there; 
does not know name of store defrauded. 
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“Passed bad check for $75 on the William 
Penn Hotel, Pittsburgh. 

“Under name of ‘P. H. Brandt’ passed bad 
checks on Brevoort, Morrison and Sheridan 
hotels, in Chicago. 

“Passed four bad checks in Boston, but 
says he did not collect on these checks, 

“Passed a bad check for $295 on Hotel 
Statler, St. Louis, and was arrested there 
one month ago but made restitution and was 
released.” 


Kratz says he has a wife and two children 
living in Philadelphia and that his parents 
live in Chestnut Ridge. He refuses to give 
his right name but admits that he has been 
“in the bad check game for the last two 
years,” in Canada, Europe and in America. 
He claims to be a graduate of Columbia 
University and of Heidelberg University in 
Germany, as a chemist. He has given the 
following aliases: “Kratz,” alias ‘“Eckhert,” 
alias “Luke,” alias “Brandt,” alias “How- 
ard,” alias “Green.” 

At the preliminary hearing here before 
Magistrate Sweeney, he was remanded to 
jail for a further hearing next Monday. His 
picture and finger prints have been sent to 
all cities mentioned in this report. 

Louis DeRoy also informed THE JEWEL- 
ERS’ CircULAR that he had identified Kratz 
as the man who swindled him last year and 
which swindle was reported in THE JEWEL- 
ERS’ CIRCULAR at the time. Kratz weighs 
180 pounds, is 5 feet 1034 inches in height 
and speaks with a German accent. He says 
he has matched his wits against others, for 
the last two years, as a pastime. The de- 
tectives whe arrested him will claim reward 
for his arrest, from the Jewelers Security 
Alliance. 

It was stated by the detectives causing 
the arrest of Dr. Kratz, that the latter ex- 
plained fully how he came to victimize the 
Cincinnati jeweler. He had cards printed 
with the name of the physician, under which 
name he was arrested in Pittsburgh. It ap- 
pears that there is a Cincinnati doctor of 
that name, who is very prominent in the 
city. 

When Kratz entered the jewelry store, 
he said he was on his way to the bank to 
make a deposit of some checks and that he 
thought he would just drop in and look at 
some goods. The jeweler showed him a 
diamond valued at about $700 and the 
“doctor” made a passing remark about call- 
ing later to pay for the purchase, at the 
same time handing the jeweler his card. 

Kratz says that the jeweler was very 
profuse in his efforts to please him and re- 
quested him to take the ring along. The 
jeweler said he knew the doctor well by 
reputation and that he could pay for it in 
90 days with two per cent off for cash at 
that time. Kratz told the detectives it was 
so easy he could not get away from the 
store quick enough. It is not known yet, 
if the jeweler there knows he has been 
swindled. 

The detectives here managed to get a 
complete confession from Kratz after he 
had been in the police station for a day on 
very plain diet. They took him out, gave 
him a good dinner and it was then he told 
them a lot they wanted to know. He said 
he believed it was best for him to tell, 
thinking they would make it easy as pos- 
sible for him. 
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silver Spade Used by Marshal Foch 
to Break Ground for Baltimore 
Memorial Hall 





HEN General Lafayette made his 
memorable visit to Baltimore in 1824, 

he was entertained by David Henderson, a 
distinguished Baltimorean of the time. As 
a remembrance to Mr. Henderson, General 
Lafayette, accompanied by aids, visited the 
silversmith shop of Samuel Kirk on Market 
St. and directed that two silver goblets be 
wrought and presented to his friend, Hen- 





SILVER SPADE USED BY MARSHAL FOCH IN 
BREAKING GROUND FOR MEMORIAL HALL, 
BALTIMORE 


derson. The order was executed by Samuel 
Kirk, the founder of the oldest silverware 
firm jn the United States. 

Three weeks ago, when Mayor W. F. 
Broening, of Baltimore, was informed that 
Marshal Ferdinand Foch would visit the 
city, it was decided to have the commander 
of the Allied Armies in the World War 
break the ground for the million-dollar 
memorial hall to be erected in honor of 
Maryland patriots who served in the great 
war. Again the house of Samuel Kirk & 
Son Co. was called upon to execute an his- 
torical order. 

Herewith is presented a reproduction of 
a solid silver spade wrought by Kirk artists. 
The spade, displayed in the Kirk windows, 
106 E. Baltimore St., has attracted wide 
attention, chiefly because it was used by the 
distinguished French soldier in turning the 
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ground for the memorial building. The 
spade was made under the supervision of 
Henry C, Kirk, Jr., and is a replica of an 
old English grubbing spade. According to 
W. H. Conkling, Jr., secretary of the firm, 
the blade contains 50 ounces of silver. The 
bolts which fasten the spade to the solid 
mahogany handle are of silver. 

Copies of the photograph of the goblets, 
made at the direction of, General Lafayette, 
were displayed alongside the spade used by 
Marshal Foch. The spade was not taken 
along as a trophy by Marshal Foch, but it 
will be kept in a safe until it is finally de- 
posited in a glass cabinet in the Memorial 
Hall. The blade of the spade bears the 
following inscription: 

“Ferdinand Foch, Marshal of France, 
Commander-in-Chief of the Allied and As- 
sociated Armies in 1918, Used This Spade 
in Breaking Ground for the Building to be 
Erected by the City of Baltimore and the 
State of Maryland in Commemoration of 
the Deeds and Sacrifices of Those Who 
Served in the Great War. Baltimore, No- 
vember 22, 1921.” 








Court Releases Philadelphia Jeweler and 
Sewing Machine Agent Is Identified as 
Man Who Was Driving Auto When 
Seven-Year-Old Girl Was Killed 


PHILADELPHIA, Pa., Nov. 29.—A chance 
remark made in the Coroner’s court today, 
following the inquest into the death of 
Edna Meehan, seven years old, who was 
killed by an automobile Nov. 14, at 63rd 
St. and Woodland Ave., led to the release 
of Max Solomon, a jeweler of 721 Sansom 
St.; and the identification of Pincus X. 
Kaliner, a sewing-machine agent, of 133 N. 
6th St., who was accused of driving the 
automobile which killed the girl. 

When the witnesses in the inquest were 
heard first, there was conflicting testimony 
about the Pennsylvania license tags, No. 
70,396, which were on the motor car that 
killed the child. Records showed them to 
be in the name of Mr. Solomon. However, 
he proved he made a deal with Kaliner to 
sell him his car for $1,000, and Kaliner 
turned jt over to a motor car agency for 
a new car, receiving $1,500 credit for it. 
Mr. Solomon testified that he lent the sew- 
ing-machine agent his automobile tags to 
drive the new machine away. 

Kaliner, however, denied he borrowed the 
tags and said he used tags from an old 
machine of another make which he owned. 
Coroner William R. Knight, after hearing 
the testimony, addressed. the Coroner’s jury 
and suggested that in view of the conflict- 
ing testimony both men be held without bail 
for action by the grand jury. The jury 
rendered a verdict in which both men were 
held responsible for the child’s death. The 
Coroner then ordered both men committed 
to jail without bail. 

While the witnesses and spectators were 
filing out of the court room, Ralph Graham, 
5611 Market St., the chauffeur for the Cor- 
oner, engaged in conversation with two 
spectators who told him that Kaliner was 
the man who drove the automobile when 
the girl had been struck. Learning this, 
Coroner Knight ordered the case reopened 
and Kaliner was ordered to stand up be- 
fore the two witnesses. 
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They positively 
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identified him. Kaliner denied he drove the 
car. Coroner Knight, being convinced that 
Mr. Solomon was guiltless, reversed his 
previous decision and then released Mr. 
Solomon in $2,500 bail as a witness. 








GETS LOOT WORTH $1,000 


Negro Bandit Holds Up Philadelphia Pawn- 
broker and His Wife and Escapes 

PHILADELPHIA, Pa., Nov. 28.—A negro 
bandit this afternoon entered the pawnshop 
of Samuel Potash, 1235 South St., threatened 
Potash and his wife with death if they made 
an outcry and escaped with $1,000 worth of 
jewelry. 

In his haste the bandit dropped three 
packages of jewelry, worth $2,000, and while 
looting the safe overlooked a packet con- 
taining $2,500 worth of diamonds. 

Mrs. Caroline Potash, frightened when 
the man flourished a nickel-plated revolver 
and said he would blow off her head if she 
gave an alarm, thrust the fingers of her 
right hand into her mouth and bit them for 
fear of screaming. 

“T just had to,” she said after the robbery, 
while she bandaged her bleeding fingers. 
“IT felt I would have to scream and he looked 
so murderous I was certain he would kill 
me.” 

Potash was arranging articles on a 
counter, and his wife was seated at one side 
of the safe, when the bandit, about 35, wear- 
ing a dark blue suit, a brown overcoat and 
a dark velour hat, entered. Potash, scanning 
the supposed customer, saw a scar three or 
four inches long on the right side of his 
neck, above a soft collar. 

The man asked to see gold lockets. 

“I want to buy a Christmas present for 
my girl,” he said, smiling. 

Potash exhibited a tray of lockets at $50 
each, 

The man asked for cheaper ones. The 
pawnbroker turned to his safe. 

When Potash rounded to face the colored 
man with the tray, the latter drew a re- 
volver. 

“Don’t move or I'll kill you,” 
manded. 

He motioned the pawnbroker to step 
toward his wife, and in his excitement 
Potash stumbled over a chair. 

“Get up,” growled the bandit 
chuckle. “Remember, if either 
scream I’ll shoot to kill.” 

It was then the wife stuffed her fingers 
in her mouth. Potash, his hands above his 
head, let his eyes wander to persons passing 
his store, 

“Never mind them,” hoarsely whispered 
the bandit. “They won’t come in here.” 

Then he slipped behind the counter and, 
keeping the couple covered with the re- 
volver, hurriedly went through the unlocked 
safe. 

With his left hand he slid several pack- 
ages of watches, rings and stickpins into a 
pocket of his overcoat. 

He then ran for the door, picking up two 
lockets, valued at $140, from the counter. 

“Remember, if you yell, I’ll shoot,’ he 
cried, and fled east to 12th St. 

Potash, rushing- for his pistol, knocked 
his wife from her chair and her head struck 
the counter. When he reached 12th St. the 
bandit, who ran north, had disappeared. 
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DEATH OF FRANCIS R. SIMMONS 





Head of Old Firm of Henry Ginnel ‘& Co., 
New York, Passes Away After Weeks 
of Illness in His 76th Year 


A prominent figure in the New York 
jewelry trade passed away last week at the 
death of Francis R. Simmons, senior part- 
ner of the well-known firm of Henry Gin- 
nel & Co., dealers in diamonds and Ameri- 
can watches, 15 Maiden Lane, New York. 
Mr. Simmons died of heart trouble Tues- 
day, Nov. 29, just as THE JEWELERS’ Cir- 
cuLAR had gone to press. He passed 
away at his late residence, 120 Pier- 
pont St., Brooklyn, N. Y., after an 
iliness of only one week. On Thurs- 
day evening at 8 o'clock, services 





SIMMONS 


THE LATE FRANCIS R. 
were held at his late home with Rev. Wal- 
ter DeForest Johnson of Christ Church, 
Brooklyn, officiating. The following day 
the remains were laid at rest in Greenwood 
Cemetery. 

Although Mr. Simmons had passed _ his 
75th birthday, he enjoyed unusually good 
health, so consequently news of his death 
was received as a great shock by the trade. 
He was taken ill only a week before his 
passing and during that time he visited his 
office and played several games of billiards. 

Francis R. Simmons was born at Belle 
Aire, Fla., Nov. 4, 1846. He received his 
education in the South and at the age of 
15 fought in the Civil War with the Con- 
federate Army. After leaving the service, 
he went to Savannah, Ga., where he entered 
the cotton business. He remained there 
until 1872, when he married Caroline A. 
Ginnel, daughter of Henry Ginnel, founder 
of the firm of Henry Ginnel & Co. 

Shortly after his marriage Mr. Simmons 
entered the employ of Henry Ginnel & Co., 
N. Y., where he occupied a position as a 
clerk. In 1881, together with William S. 
Ginnel, son of Henry Ginnel, he became a 
partner in the firm of Henry Ginnel & Co. 
He occupied an important position with the 
firm and upon the death of Henry Ginnel in 
1895 became head of this well-known con- 
cern, 
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Following the death of the founder the 
business was continued by Mr. Simmons 
and William S. Ginnel until 1911, when the 
latter died. After the death of Mr, Ginnel, 
Henry R. Simmons, son of the head of the 
firm, was admitted as a partner and since 
that time the business had been continued 
under their leadership. Henry R. Simmons 
is now the only surviving partner of the 
firm. 

From 1884 until 1860, the business was 
established at 42 Maiden Lane, and in 1860 
was moved to 31 Maiden Lane. The firm 
remained there until 1907, when the quar- 
ters were moved to the old Fahys building 
at 52 Maiden Lane, and in 1910 moved to 
its present location at 15 Maiden Lane. 

Mr, Simmons never took an active interest 
in any of the trade organizations but devoted 
his entire time to the business. He was 
well known throughout the trade and de- 
spite his advanced years, retained an active 
control of the Ginnel firm. He was a lover 
of sports and was active in the Crescent 
Athletic Club of Brooklyn. He always at- 
tended any athletic events held by this club 
but was especially fond of billiards. All 
his spare moments in fact were devoted 
to playing his favorite game from which 
he derived a great deal of enjoyment. 

At the time of his death, deceased was a 
member of the New York Chamber of Com- 
merce and ‘itil recently was affiliated with 
the Hamilton Club of Brooklyn and the 
Drug Club of New York. 

Deceased is survived by a son, Henry R. 
Simmons, three daughters, Mrs. Royal R. 
Longman, Mrs. Gilbert C. Barnett and Miss 
Louis Simmens and six’ grandchildren. 

The firm of Henry Ginnel & Co is one 
of the oldest in the industry, and was the 
outgrowth of a partnership founded in 
1839 by Henry Ginnel and Fred Grosclaud, 
a watch importer. In 1847 Mr. Ginnel 
bought out his partner and in 1883 the busi- 
ness assumed the name of Henry Ginnel & 
Co. Several prominent concerns of today 
came out of the old firm of Henry Ginnel 
& Co. 








Death of Charles C. Cook 


KNOXVILLE, Tenn., Dec. 3.—The funeral 
of Charles C, Cook, aged 47 years, son of 
the late Dr. H. J. Cook, who died at Jehn- 
son City, was conducted from the chapel 
of the Carl R. Roberts Undertaking Co., 
Nov. 29. 

Mr. Cook was 47 years of age, having 
been born July 22, 1874. He was well edu- 
cated, and when a youth he entered the 
United States Army, enlisting in the 9th 
Infantry, the command .that was in China 
at the time of the Boxer war. He was one 
of the first American soldiers to land in 
China, and had a part in the American par- 
ticipation in quelling the Boxer troubles. 
The 9th Infantry was in the Philippines at 
the time of the Chinese outbreak, and Mr. 
Cook’s command was ordered from Manila 
to China. He was a first sergeant in that 
command. 

After four years of service in the army, 
Mr. Cook went to South Africa, where he 
resided for one year, and while there was 
engaged in commercial pursuits, prospect- 
ing and travel. Upon returning to America 
he enlisted in the United States Navy, and 
served for 12 years. Of this time, eight 
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years was in the Pacific fleet, and four years 
on the Atlantic ocean. He was chief yeo- 
man, first class, a position of responsibility 
in naval organization. 

On leaving the navy, Mr. Cook came to 
Knoxville and became associated with his 
father in the jewelry business of H. J. 
Cook & Co., in which he continued until his 
death. In recent years he has been an in- 
valid,.and has been in various hospitals, 
north, east, south and west, but without 
avail. A few months ago he went to the 
sanitarium at Johnson City, which is main- 
tained by the Federal government for men 
who have served in the army and navy. As 
stated, he died there. 

Mr. Cook was married to Miss Lydia 
Robertson, of Brooklyn, N. Y., seven years 
ago. His wife and two children survive, 
the little ones being Carlisle Cook, aged 
three years; Francis Bowen Cock, aged one 
year. He is also survived by his mother, 
Mrs. H. J. Cook, two brothers, H. G. and 
Fred Cook, all of this city; and two sisters, 
Mrs. Park P. Swan, of his city, and Mrs. 
W. S. Hodgsett, of Kansas City. 








DEATH OF JOSEPH SCHLOMER 





Mt. Vernon, Ind., Jeweler Passes Away After 
an Illness of a Year 
EvansviL_e, Ind., Dec. 3—An infection 
of the throat from which he had been suf- 
fering for more than a year, resulted in the 
death of Joseph Schlomer, 53 years old, 
well-known retail jewelry dealer at Mt. 
Vernon, at his home in that city on the 

night of Wednesday, Nov. 30. 

Deceased had resided in Mt. Vernon for 
nearly a quarter of a century, being first 
employed as a watchmaker and repairer for 
the Ike Rosenbaum jewelry store at that 
place, and a few years ago he embarked in 
business for himself and opened a retail 
jewelry store. He had built up a nice trade 
and was well known to the jewelers in 
southern Indiana and_ southern Illinois. 
During his illness, his business was con- 
ducted by his son, Clarence Schlomer, who 


is expected to operate the store in the 
future, 
Mr. Schlomer was a member of the 


Eagles and the Mt. Vernon Camp of the 
Modern Woodmen of America and stood 
high in both of these orders. Mr. Schlomer 
was a native of Switzerland and came to 
the United States when but 10 years old, 
and at an early age learned the trade of 
watchmaker. 

He is survived by his widow, one daughter 
and two sons, Clarence and Roy Schlomer. 

The funeral services were conducted from 
St. Matthew’s Catholic Church in Mt, Ver- 
non, Friday morning, Dec. 2, and the serv- 
ices were largely attended. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Govt. Standard 
Date. Official. Assay Bars. Price. 
pO Aer 37% 69% 99% 
NO BO.c00 37% 70% 99% 
Dec. eee 37% 70% 9914 
Dec. VP re 37% 70% 99% 
. icecas 37% 6914 99% 
meee) Sess 36% 68% 99% 
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Ingomar Goldsmith & Co, 


AMSTERDAM 6 TULP STRAAT 
ANTWERP 42 RUE SIMONS 


180 BROADWAY, NEWYORK. 


Shipments from our Mr. Irving E. 





Goldsmith, now in European diamond 





markets are arriving frequently. I[n- 





quiries invited. 























GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Artificial Pearl Necklaces 


a superior reproduction 


direct from France 








Importers of Pearls, Diamonds and Other Precious Stones 
































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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AN INTERESTING SUIT 


Appellate Division of New York Supreme 
Court Reverses Judgment Against Jewel- 
er’s Customer Who Refuses to 
Take Settings Ordered by 
Sample 
The reversal by the Appellate Division 
of the Supreme Court of New York on 
Friday of a judgment for Schwartz Bros., 
retail jewelers, of 1370 Broadway, against 
Theodore Economu, customer, is accom- 
nied by an opinion of the court of in- 
terest to the jewelry trade because of its 
pearing on the relations between jeweler 

and customer. 

Economu sued in the Municipal Court to 
recover $100 alleged to have been deposited 
with Schwartz Bros. on Oct. 25, 1920, as 
security for the performance of a contract 
to buy two platinum ring settings, which 
were to be manufactured and delivered to 
the plaintiff by the defendants within a rea- 
sonable time in accordance with samples 
exhibited by the plaintiff. The settings 
were to cost $400. The plaintiff sued for 
the deposit on the ground that the defend- 
ants refused to deliver the settings in ac- 
cordance with the contract and with the 
description and -patterns agreed upon, for 
which reason he demanded the return of 
the $100. 

The defendants counterclaimed for bal- 
ance of $300 due on the settings on the 
ground that they offered settings in ac- 
cordance with the samples exhibited, and 
that the plaintiff refused to accept and pay 
for them. The trial court gave judgment 
to the defendants and the Appellate Term 
afirmed the decision. 

In reversing the decision of the Appel- 
late Term, the Appellate Division, in an 
opinion by Justice Merrell, states that no 
evidence was given as to the value of the 
settings, and it was not alleged or proved 
that they could not have been resold for a 
reasonable price. Nor was it shown that 
the defendants had notified the plaintiff that 
they were holding the settings as bailee for 
him. The court points out that the $100 
deposited was not as a partial payment on 
the settings, and the recovery by the de- 
fendants is for the purchase price. The 
plaintiff contended on appeal that under the 
facts disclosed “an action for the purchase 
price did not lie.” 

The defense was that the plaintiff looked 
at platinum settings exhibited to him and 
selected two, one for 12 small diamonds 
and one for 36. The plaintiff rejected the 
larger setting as not like the sample and 
refused to accept or pay for either. Mor- 
ris Wilinsky, the manufacturer from whom 
the defendants got the settings, testified that 
the smaller was his stock number “217” 
and the larger “256.” 

Justice Merrell says that since the trial 
court and the Appellate Term found the 
facts in favor of the defendants the only 
question to be determined is whether under 
the circumstarites the defendants could re- 
cover for the purchase price without alleg- 
ing and proving that the settings could not 
be resold for a reasonable price, and that 
the defendants had notified the plaintiff that 
the goods were held by the defendants as 
bailee for him. 

The court says that under the old stat- 
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utes the defendants could, under the cir- 
cumstances, have brought an action for the 
full amount of the purchase price on the 
ground that legal title passed to the buyer, 
and the settings were being held as security 
for the purchase price, but under the pres- 
ent statutes such an action will not lie. Al- 
though there was no direct evidence on 
the point, the court says it seems to nega- 
tive any claim by the defendants that the 
settings could not have been sold for a 
reasonable price. The court said: 

“It is plain that the property in the set- 
tings had not passed to the plaintiff prior 
to the time when the defendants endeavored 
to force the plaintiff to accept settings 
which he claimed were not in accordance 
with the order. It is now well settled that 
if goods are to be manufactured according 
to a design, pattern or sample, the purchaser 
has the right to examine the goods and to 
ascertain whether they comply with the 
contract. The mere selection or setting 
aside. of goods so manufactured by the 
vendor is not sufficient.” 

“The defendants undoubtedly have a 
right of action against the plaintiff to re- 
cover such damages as they may have sus- 
tained by reason of the refusal of the plain- 
tiff to accept the settings, if they are, in 
fact, such as the plaintiff ordered. Such 
an action, however, upon the evidence pre- 
sented upon the trial below, cannot be for 
the purchase price, and it will be necessary 
for the defendants to prove such damages as 
they have sustained, and if in excess of the 
plaintiff’s deposit, they will be entitled to 
a recovery therefor.” 

A new trial is ordered accordingly. 
Meyer Kraushaar appeared for the plaintiff 
and L. E. Warren for the defendants. 








E. Ingraham Co., Bristol, Conn., Starts Equity 
Action Against Two New York Con- 
Cerns Charging Infringement of 
Compression Crystals 


Certain new and useful improvements in 
unbreakable concavo-convex compression 
crystals are involved in an equity action 
instituted recently in the United States Dis- 
trict Court, New York, by the E. Ingraham 
Co., Bristol, Conn., against Solomon Schis- 
gall, doing business as the Jupiter Radio Co., 
114 Fourth Ave., and Morris Pickoff and 
William Altman, operating as Pickoff & 
Altman, 56 Chrystie St., all of Manhattan. 
The action seeks to restrain the defendants 
from continuing the alleged infringement of 
the improvements involved, which it is 
claimed are covered by. reissue Letters 
Patent No. 14,458. 

The bill of complaint sets forth that Bliss 
C. Ames was the original inventor of cer- 
tain new and useful improvements in un- 
breakable concavo-convex compression crys- 
tals, and on Feb. 16, 1915, made applica- 
tion to the United States Patent Office for 
Letters Patent covering this invention. It 
is claimed that the inventor assigned his 
rights to the plaintiff on March 30, 1915. 
Letters Patent No. 1,133,780 were issued 
to the E, Ingraham Co. as assignee. By 
reason of a defective or insufficient specifica- 
tion, an error, it is alleged, arose by inad- 
vertence and without any fraudulent inten- 
tion. These. letters patent became inopera- 
tive and were surrendered by the complain- 
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ant and on April 9, 1918, the patent office 
granted reissue Letters Patent No. 14,458, 
covering the invention involved in this liti- 
gation. 

It is contended by the Ingraham concern 
that the defendants with full knowledge of 
the plaintiff’s rights to the patent, manu- 
factured and sold articles made according 
to and embodying the invention and improve- 
ments covered by reissue Letters Patent No. 
14,458. The bill of complaint asserts that 
the defendants have made and sold a large 
quantity of these articles and still have many 
on hand which are being offered for sale. 
It is also claimed that in violation of all 
the plaintiff’s rights, the defendants sold to 
others machines for making articles em- 
bodying the invention and improvements in- 
volved. 

The bill of complaint asks that the de- 
fendants be restrained by injunction from 
continuing the alleged infringing acts and 
also asks for an accounting and recovery of 
damages. 








A Shooting Affray Which Involved Two 
Jewelry Salesmen 

Los AncEtES, Cal., Nov. 26—A shooting 
affray, on the sidewalk in front of the store 
of Charles H. Clark, diamond merchant, 
704 S. Broadway, gave Mr. Clark, who hap- 
pened to be in his doorway, and others in his 
store and on the sidewalk, a thrill about 
5:30 p. M.'on Friday. The parties to the 
shooting were Manley M. Sax, 23 years old, 
and Ira Weiss, 46. Both represented them- 
selves to be jewelry salesmen, though they 
are not generally known to the trade here, 
nor is the name of either in the city direc- 
tory. Weiss had alleged that Sax had lured 
Mrs. Weiss, his wife, to a hotel, drugged 
her and robbed her of $1,200 worth of 
jewelry and $250 in Liberty bonds. Sax 
denied the charge and after being arrested 
had been released from custody. He lived 
in a hotel near Mr. Clark’s store and was 
returning to his room when Weiss, who, it is 
alleged, was lying in wait for him, fired 
two shots in quick succession into his back. 
Sax fell flat on the walk with a groan, and 
almost knocking down a young woman just 
ahead of him. Weiss, apparently thinking 
he had killed Sax, ran across the street 
towards a police officer, pursued by another 
officer. When he saw the latter he threw 
his weapon on the ground and held up his 
hands. He was taken to the City Jail and 
Sax to the adjacent receiving hospital. 

It is alleged that but three hours before 
he was shot Sax had before a number 
of people reflected on Mrs. Weiss’ 
standing. This had come to the 
knowledge of Weiss and, _ distracted 
by the desire for vengeance, he is 
reported to have raved in his cell at the 
police station, saying: “He lied like a dog 
about my wife. He held her up to shame 
before the world. I shot him and then I shot 
him again. If I had known he was not dead 
I would have emptied my pistol into his 
body. Now he may not die!” 








W. S. Littlefield, Bangor, Me, who for 
the past three vears has specialized in the 
repairing and adjusting of fine small wrist 
watches and in designing and engraving, 
has entered the retail jewelry business at 
the same location, 44 Central St. 
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Walter Ejitelbach & Co., Inc. ae 182 Broadway 
Ludwig Nissen & Co. NEW York 
























Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 


Finest Selection Rare Gems 











Oriental Pearl NecKlaces 


Loose Pearls for Additions 








Fancy Cut DIAMONDS and PRECIOUS STONES 








Frederick W. Rauch 


522 Fifth Avenue, New York 
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STEALS GEMS WORTH $24,000 


Man Who Posed as Printing Salesman Be- 
lieved to Have Made Away With 
Wallets Belonging to 
New York Dealers 


It became known last week that on Nov. 
15, a sneak thief posing as a printing sales- 
man visited the office of C, G. Malliet & 
Co., 14 Maiden Lane, New York, and stole 
two wallets containing loose diamonds worth 
$24,000. The police have been working on 
the case since the robbery occurred but it 
was not made known to the public until 
last week, when a circular describing the 
gems was sent to all pawn shops in the 
metropolis. 

Some time before the theft was commit- 
ted, a stranger approached Mr. Malliet in 
his office and solicited printing work. He 
was told to return when the young woman 
who takes care of this was in. On Nov. 15 
the same man came to the Malliet estab- 
lishment and was ushered into the inner 
office where Mr. Malliet and his clerk, Miss 
Josephine Deimonte were sitting at a table 
beside the safe. The safe door was open 
and in a small compartment which was un- 
locked, rested two wallets containing loose 
diamonds. 

When the man made known his errand, 
Miss Delmonte walked to an outer office 
to secure an envelope while Mr. Malliet 
continued his work at the table. All the 
while the stranger stood in front of the safe 
and when Miss Delmonte returned, with the 
envelope showing what she wanted done, 
the man looked at it and stated he would 
return with an estimate. He left the office 
hurriedly and Miss Deimonte returned to 
her work assisting Mr. Malliet. 

Shortly after noon, Mr. Malliet left the 
office and during his absence, Miss Delmonte 
was closing the safe, when she noticed the 
two wallets were missing. She naturally 
concluded that Mr, Malliet took them with 
him to show the gems to some customer. On 
his return, he was asked by his clerk whether 
he had the wallets and when he stated that 
he did not, he was informed that they were 
not in the safe. A thorough search was 
made and it was finally concluded that they 
had been stolen. The only man who had 
been close enough to remove the diamonds 
from the safe was the stranger who posed 
as a printing salesman. The police and in- 

surance company were immediately notified, 
but all efforts to apprehend the thief were 
in vain. 

It has ‘been learned that this same man 
has visited a number of other establishments 
on Maiden Lane and in one place was found 
walking around in the inner office near one 
of the safes. When asked for an explana- 
tion he only stated that he was a printing 
salesman and was seeking some printing 
work and wanted to see the man who placed 
such orders. In none of these places was 
he able to steal any merchandise. 

An investigation made by a reporter for 
THe Jewerers’ Circuar discloses the fact 
that this man is undoubtedly the same one 
who last August visited a number of manu- 
facturing jewelry establishments posing as a 
“punch*board” peddler. On these occasions 





he dways carried a “punch-board” and if~ 


caught in a forbidden part“6f"an’ office, al- 
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ways stated that he was looking for the 
bookkeeper or factory foreman, to learn 
whether they would be interested in handling 
one of these boards. From the safes of two 
jewelry concerns, this man stole $8,300 worth 
of goods by this method. 

He is described as being between 25 and 
30 years old, standing 5 feet 6 inches tall, 
of slim build, dark complexion and las 
dark hair. He usually wears a dark suit, 
a form-fitting overcoat and a soft hat. 








Hartford Jeweler’s Daughter Helps Police 
Arrest Colored Man and Woman Wanted 
for Robbing New York Residence 


Hartrorp, Conn., Dec, 2.—As a result of 
the good memory of Miss Celia F. Gar- 
finkel, daughter of William Garfinkel, a 
retail jeweler and watchmaker, 1169 N. 
Main St., in giving to the police last Mon- 
day an accurate description of two colored 
strangers who visited her father’s store on 
that day, the police have succeeded in ar- 
resting the couple, who are wanted for 
robbing the residence of Mrs. Mary Raborg 
of 1187 Lexington Ave, New York, of 
jewelry and clothing worth over $10,000. 

The prisoners are Robert E. Leigh, who 
was married in New York in 1917 to 
Dorothy Vernon, and who is now serving 
a 10-year sentence in Auburn prison, and 
Alice Brown, known also as Hall and Alice 
Stewart. Leigh has a police record and 
has been arrested in New York on a charge 
of theft. 

The couple came to Hartford recently 
and lived together as man and wife on 
Atlantic St. On Monday he visited the 
Garfinkel store and attempted to have an 
emerald necklace “made over” into a dif- 
ferent style. The pendant stone attached to 
the necklace is worth $5,000 and the entire 
necklace about $8,000. Miss Garfinkel’s 
suspicions became aroused and she refused 
to conduct the transaction. She in turn 
called the police by telephone and the in- 
vestigation was on. In the meantime Leigh 
continued on his way up N. Main St. to the 
retail jewelry store of the Star Jewelry Co., 
recently established opposite the Keney 
Memorial by Jacob Bronstein. In this store 
he sold a gold bar pin valued at $250 for 
$25, and as a result of the sale Bronstein 
was placed under arrest on a charge of 
receiving stolen property. 

On Tuesday Detective Sergeant Lowe 
trailed Leigh on Windsor St. as Leigh 
was about to enter the store of Morris 
Bromberg, a watchmaker at 137 Windsor 
St. The detective foliowed him into the 
place and arrived inside just as Leigh pre- 
sented a brooch which he said needed re- 
pairing and a change of style. The detec- 
tive asked Leigh where he got the piece of 
jewelry and Leigh replied that it was none 
of his business, attempting, it is alleged, to 
bribe Sergeant Lowe with an offer of $200 
from a roll of bills. “You don’t want to 
bother me,” said Leigh, as he handed out 
the money. “Now I know you are wrong,” 
said Detective Lowe, who placed Leigh 
under arrest. 

After being “booked” at police head- 
quarters the detectives searched the prisoner 
and found the $8,000 necklace and several 
hundfed dollars in his possession. His ¢6m- 
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the police and’ both are held under bonds 
of $2,500 each, which amount they were 
unable to secure for release. Further in- 
vestigation at the Atlantic St. house ter- 
minated with the discovery of a small trunk 
hidden in a pile of coal in the cellar. In 
this trunk the police found another neck- 
lace set with pearls and small diamonds and 
also several ear-rings set with pearls, dia- 
monds, amethysts and emeralds, a scarfpin 
set with a green jade Buddha and three 
diamonds, a bracelet set with 20 squares 
of chipped diamonds, a necklace of pearl 
rosettes, several gold pins, a small wrist 
watch, and pieces of jewelry in which gems' 
had been pried from their settings and 
probably sold, 


Mrs. Raborg arrived in Hartford early 
yesterday morning with Lieutenant Henry 
Sommers and Detective Sergeant Beckley 
of the New York detective force and she has 
identified the jewelry as her property. All 
were stolen from her home on the night of 
Nov 22, the Brown woman having beem 
employed as a servant at the Raborg home.. 

Following’ the arrest of Bronstein at his- 
jewelry store the police reported that he: 
gave Leigh a check in payment for the bar 
pin but Leigh was unable to cash the check 
and he came back to the store, where he 
demanded the pin. Bronstein, it was al- 
leged, then gave him a ring worth about $8 
and $17 in bills. In the city police court 
today Bronstein was found guilty of re-- 
ceiving stolen goods and he was fined $75 
and costs by Judge -Alexander Creedon.. 
Bronstein at first denied to the officers that 
he had purchased the pin but Leigh was 
brought to the store handcuffed to Detgg- 
tive Sergeant Lowe and he identified Bron- 
stein as the jeweler to whom he sold the 
pin. Bronstein was represented in court 
by Attorney Nathan O, Freedman, who, in 
making his plea to the court, stated that the 
accused. was married and had one child and 
should not be regarded as a professional 
“fence.” Bronstein was formerly manager 
of the Hartford Manufacturing Jewelry 
Co., 943 Main St. A safe in this establish- 
ment was blown open several months ago, 
as related in THE JewELers’ Circucar, and 
several thousand dollars’ worth of jewelry 
were reported stolen. The police investi- 
gated the theft and break but were never 
able to secure definite clues which would 
lead to the arrest of the safe crackers. 
Arrangements were completed tonight to 
take back Leigh and the Brown woman to 
New York for trial. 








Jorge Garces B, Choco, Colombia, ar- 
rived in Los Angeles a short time ago, hav- 
ing in his hand when he went to his hotel 
a small parcel wrapped up in old news- 
papers. The parcel contained 74 ounces of 
platinum. He announced that he came to 
find a market here, if possible, for the plati- 
num produced in his country. He was di- 
rected to the Pacific Platinum Works, 229 
E, 9th St. A. M. Draper, president of the 
company, told him that he was in the mar- 
ket to buy platinum, but he was somewhat 
surprised when Senor Garces B proposed. a 
100-pound shipment as a starter. The ayer- 
age shipments received by Mr. Draper Have 
been in the past it is said, from one to 
three ounces. 
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SAPPHIRES 






ran [EMERALDS|™ 
SAPPHIRES SAPPHIRES 
EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
yp pe cial the Rough. F ancy Cut D ilamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 
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“THE CRISIS IS BEHIND US!’— 


says the GOVERNOR OF THE FEDERAL RESERVE BOARD, 


whe is in a position to KNOW actual conditions. He sums up the situation thus; ‘‘Active prosperity was 
never as great as it seemed to be—much of it was illusory. Conditions have been emotionally magnified. 
The present is no time for the pessimist. Neither is it the time for the “shouting” optimist. BUT IT JS 
THE TIME FOR THE CONSTRUCTIVE, HARD-WORKING OPTIMIST. 


Let us speed up business by a greater volume of production 


H. NORDLINGER’S SONS, Inc. 


SNAPPY NOVELTIES IN 
Precious and Imitation Stones for All Manufacturing Requirements 


New York Office: 15 Maiden Lane 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reported by Correspondents of The Jewelers’ Circular 














Lonvon, Nov. 24.—Conditions in this cen- 
ter do not indicate that there will be a very 
prisk Christmas trade here this year and 
West End jewelers report that there has, 
as yet, been little indication of Christmas 
buying. It is possible that there may be a 
revival which will be manifest by a sudden 
rush shortly before Christmas as has been 
the case during the past two or three years. 
At present, however, business is not at all 
brisk and shop keepers do not feel in- 
clined to buy stock. They are merely buy- 
ing to fill immediate orders. Nevertheless, 
jewelers here have adopted a very calm 
attitude relative to present day trade condi- 
tions and are waiting patiently for better 
times which, according to the opinion of 
many, will come soon. Except for a few 
firms in the Birmingham market and a well 
known brokerage firm in London which re- 
cently found itself in financial difficulties, 
and called its creditors together, the market 
as a whole, is very strong, as firms do not 
over-stock during the quiet times. 

The latest reports from the rough dia- 
mond market say that two of the principal 
rough diamond dealing concerns in London 
have concluded a contract with the Belgian 
Congo Diamond Regie at Antwerp to pur- 
chase all the industrial diamonds produced 
as well as the bort which the Congo Regie 
brings to the market in its next three con- 
signments to a maximum of 70,000 carats 
each time. This will, undoubtedly, lead to 
a firmness in prices in the near future. 


Paris, Nov. 18.—Reports from this mar- 
ket show that there is a better prospect for 
the retail trade during the coming holiday 
season than was predicted some time ago. 
This is correborated by the view on trade 
conditions recently held by Paul Templier, 
the president of the Paris Syndical Cham- 
ber, in which he gives a hopeful view as to 
the future course of the diamond and allied 
trades in the Paris market, providing that 
restrictions now imposed by the govern- 
ment are removed. 

The business among wholesale firms at 
‘present is reported to be slow and handicap- 
ped by the same difficulties as elsewhere, as 
not many overseas orders are coming for- 
ward. It is to be hoped that the good re- 
sults of the retail sales during the holiday 
season will have its effect on better business 
among the wholesale firms. Business is not 
so easy to get at the present time and 
many transactions are being made upon nar- 
row margins. 

There is a slight demand for medium qual- 
ity diamonds in light brown color, provid- 
ing they are bright and of good workman- 
ship. The higher grades of diamonds are 
more difficult to sell. 

The diamond cutting factory established 
for the training of disabled soldiers during 
the war was opened during October by a 
French Ministry of Labor, Daniel Vincent. 
The plan was started by a well known firm, 
Asscher Bros., Amsterdam and Paris, and 
the factory may be considered as a model 


in the industry. The factory is located at 
Versailles. Joseph Asscher, senior member 
of the firm, has been decorated with the 
Legion of Honor in recognition of the valu- 
able services 1endered in aid of the wounded 
soldiers. 


AMSTERDAM, Nov. 18.—Conditions in this 
market are quiet at the present time. Some 
of the cutting establishments are operating 
but the business among the principal manu- 
facturers is not at all brisk. There are, 
however, some instances which have in- 
spired the trades people with the belief that 
conditions are improving. The Disarma- 
ment Conference at Washington, D. C., it 
is believed, will tend to relieve countries of 
the heavy burden of taxes for armament and 
will in the end have a most beneficial effect 
on the financial conditions of the countries. 

For the present, however, those buyers 
who have been calling on the market here 
are looking to pick up bargains and in 
many instances they meet with disappoint- 
ment, as many of the manufacturers who 
import rough material from London Dia- 
mond Syndicate know conditions in the 
rough diamond market and are well in- 
formed as to the stability of prices. Ne- 
gotiations are at present going on between 
London firms interested in rough diamonds, 
and Antwerp, which undoubtedly will 
strengthen the market for cut gems in the 
near future and will eventually lead to an 
all around improvement in trade conditions. 








DARING HOLD-UP 





Three Men Loot Chicago Jewelry Store 
After Tying Up Clerk and Imprison- 
ing Proprietor 
Cuicaco, Dec. 1.—Three armed bandits 
entered the jewelry store of James H. 
Heard, 5640 W. Lake St., yesterday, and 
after tying one of the clerks and forcing 
Heard into a rear room, escaped with 

jewelry and money valued at $3,000. 

After scocping up the loot the three 
bandits fled: They are believed to have 
escaped in a black touring car, which was 
seen to drive up in front of the store before 
the robbery. 

Heard and Jacob Heller, the clerk, were 
both in the store, when one of the bandits, 
posing as a customer, entered and asked to 
be shown diamond engagement rings. Heller 
showed him several mountings. He appeared 
dissatisfied, and Heard entered into the 
sale. He opened the safe to show several 
special rings which were kept there. 

At this point a second man, exhibiting a 
pistol, entered. He ordered the storekeeper 
and his assistant to throw up their hands, 
and threatened to kill them. The pretended 
customer also produced a gun and went to 
the second man’s assistance. A third man 
then entered. 

One of the men produced a rope. The 
first man thereupon began tying Heller’s 
hands behind him. The bandits ordered both 
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men to face the wall. They forced Heller 
into a chair and Heard into a rear room. 
As one of the bandits watched the door and 
another kept his gun pointed at Heard’s 
head, the third returned to the counters and 
scooped up the contents of the cases. 

After the third man had emptied the con- 
tents of the cases he called to his companions 
to follow, and the three men dashed out of 
the front door of the store. 








FIGHTING FRAUD 





Action Taken in Kansas City to Stop Fraud- 
ulent Practices by Merchants in 
Obtaining Credit 


Kansas City, Mo.; Dec. 1—A law which 
is comparatively new in Missouri, aimed at 
the issuers of false statements for purposes 
of securing credit, is for the first time be- 
ing invoked, in Kansas City territory, this 
year. The first prosecution under it was 
directed against a merchant who went into 
bankruptcy a few months ago, having whole- 
sale jewelers among his creditors. Follow- 
ing preparation of the case by the Investi- 
gation and Prosecution Committee of the 
Kansas City Association of Credit Men, the 
county prosecutor filed complaint and prose- 
cuted at the preliminary hearing, where the 
merchant was bound over for trial, being 
released under $2,000 bond. 

It is well known that the National Asso- 
ciation of Credit Men has a prosecution and 
investigation department, which in the east 
is preparing cases for prosecution, involv- 
ing business men who issue false financial 
statements and who may be guilty of other 
business frauds. In Kansas City, however, 
this work is being done by the local asso- 
ciation on its own initiative, and with its 
own funds. In cases where there is sus- 
picion of fraud, the committee is securing 
documentary evidence, and getting testimony 
of creditors and bankers as to statements 
made by the subjects in the process of se- 
curing credit, either for merchandise or for 
borrowed money. The program is insti- 
tuted at this time because this is the period 
when distributors usually seek revision of 
their credit information-on customers, and 
merchants are being asked for financial 
statements. 

Because of the well-developed business 
system in the establishments of most retail 
jewelers, it is not anticipated that any in- 
tentional, nor even accidental, errors are 
likely to creep into their financial reports; 
but there are general merchants who handle 
jewelry as a side line, who ordinarily are 
not so well equipped in respect to book- 
keeping, and who do not have the high 
ideals of strict business practice of the aver- 
age jeweler. Indeed, at least one of the 
cases, under investigation, which probably 
will lead to prosecution, is of this type—a 
general merchant with a small jewelry side 
line, 

The infraction of strict legal requirements 
most often found, in these inquiries, is ex- 
aggeration of value of assets, and omission 
of mention of liabilities. One merchant, for 
instance, who operates under a company 
name, is in fact conducting a personal busi- 
ness; he failed to list among liabilities his 
obligations on a piece of real estate per= 
sonally owned. 
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We are distributors for the following nationally advertised products 


Hampden, Illinois, and Waltham Watches; Community and 
/ Universal Silverware; Kum-a-part Buckles and Links; La 

, $*  Tausca, Richelieu and Deltah Pearls; Irons & Russell Emblem 
// (4 Goods; Ostby & Barton Rings; Whiting & Davis Mesh Bags; 


Superite Pencils. 





Have great dreams, great plans, great expectations, but remember your 
principal job is to turn merchandise into cash, in short to sell goods. To 
sell goods you must have the goods to sell. Have you a good stock on 
a i hand? If not, our line is “At your service for success.” 


(i 
; “HITCH your wagon to a star” but “Keep your feet on the ground.” 

















WE BUY 


DIAMONDS 


FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 








SEMI PRECIOUS STONE NECKLACES 


Agate Carnelian Labradorite Topaz 
ESPOSITER Amazonite Chalcedony Lapis Lazuli Tourmaline 
VARNIC9 #Amethyst Chrysoprase Moonstone Turquoise 

Aquamarine Crystal Opal Turquoise Matrix 

Aventurine Jade Swiss Lapis Onyx 


ESPOSITER, VARNI CO., Inc. 


15 Maiden Lane, New York 


STEPHEN VARNI, Pres. HARRY F. GAROFALO, Treas. 











Everything in Ribbon for the Jewelry Trade 
In 10 or 50 Yard Lengths 
SAMONET RIBBON CO. 
Manufacturers and Importers Tel. Mad. Sa. +4 


31 East 27th St., New York 6216 
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DEATH OF JOSEPH LAKE 





‘Well Known Traveling Salesman Passes 
Away at His Home in Brooklyn 


After a lingering illness, Joseph M. Lake 
for over 35 years connected with the indus- 
try as a traveling salesman, passed away 
last Friday at his late home, 163 Bay Ridge 
Ave, Brooklyn, N. Y. On Sunday the 
body was taken to the Methodist Church 
on Fourth Ave. and 7th St., Brooklyn, 
where Masonic services were held. The 
body was afterward interred in the family 
plot in Greenwood. Cemetery. 

For the past 13 years,- Mr. Lake had 
been in charge of the New York office of 





THE LATE JOSEPH M. LAKE 


the Ginnel Mfg. Co., maker of cuff links, 
316 Herkimer St., Brooklyn, and also did 
considerable traveling for the concern. He 
was taken sick sometime ago and last 
March was compelled to cease his business 
activities. 

Joseph M. Lake was born 52 years ago 
in Brooklyn where he received his early 
education. He held his first position as a 
boy with the firm of Kenney Smith, but 
later went with Foster & Bailey, which 
concern is now known as Theo. W. Foster 
& Bros. Co. He was with the latter con- 
cern for 20 years and through his honest 
and efficient service advanced himself from 
office boy to the position of manager of 
the New York office. Thirteen years ago, 
he became affiliated with the Ginnel Mfg. 
Co., for which concern he did considerable 
traveling and also had charge of the New 
York office which is located at 15 Maiden 
Lane. He occupied this position until ill- 
ness compelled him to give up all business 
activities. 

Mr. Lake was a member of Bay Ridge 
Lodge No. 856 of the Masonic Order, 
Jewelers’. Fraternal Association and the 
Brotherhood of Traveling Jewelers. The 
latter organizations were well represented 
at the services held on Sunday. 

During his travels, Mr. Lake met many 
friends who will learn with deep regret 
of his passing. He was looked upon as a 
man of the greatest integrity and was con- 
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sidered one of the most successful salesman 
in the business. 

The deceased is survived by a widow and 
one brother. 








NOETHER REMAINS IN JAIL 


Little Falls, N. Y., Authorities Will Hold 
Alleged Crook Until Case Is Presented 
to Grand Jury 


LittLe Fatts, N. Y., Dec. 9—The efforts 
of attorneys to accomplish the release of 
Albert Hamilton Noether, accused of 
numerous exploits with rubber bands to 
hold jewelry that did not belong to him to 
his palm, of shoplifting and of straight 
sneak thieving, have come to nought in 
Herkimer county. Noether, with more than 
$6,000 in cashable assets, remains in jail 
in Herkimer, N. Y., on charge of second 
degree grand larceny. The various articles 
found on his person, jewelry identified as 
belonging to Little Falls stores, and other 
jewelry not yet identified remain in the 
custody of Chief of Police “Dusty” Long 
of this city. 

The money in banks, the hundred of dol- 
lars in bills, and the postal savings certifi- 
cates also remain in the hands of the re- 
doubtable chief. This despite the efforts 
of Attorney Guilfoyle, of Waterbury, 
Conn., who came to the Chief with an 
order, written, he said with emphasis, by 
Mr. Noether, demanding that the property 
not yet proven to belong to somebody else 
should be turned into the attorney’s hands. 

“I’m keeping it,” Chief Long replied. 

Mr. Guilfoyle returned to the Herkimer 





*jail to discuss this thing with Mr. Noether. 


It was a long, earnest confab. It followed 
the efforts of Richard Hurley, also- Mr. 
Noether’s attorney, to obtain the funds, 
and the certificates of funds. Mr. Hurley 
is a Little Falls attorney, in good standing, 
and with a persuasive power of legal elo- 
quence, but Chief Long, holding Mr. Hur- 
ley in great personal esteem, held the cash 
and equivalents with equal tenacity. 

Then Mr. Guilfoyle went before County 
Judge Bell, who is next above Recorder 
Collins of Little Falls, in the long appeal 
line, seeking an order to have the cash and 
equivalents, at least, released. Judge Bell 
held that Chief Long was within his rights 
in holding the property of Noether—if it 
is his—as long as Noether is in the county’s 
custody, on $3,000 bail bonds, which could 
be easily put up in cash by Mr. Noether, 
apparently, if it were not for the fact that 
no less than four other complaints were 
ready to be lodged against him, and that 
Judge Collins would doubtless hold him in 
$3,000 bail on each of these other accounts. 
Mr. Hurley’s appeal to the county judge 
was also in vain. 

The fact of the matter is, no strong at- 
tempt was made to have the $3,000 bail 
bond reduced. The Herkimer county au- 
thorities are among the most just and con- 
scientious anywhere. Chief Long is a most 
efficient policeman, Judge Bell is a Demo- 
crat elected by the Republicans in a strong- 
ly republican county; District Attorney 
Ward is a Republican, who was nominated 
on both tickets. All these forces are of the 
opinion that Albert H. Noether is not a 
competent person to be abroad in the land. 
They don’t propose to increase Herkimer 
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county’s réveriies by forfeited bail in his 
case, at any rate—not even his own cash 
bail. They feel quite sure that he will not 
remain longer in Herkimer county than he 
has to, and they feel that probably he will 
never come within range of Chief Long’s 
vision again, if he can help it. The expense 
of a trial is not looked forward to with 
relish, but Herkimer county authorities see 
a duty, and they propose to do it. Mr. 
Noether will have a fair and legal trial, 
and the jury will determine the facts in the 
case. If he isn’t guilty, he’ll go free; if he 
is guilty, he’ll go where he'll stay a while. 
Noether is going to remain in Herkimer 
jail till February, when the grand jury sits. 
Then District Attorney Ward will present 
his case to the grand jury. It seems highly 
probably that Noether will not be at large 
during the present Christmas holidays, at 
least. 


According to information from _ the 
Jewelers’ Security Alliance, “Dusty” Long, 
if conviction is secured, will have the re- 
ward offered for the apprehension of 
Noether. Willard Levee, who organized 
the work by which all the city outlets were 
closed to the fellow’s departure, is congratu- 
lated by his associates. Noether made a 
record in visiting five establishments within, 
it is believed, 30 minutes of his arrival in 
town, and made hauls in four out of five 
stores, ranging from $19.75 to $200. He 
was waiting at the trolley station for the 
next car, with 15 minutes at least to wait 
for the next outgoing car, when “Dusty” 
Long gave him the neck and wrist hold 
sign that he was wanted. 








Thieves Steal Fountain Pens and Gold 
Pencils from Baltimore Concern 


Battimore, Md., Dec. 3.—Fountain pens, 
gold and silver pencils valued at $2,500 were 
stolen from the store of. Kohn & Pollock, 
205 W. Baltimore St., early Friday morning. 
Police here believe that an attempt may be 
made to sell the booty, which includes hun- 
dreds of nationally advertised pens and pen- 
cils, to jewelry dealers in other cities. The 
pens and pencils were taken from show- 
cases in cases each containing one dozen 
lots. 

Investigation by city detectives indicated 
that the thief secreted himself somewhere in 
the building before the store was closed and 
was able to leave the store, locking the 
door by the snaplock, without being no- 
ticed. The pens and pencils, it is believed, 
were packed in a traveling bag, which was 
also reported stolen. 








Death of John J. Welsh 


DusuguE, Ia., Dec. 1—The recent death 
of John J. Welsh of Dubuque marked the 
passing of another of lJIowa’s veteran 
jewelers. He was 67 years old and had 
been ill for months. He was taking treat- 
ment in Mercy Hospital at Davenport when 
he died. 

Mr. Welsh was born in Petosi, Wis., 
Nov. 1, 1854, but spent most of his life in 
Dubuque. He was never married. Sur- 
viving him are five brothers and two 
sisters, 

- The body was taken to Potosi for in-~ 
terment. 
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BUY FROM THE CUTTERS 














Conconning The Buyers’| | 


A, = Directory 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. , 

Lacking BRILLIANCY an Aquamarine has Price, $1.00 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 








price. 
The Jewelers’ Circular 
, Publishing Company 
American Gem & Pearl Company 1S IeboSemt Mew Yaar 
6 West 48th Street, NEW YORK 
LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere, 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 


Fine , 
Opal Necklaces | 


Exceptional Quality 
F. W. HOWELL 


ss ss * 4204288442 O94 328 


Pearls and Precious Stones 
all faceted, all the leading Cabo- 3 Maiden Lane, New York City 
chon, cut semi-precious Stones. 


Wholesale—Memo to Jewelers and SUNT VV TUT VV TS 
Manufacturers—Price List free. ‘ 


The above cut shows — s W. Stilwell 
— wn _—_ Importer, Deadwood, So. Dakota 
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Attention—Manufacturers 


Onyx Ring Stones 


Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 




















UNQUESTIONABLY — the 
finest scientifically produced 
I'S. Potent Otic pearls in the world. TELEPHONE 7410 Cortland 


FARI ina — EMIL DOELL 

P = ae hn New York, N. Y. ° LAPIDARY 

NECK i A CES Telephone Bryant 5823 Precious and Semi-Precious Stones 
15 John Street NEW YORK 
































December 7, 1921. 





moved from 45 Rathbun St. to 257 Main 

St. Woonsocket. 

The Holmes Co., 367 Elmwood Ave., mail 
order house, has announced that it is clos- 
ing out its business. 

Attilio Pascricci has started in business, 
doing job work in room 624 Caesar Misch 
building, under the style of the Pasart Co. 

The Rhode Island Hospital Trust Co, has 
discharged a mortgage of $12,000 against 
real estate belonging to William H. Thur- 
ber. 

Antonio Arnicarelli has started in the 
manufacturing jewelry business at 24 Calen- 
der St. under the firm style of the Eureka 
Ring Co. 

The will of the late George H. Grant has 
been filed at the Municipal Court in this 
city for probate and referred to Dec. 13 for 
a hearing. 

The Guarantee Jewelry Co. is the style 
of a new retail jewelry business that has 
been started at 305 Weybosset St. by Will- 
iam D. Ritch. 

William H. Thurber, president of the 
Tilden-Thurber Corp., has been elected sec- 
ond vice-president of the Providence Cham- 
ber of Commerce, 

The final meeting of the creditors of the 
Era Mfg. Co., of this city, was held last 
week, the account of the trustee in bank- 
ruptcy was allowed and the estate closed. 

A meeting of the creditors of Burke Bros., 
manufacturers of this city, was held at the 
office of Referee in Bankruptcy Frank 
Healey to discuss the acceptance of com- 
promise terms. 

The Rhode Island Knife Co. has filed a 
petition in the United States Court for the 
District of Rhode Island for a discharge in 
bankruptcy and hearing has been set for 
Dec. 10 at 10 o’clock. 

The premises of Potter & Shore, manu- 
facturers of jewelers’ findings, third floor 
of the building, 17 Richmond St., was slight- 
ly damaged by smoke during a fire in the 
building last Monday night. 

Adamo R, Aiello has been elected presi- 
dent of the committee from the Italian so- 
cieties, which is to honor Gen. Armando 
Diaz upon the occasion of his visit to 
Providence on Friday, Dec. 9. 

Everett L. Spencer, of E. L. Spencer & 
Co., has returned from a fishing trip to 
Rockledge, Fla., where he was accompanied 
by his daughter. During their stay the 
party caught more than 400 fish. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers 
Board of Trade will be held at the rooms 
of the association in the Turks Head build- 
ing on Friday afternoon, Dec, 16. 

The firm name of the T. E. Bennett Co., 
754 Eddy St., this city, has been changed 
to the J. J, McCallum Co., which was re- 
cently incorporated under the laws of Rhode 
Island, with an authorized capital of $16,000. 

The Enterprise building on Worcester, 
Eddy and Fountain Sts., in which a num- 

ber of manufacturing jewelry plants are lo- 
cated, has been sold to the Central Auto- 
mobile Tire Co. Among the occupants are 
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the Potter & Buffinton Co. and Hamilton 
& Hamilton, Jr., Inc. 

A particularly handsome gem-set Past 
High Priest’s jewel in solid gold, presented 
to the retiring High Priest of Providence 
Royal Arch Chapter No. 1, of Masons, last 
Monday evening, was made by the Irons 
& Russell Co. 

The Tilden-Thurber Corp, announces the 
purchase from: the Karpeles Co. of their 
sample line of diamond platinum clasps, 
which have been mounted on La Tusca 
Mirabelle Pearls De Luxe, especially for 
the holiday trade. 

The Japanese Art Store has been opened 
on Washington St., near Curson. St., Arctic, 
with a full line of Japanese chinaware and 
novelties, silverware, jewelry, watches, 
clocks, bric-a-brac, etc. William C. Tib- 
bitts is in charge. 

The Barrie Art Craft Co., corner College 
and Benefit Sts., is installing nine stained 
glass windows in the Convent of St. John 
the Baptist, Warren, R. I. They have just 
completed the installation of two stained 
glass windows in the Quarrie St. Church at 
Fall River, Mass., and 15 in the Barrington 
(R. I.) Church, 


Henry G, Thresher and Woodward 
Booth, representing the tariff committee of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, are scheduled 
to appear before the Senate Finance Com- 
mittee at Washington for a hearing on the 
jewelry items in the sundries schedule of 
the tariff bill that is now pending. 

Col. Samuel M. Nicholson, president of 
the Nicholson File Co., was elected chair- 
man of the board of directors of the Indus- 
trial Trust Co. at a meeting held last Tues- 
day, and Eben N. Littlefield, a director of 
the United Wire & Supply Co., was elected 
a vice-president. Mr. Nicholson is also a 
director of the Tilden-Thurber Corp. 

The Kinloc Mfg. Co., of this city, which 
will manufacture machinery, tools and 
jewelers’ supplies, was granted a charter 
under the laws of Rhode Island by Secre- 
tary of State Parker last Wednesday. The 
authorized capital is 500 shares of non-par 
stock. The incorporators are Russell L. 
Colley, Henry W. Colley and Ernest P. B. 
Atwood, 


The New England Telephone & Tele- 


graph Co. has_ notified Aaron E. 
Markoff to vacate the store occupied 
by him in its building, 567 Hope 
St. corner of Bradford St. Bristol, 


by Jan. 1, as the telephone company are 
to occupy it. Mr. Markoff has conducted a 
retail jewelry business. at this place for 11 
years and js now closing out his entire stock 
because he has been unable to find another 
suitable location in that town. 

At the 65th annual communication of 
What Cheer Lodge, No. 21, of Masons, last 
Wednesday evening, a number connected 
with the jewelry industry were among the 
guests. Edward I, Mulchahey, of C. Syd- 
ney Smith Co., was elected Chaplain, and 
Kenneth P. Armstrong, with J. A. Foster 
& Co., Senior Steward. Adelbert E, Place, 
of Oscar E. Place & Son, officiated as mas- 


‘ter of ceremonies at the installation cere- 


monies. 

The Ohio Pottery & Glass Co, filed a suit 
in the Superior Court here last Wednesday 
against the Hall Machine & Tool Co., 116 
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Chestnut St., this city, machinists and mak- 
ers of jewelers’ tools and machinery, to re- 
cover $15,000 for alleged breach of contract. 
According to the plaintiff’s declaration, the 
defendant entered into an agreement to 
make, at 31 cents each, 100,000 pistons for 
Ford automobiles, and was to include cast- 
ings, machinery assembling of bushings, pins 
and rings. The defendant, according to the 
declaration, was to furnish these pistons at 
the rate of 6,000 a month, which it is al- 
leged they failed to do. 

The wives of a number of the manufac- 
turing jewelers of this city were prominent 
at the luncheon and reception given at the 
Crown Hotel last Friday by the Providence 
Section, Council of Jewish Women, to the 
executive board of the National Council. 
Mrs. Caesar Misch, who is honorary vice- 
president “of the National Council, was 
chairman of the committee in charge. 
Among those seated at the head table were 
Mrs. William Loeb, national chairman of 
extension; Mrs. Edward B. Lederer, State 
extension chairman; Mrs. Henry Sharten- 
berg, past president of the New Haven sec- 
tion, and Mrs. David Bernkopf, past presi- 
dent of the Providence section. cei 

The number of jewelry buyers in this city 
during the past few days is considerably 
larger than for some time past. The ma- 
jority are looking over new lines anticipa- 
tory of next season, but. many are looking 
for job lots, while some are giving orders 
filling in for the holidays. Among those re- 
ported the past week were the following: 
Mr. Danks, of F. W. Woolworth & Co. 
New York city; Max Singer, New York city; 
Mr. Avidan, of Bippmann, Spier & Hahn, 
New York city; Mr. Frohmeyer, of Klein 
Bros. Co., Cinacinnati, O.; G. Winter, of 
Winter Bros., New York city; H. Wein- 
reich, of H. Weinreich Co., Inc.; Philadel- 
phia; Mr. Vogel, of Vogel Bros, Co., Inc., 
New York city; Arthur Kaskell, of Wiener 
Bros. New York city; Mr. Isaacs, of 
Isaacs, Kahn Co., Inc., Chicago; H. Kad- 
den, of Kadden Bros., Philadelphia; Mr. 
Wolfe, of D. Marx Sons, St. Paul, Minn‘; 
Mr. Foster, of Samstag & Hilder Bros., 
Inc., New York city, and W. F. Lally, of 
the Meriden Jewelry Mfg. Co., Meriden, 
Conn. 

Fire, which broke out while an auction 
sale was in progress early last Thursday 
evening, caused considerable damage to the 
Japanese Art Store, 283 Weybosset St., 
Harry I. Magid, proprietor. Fifty custom- 
ers, with Auctioneer William A, Baggott, 
escaped precipitately to the street when the 
flames were discovered. Upwards of $500 
damage was done the stock of the Tober 
Jewelry Co., in the adjoining store, by 
smoke. Mrs. Magid was in charge of the 
store during the absence of her husband, 
who was in New York buying goods. The 
store was stocked up for the holiday trade, 
consisting of china, cut glass, art goods, 
jewelry, novelties and fans. Considerable 
stock was in the cellar and was badly dam- 
aged in the confusion of the fire. The loss 
here is estimated at more than $2,000.: The 
fire started in or near excelsior used as 
wrappings for goods, in the réar of the 
basement’> It ignited several boxes and 
penetrated the stairway and flooring... By 
chopping away part of the walls on the first 
floor the firemen checked its progress. 
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8 Treasure Silver ~~ 


REG. U. S, PAT. OFFICE 


designs, and this demand will surely and con- 

stantly increase. For those who seek the best 

in Silverware, it is not enough that the Silver 

is Sterling. They want to be assured that the 

' design is of real artistic merit and will not be affected by 
transitory styles. And there is no better guarantee of good 
design and lasting satisfaction than patterns adapted from 
authentic period designs. 

The ApAM STYLE, a new addition to the period styles in 
TREASURE SILVER, is without question one of the finest 
adaptations of period design ever produced in Silver Table- 
ware, and far surpasses all other interpretations of the Adam 
style in Table Flatware. 





An all important requisite in Period Silver is that the pat- 
tern has the unmistakable characteristics of the period it por- 
trays. And the designers of TREASURE SILVER have not only 
used the typical motifs of the Adam style, but they seem to 
have caught the very spirit of the designs of Brothers Adam, 
producing an unmistakable Adam pattern. 

This is an exceptionally beautiful and exclusive pattern. 
If you cater to the highest class trade this line will prove of 
much interest to you. , 

Write for descriptive matter and prices. 


RocERS, LUNT &  BOWLEN Co. 
SILVERSMITHS 


_Makers of Distinctive Sableware— 
GREENFIELD - MASS. 


CHICAGO SAN’ FRANCISCO 


NEW YORK 
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M. Rosenbaum, formerly of 615 South St., 
has moved to 529 South St. 

B..J. Cookes’ Sons, 824 Walnut St., have 
completed improvements at their store. 

Sonny Bachofer, 900 Chestnut St., has 
returned home from a two weeks’ trip up- 
State. 

Max E. Gordon of Aisenstein & Gordon, 
712 Sansom St., was in New York Nov. 29 
on business. 

David Gutekunst, of Joseph B. Bechtel & 
Co., is on a business trip along the eastern 
shore of Maryland. 

N. B. Myers is making preparations to 
move his business from 103 W. State St., 
Kennett Square, to Ambler, Pa. 

Among the up-State buyers in town last 
week were: A. Liachowitz, Shamokin, Pa., 
and Peter Siegler, Doylestown, Pa. 

Carl Stone, of W. L Stone & Son., Potts- 
town, Pa., was in Philadelphia last week 
and visited a number of the wholesale 
houses. 

George E. Morrill, of H. O. Hurlburt & 
Sons, has been suffering with rheumatism 
for a week and been unable to report for 
business. 

Among the New Jersey jewelers who 
were in the city last week were: B. Milano, 
Delaware; G. William Beck, Vineland, and 
A. W. Woolf, Collingswood. 

John A. Kinsler, a jeweler, with offices in 
the Widener building, who has been seriously 
ill for several weeks at his home, 361 N. 
19th St., is reported to be improving. 

Window smashers hurled a brick through 
the window of the pawnshop of J. R. Lapin- 
sohn, 159 N. 8th St. and got away with 
jewelry and other articles valued at $75, 
Nov. 27. 

O. C. Rodgers, Hammonton, N. J., was 
one of the out of town buyers in the city 
last week. H. C. Albertson and Joseph 
Allen, both of Bridgeton, N. J., were also 
in town last week. 

Thieves smashed the window of the pawn- 
shop of Eisenberg & Schaeffer, 4148 Lan- 
caster Ave., Nov. 28, and stole watches and 
other goods valued at $500. Because of the 
quantity of the goods stolen, the police of 
the 39th St. and Lancaster Ave. station be- 
lieve the robbers used an automobile to 
haul their loot away. 

Finger prints that may lead to the capture 
of one of the four bandits who stole $10,000 
worth of diamonds from the jewelry store 
of the A. J. Schroder Co., 52nd and Chest- 
nut Sts., Wednesday, Nov. 23, have been ob- 
tained by the police. The finger prints were 
found on a piece of sheet iron in the bandit’s 
car, abandoned 13 hours after the robbery 
at 34th and Spruce Sts. 

The Associated Pawnbrokers of Phila- 
delphia held their annual banquet at the 
Hotel Walton Monday night, Nov. 28. Ad- 
dresses were made by Judge John M. Pat- 
terson, Assistant District Attorney Maurice 
J. Speiser, David Phillips, an attorney, and 
Charles S. Morris of New York, National 
president of the Warehousemen’s Associa- 
tion. D. B. Solomon presided at the ban- 
quet. 

The annual meeting of the National As- 
bociation of Cut Glass Manufacturers will 
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be held on Thursday, Dec. 8, at the Adelphia 
Hotel, Philadelphia. The business session 
will begin at 10 a. Mm. sharp and a banquet 
will be given in the evening, when promi- 
nent men will be present and speak. A 
large attendance is expected. G. William 
Sell, of the Kratz & Sell Co., Honesdale, 
Pa., is president of the organization, and 
Raymond H, Fender, 3rd and Cambridge 
St., Philadelphia, Pa., is secretary. 

Chestnut St. jewelers are interested in the 
plans projected by the Chestnut St. Business 
Association to make Chestnut St. one of the 
most attractive shopping thoroughfares in 
the country. At a meeting and luncheon of 
the Association, held at the Hotel Adelphia, 
Nov. 29, Elwood B. Chapman, president of 
the Association, disclosed for the first time 
the plan of the Chestnut St. Business Asso- 
ciation to unify the skyline so far as pos- 
sible in the section between the Delaware 
and Schuyikill Rivers and to renovate the 
exteriors of the older structures so they 
will conform in attractiveness with the 
newer buildings. Nearly 100 jewelers, some 
with large stores and others with rooms in 
office buildings, are located along Chestnut 
St. between 5th and 15th Sts., and many of 
them would be affected by the proposed 
changes, 


The Simeon L. and George H. Rogers 
Co., who are represented in this city: by 
, H. Chapman, 726 Chestnut St., have ac- 
quired title to the four-story building at 722 
Chestnut St., and will occupy their new 
building about Aug. 1, 1922. The 
building is a four-story structure with 
a 27-foot frontage on Chestnut St. and 
running back to Ionic St. It was purchased 
from the Lea Estate, 700 Sansom St. Ex- 
tensive improvements will be made in the 
building and the Rogers concern will occupy 
the entire first floor, which is now occupied 
by Duncan & Moorhead, cigar manufac- 
turers. The offices on the upper floors are 
now leased by jewelers and members of 
kindred trades and will be continued as a 
building for jewelers after the new owners 
take possession. Among the men in ‘the 
trade who are now quartered at 722 Chest- 
nut St. are Emil Zothe, jeweler and en- 
graver; J. J. Findeison, diamonds, watches 
and jewelry; A. Kolodner, diamond setter ; 
R. H. Crone, engraver; Springman’s Bros., 
gold and silver platers; Martin N. Heller, 
College Jewelry Co., and George Grau. 

John Conway, 672 N. 11th St., this city, 
who was formerly in the employ of I. 
Press & Sons, jewelers of 801 Chestnut 
St., was sentenced to 18 months in the 
Eastern Penitentiary by Judge McPher- 
son in the Quarter Sessions Court last 
Friday after he had pleaded guilty to 
the charges of stealing from his em- 
ployers. Conway, who was 37 years old, 
was employed by I. Press & Sons for 
about a year. During this time he mis- 
appropriated checks signed by members 
of the Press firm and succeeded in cash- 
ing them at several banks. On learning 
that a warrant had been issued for his 
arrest after his embezzlements had been 
discovered, Conway left Philadelphia. 
However, on Nov. 4 he surrendered to 
Detective Carr, of the detective bureau 
of this city, and explained that he was 
giving himself up because his “conscience 
was driving him insane.” While a fugi- 
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tive from ~ justice Conway traveled 
through West Virginia, then to Pitts- 
burgh, and finally came to this city to 
surrender to the police. It is under- 
stood that his defalcations from the firm 
of I. Press & Sons amount to $3,500. 








Lancaster, Pa. 





TRADE CONDITIONS 


The stores of Lancaster have blossomed out in 
their full Christmas holiday dress, and a number of 
the jewelry stores are making particularly attrac- 
tive window displays, while some are prettily dec- 
orated inside. Some of them appear, from the 
display in the cases, to be specializing on silver- 
ware. Some good diamond sales are already re- 
ported, in spite of the general dull times one 
hears so much about. There are, fortunately, no 
idle industrial plants in Lancaster this year, and 
while some are not running full time, it means 
some wages anyhow, 





Alphonso Westenberger, Allentown, vis- 
ited his parents in Lancaster last week, 

Joseph C. Hand, of the H. S. Meiskey 
Co., spent several days last week on a busi- 
ness trip through the Cumberland Valley, 
Pa. 

The Retail Committee of the Chamber of 
Commerce has finally decided that business 
places keep open five of the eight evenings 
before Christmas, Dec. 17, 21, 22, 23, 24. 

The employes of the stripping depart- 
ment of the Hamilton watch factory held 
their annual Thanksgiving turkey dinner in 
the Breneman building. Later came dancing. 

Otis Billmyer, Rio, W. Va. and W. L. 
Maule, Oxford, Pa., have entered the Bow- 
man Technical School as students. The 
former is a brother of Jeweler B. B. Bill- 
myer, Marietta, Pa. 

Abram W. Buckwalter, the oldest em- 
ploye of the Conestoja Traction Co. in point 
of years of service, a dispatcher many years 
and lately appointed inspector, was on Nov. 
20 presented by the conductors and motor- 
men, with a big silver loving cup on the 
anniversary of his 3lst year with the com- 
pany. The cup was furnished by S. Kurtz 
Zook. 

Peter T. Watt, one of the founders of 
the Hamilton Watch Co., and a director 
and vice president a number of years, died 
on Dec. 1, having been in poor health sev- 
eral years. A son succeeded him a couple 
of years ago as a director. The deceased 
was a member of the firm of Watt & Shand, 
merchants. The partner, James Shand, died 
a few months ago, leaving an estate of 
nearly $2,000,000. He was also a director 
of the Hamilton Watch Co., and was also 
succeeded by a son. 








The Ruh-Kemnitz Co., a new organization 
with a capital stock of $35,000, has been 
formed in order to take care of the Kem- 
nitz jewelry business which has outgrown 
its original quarters and leased more ade- 
quate space on Main St., at the head of 
Forest Ave., Fond du Lac, Wis. The loca- 
tion taken is that occupied only a few weeks 
ago by the American Railway Express Co. 
The company, which is now headed by two 
well-known business men, E. W. Kemnitz 
and. A. P. Ruh, has plans under way for 
one of the most complete jewelry stores in 
the State. The formal opening of the new 
establishment will be held upon a date to be 
announced within a short time. 
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Have you ordered newspaper cuts for the 
Holidays? We are asking this ques- 
tion of the several thousand Jewelers 


who feature W.W.W. GUARANTEED | 
NATIONALLY ADVERTISED RINGS. 


If not, won’t you order them now? 
They are yours for the asking, free of 
charge. 








The cuts this year are particularly attrac- 
tive. They advertise you and your 
store primarily and W.W.W. Rings only | 

incidentally. 





You will make a mistake if you go through 
the Holidays without the use of these 
wonderful cuts. 
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Gus Peck is now visiting the trade in 
West Virginia. 

E. A. Frommeyer, of the Klein Bros. Co., 
js in the east on a buying trip. 

G. A. Starke, of Peck, Selmeier & Peck, 
has returned from a short Thanksgiving 
‘yacation, spent at French Lick Springs. 

A number of additional salesmen have 
been put on in most of Cincinnati retail 
jewelry stores for the Christmas season. 

It was “get-away” week at the office of 
Frohman & Co., for Joe Gerwe left for Vir- 
ginia, Jonas Wise for upper Ohio, and Sol. 
Wetzstein for points south. 

John Gerwin returned home just in time 
to spend Thanksgiving with his family and 
then remained over for several days in the 
office of Cohn, Hahn & Newstedt. 

Harry Neher is on a trip that will cover 
points in Virginia, West Virginia and Mich- 
jgan before he returns to the office of Sig. 
Strauss & Co., shortly before Christmas. 

J. D. Jacobs, A. C. Jacobs and E. B. 
Jacobs have all left for December delivery 
trips. J. D. Jacobs is in Ohio, A. C. Jacobs 
in Georgia, and E. B. Jacobs covering Ten- 
nessee, Mississippi and Alabama, 

J. B. Laramore, La Grange, Ga., was a 
visitor at Cohn, Hahn & Newstedt’s re- 
cently. A. Cohn has returned home from 
his southern trip and expects to leave short- 
ly for his final trip of the season, 

Lee Loeb and his wife do not expect to 
return from a visiting trip to his daughter 
in Selma, Ala., until after Christmas. While 
in the south Mr. Loeb is planning to make 
a few calls in nearby cities where L. Loeb 
& Sons have customers. Clarence Loeb has 
left for points in Indiana and Mayo Loeb 
‘for Tennessee. Both expect to return be- 
fore Christmas. 

The jewelers’ bowling team, composed of 
Pohimeyer, Hess, Reichert, Glemser and 
Huber, won two of three games rolled 
Thursday night, Dec. 1. Reichert made the 
best individual score of the evening in the 
second game, when he knocked the pins for 
a total of 255. Glemser rolled 209 in the 
same game, which was the same score he 
made in the first game. 

Civil liabilities growing out of the recent 
seizure in Cincinnati of diamonds which 
have been appraised as worth $3,264.40, 
found after the customs officials say they 
were brought into the country without duty 
having been paid on them, have been settled 
for $1,500. A Cincinnati man had the dia- 
monds. Federal officials have not deter- 
mined whether the diamonds will be for- 
feited. 

Fred Wagner, age 34, alias “G. Green,” 
of Detroit, drew a maximum sentence after 
he entered a plea of gulity to the charge of 
grand larceny. Wagner was arrested in 
Detroit. He was charged with having been 
hired to carry sample cases of jewelry for 
C. J. Roehr, a salesman from Providence, 
R. I., on Sept. 12, and with having taken 
the cases away during the afternoon. Wag- 
ner took the cases to his room, where they 
were found empty. He was traced to De- 
troit, where some of the missing jewelry 
was found in his room and the balance in 
a safety deposit box. Acting under a new 
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law which allows the judge to fix the mini- 
mum sentence a prisoner may serve, Judge 
John A. Caldwell made the maximum the 
minimum when passing sentence. The pen- 
alty is from one to seven years, and Judge 
Caldwell made the minimum. Wagner may 
serve seven years. The value of the jewelry 
taken by Wagner was reported as $10,000. 








Hartford, Conn. 





Factories in Thomaston, Conn., and 
Bristol were forced to shut down on 
Nov. 28-29 during the severe ice storm, 
a high tension electrical power line giv- 
ing out. 

Stock owned by the Reed Jewelry Co., 
296 Asylum St., a concern which recently 
filed papers of bankruptcy, and also 
conducted a store in New Britain, Conn., 
is being sold at an auction sale in a N. 
Main St. store. 

Robert H. Lewis, of Harvey & Lewis 
Co., opticians, 865 Main St., and Mrs. 
Lewis will sail on the steamship Empress 
of France on Feb. 11 for the eastern 
Mediterranean, the trip to be made by 
way of the Canary Islands. 

Silver loving cups to be awarded as 
prizes at the horse show of Troop B 
at the armory this week have been placed 
on exhibition in the display window of 
the Harvey & Lewis Co., opticians and 
watch repairers, 865 Main St. 

Henry Saunders, for 50 years an em- 
ploye of the R. Wallace & Sons Mfg. 
Co., Wallingford, Conn. died at his 
home in that town last week after a 
week’s illness. He was 85 years of age 
and for 55 years a resident of the town, 
retiring some time ago. 

Albert M. Kohn, president of Henry 
Kohn & Sons, Inc., retail jewelers, 890 
Main St., has been named a member of 
the retail merchants’ committee of the 
Hartford Chamber of Commerce and 
Isodore Wise, of Wise, Smith & Co., of 
the trade extension committee. 

Among the firms engaged in the com- 
pletion of the handsome new home office 
building of the Hartford Fire Insurance 
Co. are the Bradley & Hubbard Co., 
Meriden, Conn., lamps; the Gorham Co., 
386 Fifth Ave., New York, bronzes, etc., 
and the Newman Clock Co., 428 Broad- 
way, New York. 

Announcement was made last week 
that many employes of the flatware de- 
partments of the International Silver Co., 
Meriden, Conn., have been recalled to 
the factory following a slack period as a 
result of a large order for sugar spoons. 
This branch of the industry will be busy 
for about 12 weeks. 

Among those nominated as directors 
of the Bristol Chamber of Commerce 
are Fuller F. Barnes, secretary and 
treasurer of the Wallace Barnes Co.; 
Alexander Harper, president of the 
American Silver Co.; Albert F. Rock- 
well, chairman of the board of directors 
of the American Silver Co. 

Word was received in this city on 
Nov. 19 of the death of Elizabeth Root 
Kohn, only child of Oscar W. Kohn, of 
Kohn & Co., Newark, N. J., and Mrs. 
Kohn. The child was the grandchild of 
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the late Henry Kohn and niece of George 
E. and Albert M. Kohn, of Henry Kohn 
& Sons, Inc., retail jewelers, 890-Main St. 

The attachment on the retail jewelry 
store of Samuel Strenscher, 695 Main 
St., was released on Friday, Yetta Wein- 
stein, of this city, having qualified as 
surety. The attachment was placed to 
secure ‘udgment in a suit by Joseph 


Green, |}oston, Mass., for $325. Attor- 
ney Walter L. Foley appeared for. 
Strenscher and Attorney George J. 


Stoner for Mr. Green. 











TRADE CONDITIONS 
The retail stores report an increase of business 


since Thanksgiving. No great activity in holiday 
buying was noticeable before that time, but this is 
usually the case. Many persons are looking around 
and pricing goods and buying has been fair. In 
some stores the amount of goods laid away on 
orders is heavier than usual. In these places the 
daily receipts are hardly up to the figures of a year 
ago, but the indications are that buying will be 
late. The appeal for early Christmas shopping has 
been made earlier than usual, Placards in street 
cars, in stores and advertisements in the news- 
papers have called public attention to the advan 
tages of early buying. Wholesale houses have had 
a noticeable increase in business in the last 10 days. 





A. L, Clutche, manager of the material 
department of the Meyer Jewelry Co., has 
been ill for several days. 

Harry Bernat, formerly one of the own- 
ers of the Midwest Jewelry Co., has opened 
a store at 10th and Main Sts. 

The Porter & Wiser Jewelry Co. is work- 
ing its force at night, the holiday work hav- 
ing started within the last week. 

E. J. Tietjen, Cole Camp, Mo., has in- 
formed his friends here that he was mar- 
ried Nov. 24. W. T. Brown, Sterling, 
Kans., was also recently married. 

W. R, Pardue has opened a new store at 
7th St. and Minnesota Ave., Kansas City, 
Kans. Before moving to the Kansas side, 
Mr. Pardue was in business at 12th and 
Wyandotte Sts., this city. 

Leo H. Ludwig, vice-president of the 
Edwards-Ludwig-Fuller Jewelry Co. is 
working on the annual drive for the Allied 
Charities of the city. The goal is $750,000, 
to be raised in one week. 

One of the Jaccard Jewelry Corporation’s 
display windows is attractively arranged 
with a reproduction of the famous San Luis 
Rey mission, near Oceanside, Cal. The exe 
terior of the mission is shown in miniature. 
Rosaries, crosses and other articles are ar- 
ranged on small stands in mission finish. 
The window has attracted a great deal of 
attention. 

Among the recent visitors in the city 
were: Gene Weber, Lexington, Mo.; A. G. 
Madtson, Ottawa, Kans.; Frank Woodfill, - 
Nevada, Mo.; E. J. Barrett, Ponca City, 
Okla,; E, N. Mitchell, Baxter Springs, 
Kans.; Louis Megede, Richmond, Mo.; R., 
M. McRill, Bristow, Okla.; Charles Rem- 
ington, Garden City, Mo.; S. A. Hardin, 
Odessa, Mo.; Mr, Mulheim, Ellis, Kans. 








Karl Plumhoff, Shelby, Mich., has sold 
his business to Edgar A. Johnson. 





THE JEWELERS’ CIRCULAR December 7, 1921, 


PEARLS FOR CHRISTMAS 


None More Beautiful 


The mere fact that pearls have sold heavily during the year of both the 
cheaper and finer necklaces insures the selling of more fine necklaces during 
the holiday season than ever before. 




















A personal visit—telegram or letter will bring your pear! needs without delay. 


os) Our Holiday Rush 
:) GUARANTEED 


Order Service will 
Bring Your 


tecme| FELCO 
Y7 ~~ Pearl Wants. 


Price list—subject to Jewelers’ Circular Discount and 5% 






















QUALITY 18 INCHES 24 INCHES QUALITY 18 INCHES 24 INCHES 
SOB «2. wc eenee $4.10......... $5.30 Be Siete lal I $36.50 
eer rere 7.70 errr a eee 46.10 
re ee 13.46 _ Acemoege ner 72.50 
sarees errr 17.30 Pe “Liscdeuaieed a 125.30 
De ‘tekeeen ee verre 22.10 


FOR IMMEDIATE DELIVERY—EVERY QUALITY OF PEARL 
NECKLACE YOU NEED—EVERY COLOR YOU FAVOR— 
EVERY LENGTH YOU ASK FOR. FANCY CLASPS OF 
NUMEROUS DESIGNS AND SHAPES. 


JACK J. FELSENFELD 


15-17-19 Maiden Lane New York 
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w. E. Taylor, of W. E. Taylor, Inc., has 
returned from a short trip to north and 
west Louisiana. While not up to the stand- 
ard, Mr. Taylor says, he found business 
much improved in the sections visited, and 
indications of a good Christmas business, 
were not wanting. 

Irvin H. Blatt, who for eight years has 
been traveling salesman in southern ter- 
ritory for Jackson Bros., Newark, N. J., 
spent a few days in New Orleans last week 
introducing his successor, Sereno Davis, to 
the trade. Other visitors included Frank T. 
Kelly, with the Bigalke & Eckert Co., New 
York; Louis Rothschild, representing D. 
Lisner & Co., New York; Alex W. Roths- 
child, of Alex W. Rothschild Co. New 
York. 

A negro, under pretence of making a pur- 
chase entered the store of Frank Mann, 
Canal St., the other day, and engaged the 
proprietor, who was examining a fine watch 
at the time, in conversation pertinent to the 
relative value of certain jewels in his show 
case, Just at the moment when Mr. Mann 
was beginning to believe that he had a cus- 
tomer, the negro had his watch and was 
speeding out Canal St., with the jeweler in 
hot pursuit. The negro had not gone: far, 
however, before he was intercepted by pe- 
destrians and handed over to the authorities, 
who returned the watch in good condition. 

An interesting feature of the ceremonies 
incident to the reception and entertainment 
in New Orleans of Gen. Diaz, the great 
Italian soldier, on the occasion of his re- 
cent visit to this city was the recipient of 
many tokens of admiration and esteem on 
the part of the citizens of New Orleans and 
residents of the Italian colony. Among the 
souvenirs presented were: One by the Ital- 
jan societies, consisting of a specially made 
green-gold cigarette case, with black enam- 
eled Grecian border, and raised platinum 
monogram on background of black onyx, 
suitably inscribed. The other, by the citi- 
zens of New Orleans being a specially made 
loving cup with the General’s portrait in 
gold raised on one side, surrounded by the 
emblem of the State of Louisiana and the 
flags of the United States and Italy in their 
respective colors. The work on both these 
exquisite gifts was all done by Hausmann, 
Ltd., in their own factory. 

The Louisiana State Supreme Court, 
through its Chief Justice, Frank A. Monroe, 
has just rendered a decision in the matter 
of certain pledged jewels, the property of 
Rafael Alcolea, a prominent lawyer, who 
refugeed in New Orleans during the recent 
Mexican revolution. Much interest is mani- 
fested in this case by jewelers and those 
whose business it is to loan money on dia- 
monds in this State. The jewels, consist- 
ing of three diamond rings, diamond stick 
pin, three sets of diamond earrings, and a 
diamond_lavalliere, has been in litigation for 
six years, the defendant in the case being 
Hugh F. Smith, jeweler, who also makes 
loans on diamonds, etc. The property had 
been pawned to Smith for $1,200, he receiv- 
ing $1,000, the $200 balance representing the 
interest. Alcolea agreed to pay for the 
loan of the money, which was to extend over 
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a period of 360 days. At the expiration of 
the loan Alcolea was ready to redeem the 
family heirlooms, but Smith was absent 
from the city. In response to a message 
from Alcolea, Smith telegraphed when he 
expected to be home, adding that he would 
then either extend the time of the pledge or 
return the diamonds. Subsequently, upon 
Smith’s return, Alcolea visited the former’s 
office, when Smith agreed to an extension 
of five days, expiring the following Satur- 
day. In the meantime Smith wrote Alcolea 
reminding him of the expiration of his 
pledge on the day named. Alcolea, claiming 
not to have received this letter, did not put 
in an appearance at Smith’s establishment 
until the following Monday, when he made 
a tender of the amount due on the pledge. 
Smith declined to receive the money, con- 
tending that Alcolea failed to redeem the 
pledge in time. Under Justice Monroe’s de- 
cision, which is a reversal of the decision 
of the lower court, Smith must either pay 
Alcolea the $3,500, which is the value placed 
upon the jewels, or return them to their 
owner, 








Harrisburg, Pa. 





Joseph I. Claster spent Thanksgiving in 
Pittsburgh where he witnessed the Pitt- 
Penn State football game. 

Mr. William L. Diener, son of P. G. 
Diener, has returned to Mercersburg Acade- 
my after spending the Thanksgiving vaca- 
tion. at his home, 1226 Market St. 

Harrisburg’s gift, a gold-headed ebony 
cane, bearing this inscription: ‘Ferdinand 
Foch, Marshal of France, from Citizens of 
Harrisburg, Pennsylvania, U. S. A., Novem- 
ber 24, 1921,” was presented by Mayor 
George A. Hoverter to Marshal Foch on 
his recent visit to the city. This cane was 
exhibited in the window of C. Ross Boas. 

Terms of three to five years in the 
Eastern Penitentiary were given to James 
Anderson and Norman C. Hill, colored, who 
pleaded guilty before Judge John E. Fox 
to charges of breaking into the Morris N. 
Tuch pawnshop, N. 7th St. on the night 
of Oct. 7, and stealing articles valued at 
from $800 to $1,000. The loot included 
watches, overcoats, razors, revolvers and 
other articles in the store. Hill and Ander- 
son were Jocated and arrested in Camden, 
after they had disposed of one of the 
watches in a Philadelphia pawnshop, Officer 
Joseph Rineer testified. 

Miss Anna Michaels, daughter of Mrs. 
M. Jossel, 226 Hamilton St., and Jack Fish- 
bone, son of Mr. and Mrs. A. S, Fishbone, 
of New York City, were united in marriage 
recently in the Kesher Israel Synagogue, 
Capital and Briggs Sts., by Rabbi Louis J. 
Silver. The bride was given in marriage 
by her brother, Harry P. Michaels. Mrs. 
Harry Michaels was the matron of honor 
and L. A. Nichols, another brother of the 
bride, was the best man. Miss Lena Jossel 
was bridesmaid. Mrs. Fishbone is a gradu- 
ate of the Steelton High School, and one of 
the leaders ot the Y. W. H. A. She was 
until recently connected with the Bowman & 
Co. store. Mr. Fishbone is connected 
with the firm of Fishbone Bros., Easton, 
and the Jay Jewelry Co., Schenectady, N. Y. 
Mr. and Mrs, Fishbone will reside at 314 
Summit Ave., Schenectady, N. Y. 
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Rochester, N. Y. 


W. Levinson, of M. Rosenbloom & Co., 
has gone on an eastern trip for three weeks 
in the interest of the house. 

Bastian, Swezy & Schlegal’s jewelry 
store, located in the Whitcomb Hotel 
building, Main St. E., continues the clos- 
ing out sale. 

The Nusbaum Bros. Jewelry Co., 121 
Clinton Ave. N., has commenced an auction 
sale, as advertised, of $50,000 worth of 
jewelry, diamonds, cut glass, silverware to 
raise money to pay creditors. 

The Nachman jewelry store, located at 
the corner of Main and State Sts., which 
recently opened there for business; is an- 
nouncing an auction sale of the goods in the 
store. Mr. Nachman bought the jewelry 
business of James J. Ernisse in the Powers 
Hotel building about a year ago and later 
moved to the present location. 

An action of replevin to recover $819 
worth of jewelry from the bankrupt stock 
of Phillip Campagna has been commenced 
by a petitioner, represented by Attorney E. 
L. Cleary. Martin Moll as trustee in the 
bankruptcy proceedings has been substituted 
in the action for Campagna as defendant. 
Julius H. and Anthony B. Moss instituted 
the action against Campagna. It is alleged 
that the jeweler obtained the goods whi’e 


‘knowing that he was insolvent. 


The strain on the business line has been 
felt here, with the heavy rents and overhead 
expense, and some of the jewelers feel that 
the auctions have a bad tendency on the 
holiday trade. “This is bad enough,” said 
one jeweler, “but when the sale at auction 
not only includes the stock in the store, but 
jewelry and diamonds brought into the sale 
from outside, it causes annoyance, and one 
feels that the game is not exactly sports- 
manship. A man came into my place re- 
cently with a ring that he had purchased at 
an auction sale for $35, plus the tax $2.50, 
and I told him that I could sell him a ring 
similar for $17. This method of doing busi- 
ness should be controlled, and it needs as 
much attention from the regulars in the 
trade as the project of getting the watch 
repairers under some ‘sort of control and 
responsibility.” 











A rather universal comment with retailers 
in this section is to the effect that. holiday 
buying up to Dec. 1 is backward this sea- 
son, This is particularly true in regard to 
jewelers, who say that there has been a 
falling off in their business. While in some 
cases gains are shown, the average in this 
section is under the month of October. De- 


‘cember is expected to show a big gain. 


Four indictments growing out of the hold- 
up last week of the store of the St. Louis 
Refining Co., in which the proprietors said ° 
that jewelry valued at about $60,000 was 
taken, were returned early this week by the 
grand jury in its final report for the Octo- 
ber term. The men indicted are Charles 
Vance, Charles Huer, Thomas Skinnet and 
Harry Londo, who were arrested with four 
others one afternoon last week in a raid on 
a saloon in Madison, IIl. 
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XPORTS of 
jewelry are still 
at a low ebb accord- 
ing to the October fig- 
ures of the Department of Commerce, which 
show that our manufacturers shipped jewel- 
ry, valued at but $15,123, to the other coun- 
tries of the world in that month. Of this 
the exports to Canada alone amounted to 
$11,528, and to Italy, $1,500, leaving a little 
over $2,000 for the consumers of Anierican 
jewelry in the 10 other countries to which it 
was exported. 

For the first time in a long time, no jewel- 
ry shipments are credited to England dur- 
ing the month, though $12 worth was 
shipped to Scotland and a few small ship- 
ments were sent to British possessions, such 
as Bermuda, $78; Barbados, $75; Trinidad 
and Tobago, $12; Virgin Islands, $55, and 
British India, $47. Our principal customers 
on this continent were Cuba, $844; Mexico, 
$538; Panama, $200, and the remainder of 
the exports included shipments to China of 
$134, and Russia in Asia, $100. 

When one considers the potential market 
for American jewelry in many countries of 
the world at the present time and the op- 
portunities that await any manufacturer who 
wishes to take advantage of them, the record 
of our jewelry exports, particularly those of 
October, are surprising to say the least. 


Our Jewelry Ex- 
ports Still 
Dropping 





Was de Berquen QE by one the 
a Great Diamond popular heroes 

of political history are 
Cutter or a Myth? being annihilated by 
the matter-of-fact historians of today and 
the pretty stories of heart interest which we 
learn as “facts” in our childhood, we find 
we must later unlearn in adult life after the 
scientific workers, in their researches into 
the archives of old, inform us that these 
people and events handed down to us by 
tradition are nothing more than myths, in- 
ventions or allegories symbolizing or hiding 
facts heretofore kept from the general pub- 
lic. And what applies to political history 
also, to some extent, applies to trade his- 
tory, and the conscientious recorder of trade 
events is kept constantly busy correcting 
erroneous ideas and legends which grow up 
in an industry. Such, for instance, is the 
legend as to the reasons why clock hands 
point at 18 minutes after 8. This story, 
which goes around to the press every little 
while, is to the effect that the jewelers of 
the United States determined to perpetuate 
the time of the death of Lincoln by having 
the dummy clocks in front of their store 
mark the hour of his passing; and as often 
as this story recurs, the true recorder has 
to call attention to the fact that the jewelers 
never took any such action; that there was 
no national association of jewelers at the 
time of Lincoln’s death; that Lincoln neither 
was shot nor died at the hour indicated by 
the dummy clock hands, and that the 
dummy clocks bearing this hour were as 
common proportionately before the adminis- 
tration of the Martyred President as they 
have been since. 

Another tale must now be shattered and 
another name often used in the history of 
the diamond trade is to be annihilated, ac- 
cording to a most interesting letter received 
from the president of the International Dia- 
mond Workers’ Union of Amsterdam, which 


115 


appears in this issue on page 91. Accord- 
ing to Mr. Polak, the writer, the name of 
“Louis de Berquen” or “Ludwig van Ber- 
quen” (often credited in encyclopedias and 
articles on gem cutting as the “father” of 
the diamond polishing industry of today), 
must be stricken from our records, for 
this eminent and well-known authority in 
the diamond cutting world says that not 
only was de Berquen not the inventor of 
diamond cutting, but he never existed. We 
learn from him that there was no such man, 
and this conclusion is based, he says, on the 
work of historians and archaeologists, who 
have searched the archives and records of 
the cities of Bruges and Antwerp, as well 
as the craft guilds of these cities, without 
finding any trace of any master craftsman 
of that name. 

Much as we dislike in principle seeing de 
Berquen killed (from the historian’s stand- 
point) and his name obliterated from our 
trade history, nevertheless we feel there is 
much in what our correspondent writes that 
will appeal to the diamond cutters and jewel- 
ers, particularly in his statement that dia- 
mond cutting could not have been invented, 
but as a craft has been a growth, perfected 
over hundreds if not thousands of years. 
Mr. Polak has, as the lawyers say, estab- 
lished a prima facie case for the elimination 
of de Berquen. If he is to retain his place 
in the history of diamond cutting, it is now 
the turn of his partisans to make their plea 
or rejoinder. 

Not only has the public at large accepted 
de Berquen’s place as the “inventor” of dia- 
mond cutting in the past as settled, but cer- 
tain writers on jewelry subjects as well 
seem to have taken these facts for granted. 
Max Bauer, in his great work on “Precious 
Stones” accepts de Berquen as one who 
made an impress on the diamond industry, 
but seems to doubt that he was the inventor 
of diamond cutting. Speaking of the de- 
mand for diamonds and the impulse given 
to the diamond cutting industry during the 
15th century, Bauer says: 


“The advancement was due, to a certain extent, 
to the influence of the Dutch lapidary of Bruges, 
Ludwig van Berquen, who invented his particular 
process in the year 1476. Although some credence 
has been given to the statement of Robert van 
Berquen, that his granfather was the originator of 
the modern method of diamond cutting, namely, 
the use of diamond powder, yet the device had 
probably long before been known in Europe. What 
L. van Berquen probably did was so to improve 
the technique of the art that greater precision in 
the arrangement of the facets could be attained. 
Owing to the irregularity in cutting, play of pris- 
matic colors in table- and point-stones was often 
scarcely observable at all, and the stones cut after 
Berquen’s method offered a great contrast in this 
particular. 

“Among the first and most famous diamonds cut 
by L. van Berquen are said to have been those in 
the possession of Charles the Bold, Duke of Bur- 
gundy, some of which were lost at the time of his 
defeat by the Swiss. Certain of these stones are 
probably still at the present day in the form in 
which they left Berquen’s hands, and they bear 
witness to the high degree of perfection to which 
this artist had attained. According to Schrauf, the 
cutting of the “Florentine”? * * and of 
the “Sancy” diamonds, was the work of Van 
Berquen; they are cut in the briolette or pende- 
loque form, a form which van Berquen was the 
first to adopt.” 


Thus Bauer accepts de Berquen as a fact 
or as a factor in the diamond industry in 
the way of improvement of method only. 
It seems strange, however, that if van Ber- 
quen cut the famous Florentine and Sancy 
diamonds, as well as other famous diamonds 
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of Charles the Bold, that there is no record 
of the man’s name in the archives of the 
craft guilds of the city in which it is sup- 
posed to have been done. 

Mr. Polak’s letter is, therefore, most in. 
teresting to our industry and should be read 
carefully by members of the trade who are 
in any way interested in the history and 
tradition of diamonds and diamond Cutting, 
That it may provoke a controversy is quite 
probable, but if this results in settling once 
for all the facts as to whether “de Berquen” 
or “van Berquen” was a myth on one hand, 
or the father of or founder of the diamond 
industry on the other, we feel that much 
good will come from this publication. 

The columns of THE JEWELERS’ CiRcuLaR 
are open to all our readers who have any 
facts or evidence to contribute on this sub- 
ject. 


But Little Rough A -THOUGH the 


: importations of 
wominy i. oar diamonds during the 
Diamond Cutters jonth of October just 
past are shown by the statistics just re- 
leased by the Department of Foreign and 
Domestic Commerce to have amounted to 
over $3,000,000, less than $100,000 of this 
amount was represented in the value of the 
rough or uncut gems. To be exact, the 
rough amounted to but $91,664, while the 
value of the cut stones was $2,959,553. The 
figures give little encouragement for the 
hope of a resumption in the American cut- 
ting industry at the present time owing to 
lack of material for the cutters. 

Of the cut stones’ imported, the largest 
amount came from Artwerp, the imports 
from Belgium being given as $1,710,366, 
while those from the Netherlands amounted 
to $1,102,887. But a small amount came 
from England during the month, the total 
from that country being given as $79,420, 
while that from France amounted to $50,563. 
Added to the above were importations from 
Brazil of $8,752; from Canada, $3,677; from 
Turkey in Europe, $2,408; from Germany, 
$371, and from China, $98, 

Small as is the amount of rough imported, 
less than half of this came directly from the 
Syndicate, the imports from England being 
valued at $39,250, while the direct imports 
from South Africa are given at $31,709, and 
those from Brazil as $15.022. From Bel- 
gium we get rough valued at $1,417; from 
France, $1.069, and from British Guiana, 
$1,000, while Egypt is credited with sending 
us uncut gems worth $2,197. 

How small the stock of rough diamonds 
received during the month of October is 
shown by the fact that were the rough ma- 
terial distributed equally among the Ameri- 
can diamond cutters ordinarily employed in 
the industry, the share of each worker 
would amount to a little over three carats, 
enough to keep him busy for about a day 
and a half. 








Several hundred dollars’ worth of sile 
verware was found packed in coffee bags 
and hidden in a fodder shock near Perry 
recently. The loot was turned over to 
police officers, who are of the opinion 
that it was stolen from a merchandise 
car on the Milwaukee railroad. The 
only identification found on the goods 
was the names of several manufacturers 
stamped on the various articles. 
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Jack Fisher, of Fisher Bros., 6 Maiden 
Lane, is now visiting the trade in the south 
and is en route to this city. 

Dan I. Murray, jewelry auctioneer, 3 
Maiden Lane, is at the present time in Cin- 
cinnati closing out the stock of the Thoma 
Bros. Co. 

The local office of the Becker-Leiss Chain 
Co. has been moved from 21 Maiden Lane, 
to large quarters in Room 1610, at 15 
Maiden Lane, 

Charles L. Power, importer and cutter of 
diamonds, formerly at 170 Broadway, has 
moved to new quarters in the Silversmiths 
building, 15 Maiden Lane, 

The Lawrence C. May Co., 12 John St. 
owing to increased business, has been com- 
pelled to move into more commodious quar- 
ters on the 12th floor of the same building. 

Until Dec. 25 Jack Hoffman, of Hoffman 
Bros. importers and manufacturers of 
watches, 15 Maiden Lane, will have a dis- 
play of merchandise in suite 222, Palmer 
House, Chicago. 

Starting Jan. 1, Alfred Ganz, Chicago, 
will represent Hishorn, Smith & Newman, 
Inc., dealers in diamonds and makers of 
platinum and gold jewelry, 21 Maiden Lane, 
in the middle west. 

A default judgment for $970 has been 
entered in the City Court by Hyman Levin 
against Arthur J. Blumenthal on a note to 
the Borovsky Pearl & Diamond Co., which 
was endorsed to the plaintiff. 

A. L. Reed, of the A. L. Reed Co., 373 
Fifth Ave., returned from Europe last Fri- 
day on the George Washington. Mr. Reed 
was abroad for six weeks, during which 
time he visited the leather centers of Eu- 
rope. 

Norman Rothschild, who has represented 
Brod & Co., for several years, will here- 
after represent Dinhofer Bros., Inc. of 
54 Lafayette St., this city, and carry their 
lines of platinum jewelry to the jobbing 
trade. 

Oscar J. Brod, of Brod & Co., 9 Maiden 
Lane, it was announced last week, will cover 
the territory formerly visited by Norman 
Rothschild, while Herbert N. Brod will call 
on the trade formerly covered by Oscar J. 
Brod. 

Alex Klusner was admitted last week as 
a partner of the G. & G. Jewelry Mfg. Co., 
maker of platinum mountings, 5 Cortlandt 
St. The firm name, it is announced, will 
remain the same for the present time. Mr. 
Klusner is_a capable mechanic and has been 
connected with a number of well-known 
jewelry concerns in this city. 

Among the callers at the offices of THE 
Jeweters’ Crrcurar, last Monday, were I. 
S. Richter and E. S, Heller, both manufac- 
turers’ agents, with headquarters in the Hey- 
worth building, Chicago. They are on a 
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business trip in the east and during their 
stay here are making their headquarters at 
the Hotel Belmont. 

Hugo Baer, diamond importer, 6 Maiden 
Lane, announces that on Jan, 1 he will ac- 
quire a half interest in the American Watch 
& Diamond Co., 6 Maiden Lane. Mr. Baer 
has called on the diamond trade in the large 
cities of the middle west for many years 
and will pay a farewell visit to his many 
friends on the road in January. 

M. H. Mann & Co, have filed suit in the 
Supreme Court against Max Simons 
through William Jasie for $25,625. The 
complaint alleges that on April 23, 1920, 
the plaintiff delivered pearls worth that sum 
to Simons for examination, and prior to 
Aug. 1 last Simons converted them to his 
own use and has not paid for them. 

The many friends of William F. Koch, 
salesman and secretary of the American 
Morocco Case Co., will be pleased to learn 
that he is recovering from the injuries he 
sustained two weeks ago as the result of a 
fall at his home. Mr. Koch js suffering 
a severe fracture of his right arm and was 
operated on by Prof. John J. Morehead at 
the Post Graduate Hospital. Mr. Koch 
will be confined to the hospital for several 
weeks before he will again be able to re- 
sume traveling. 

The sympathy of the trade is extended to 
Leo M. Sachs, diamond cutter, 7 Maiden 
Lane, in the loss of his wife, Mrs. Emma 
Foreman Sachs, who died on Tuesday, Nov. 
29. The funeral took place last Thursday 
from her late home, 380 Riverside Drive, 
and the remains were laid at rest in Salem 
Fields Cemetery. Mrs. Sachs was born in 
Chicago and was the daughter of Rudolf 
Foreman of that city. The deceased is 
survived by her husband and one son, Mel- 
ville Foreman Sachs. 

According to an announcement made last 
Saturday, Isadore Wolchok has resigned as 
president of the Elgin Jewelry Co., 63 
Chrystie St., owing to ill health. It is 
stated that Simeon J. Beckeman has pur- 
chased Mr, Wolchok’s interest in the cor- 
poration and will assume all the obligations 
of the firm. The announcement continues 
by stating that when the firm’s liabilities are 
finally liquidated, Mr. Beckeman will dis- 
solve the corporation and will continue as 
sole owner under the same name. On or 
about Jan. 1, the business will be moved to 
other quarters. 

The Appellate Division of the New York 
Supreme Court on Friday affirmed the de- 
cision of the Supreme Court striking out 
the answer of Samuel Kaplan in the suit 
of Robert Davidoff to recover $10,000 as 
commission and for services as manager of 
the Canadian business of S. Kaplan & Co. 
Mr. Kaplan was directed to testify before 
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trial and submit his books for examination, 
but went to Europe and ignored the court 
order. He was found guilty of contempt 
and as punishment the court struck out his 
answer, which will. enable Davidoff to take 
judgment by default. 

Many members of the jewelry trade were 
grieved to learn, last week, that Sidney 
Hackes, a former member of the Old Trades 
Weekly Co., that at one time published the 
Jewelers Weekly, had passed away at the 
Lenox Hill Hospital, Wednesday, Nov. 30, 
in the 64th year of his age. Mr. Hackes 
had been ill for some time and recently 
underwent an operation. The deceased is 
survived by a widow, Mrs. Hannah R. 
Hackes, who is a sister of Meyer D. Roth- 
schild; also by two sons, John Hackes of 
the American Gem & Pearl Co., and Fred, 
and by one daughter, Gertrude. Mr. 
Hackes was also a brother of Mrs. Abbott, 
executive secretary of the Jewelers’ War 
Revenue Tax Committee. Funeral services 
were held Friday morning. 

The United Hospital Fund drive is on 
for 1922, and Leopold Stern of Stern Bros. 
& Co., chairman of the Jewelry & Kindred 
Trades, has issued an appeal to the trade 
to be as generous as possible in their con- 
tributions. Truly, as Mr, Stern says, the 
hospitals cannot plead poverty, nor take 
cognizance of “business depression.” So 
those who have not been reached by his 
personal appeal may send their contributions 
to Leopold Stern, 68 Nassau St., making 
their checks payable to the United Hospital 
Fund. To date the following contributions 
have been received: $1,000—Stern Bros. & 
Co.; $500—Kastenhuber & Lehrfeld; $150— 
L. & M. Kahn & Co.; $100—Carter, Gough 
& Co., Eichberg & Co., Chas. Adler’s Sons, 
Ingomar Goldsmith & Co., Oppenheimer 
Bros. & Veith, Arnstein Bros. & Co., Dom- 
inick & Haff, T. Kirkpatrick & Co.; $75— 
Albert Lorsch & Co.; $50—William S. 
Hedges & Co., Jaskow Bros., Konijn & 
Frank, Samuel Jacobson, Henry H. Jacob- 
son, Emanuel Jacobson, Shiman Bros. & 
Co., Oppenheim & Strauss, J. R. Wood & 
Sons, A. Wittnauer Co., Morse Bros.; $30 
—Freudenheim Bros, & Levy; $25—Theo- 
dore A, Kohn & Son, Reichman Bros., Inc., 
Henry Freund & Bro., Whitelaw Bros., 
Adolph Goldsmith & Sons, Hayden W. 
Wheeler & Co., Inc., William Scheer, Inc., 
I. Hochberger & Sons, Sussfeld, Lorsch & 
Schimmel, N. H. White & Co.; $20—S. C. 
Powell & Co.; $15—Staiger & Sons; $10— 
Leo F. Philips & Co., H. Z. & H. Oppen- 
heimer, Patterson & Starke, G. A. Veeck, 
Inc. M. & A. Rosenberg, Edward M. 
Evans. Further contributions will be ac- 
knowledged weekly in THe Jeweters’ Cir- 
CULAR. 





(Continued on page 119) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 
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Pendant and Bow Patented 


are Solidarity Jobbers 


LOUIS J. MONTAGNON 
Secretary-Treasurer 


GEORGE SALZGEBER 
Asst. Secretary-Treasurer 
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15 Maiden Lane, New York CSTARTY TEARS 
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Vice-President 
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A regular meeting of the New York 
Jewelers: Benevolent Association will be 
held tonight (Wednesday) at Maennerchor 
Hall, 207 E. 56th St. Many matters of 
great interest to the society will come up 
during the evening. Most important will be 
the report of the entertainment committee 
which is completing the plans for the an- 
nual banquet and ball to be held Feb. 12, 
(Lincoln’s Birthday) at the Hotel Astor. 

Yesterday (Tuesday) morning while at 
work in the manufacturing jewelry plant 
of Julius Wodiska, 2 John St., J. Krinsky 
suffered a hemmorhage and died before a 
doctor arrived. The body was removed in 
the police patrol. For the past few years 
Mr. Krinsky had been in poor health and 
last Summer was compelled to take a three 
months’ vacation. He had also been under 
the care of a doctor for quite awhile. Mr. 
Krinsky had been in the employ of the 
Wodiska firm for the past 18 years and 
at the time of his death resided at 364 
Saratoga Ave., Brooklyn. 

There was considerable interest in the 
jewelry trade this week in the announce- 
ment that the old house of Hayden W. 
Wheeler & Co., diamond importers and 
manufacturing and wholesale jewelers, 
now at 2 Maiden Lane and 170 Broadway, 
had leased the entire 11th floor of the 
new Banks building, 53-64 W. 40th St. 
The lease runs for 10 years at a rental 
that approximates $125,000. In its new 
quarters Hayden W. Wheeler & Co. will 
combine its factory (now at 72 Spring 
St.) with its offices, the factory being 
moved to the Banks building in January 
and the offices a little later. The new 
quarters comprise 5,000 square feet, with 
11 windows on 40th St. and the same 
number in the back of the building. The 
house of Hayden W. Wheeler & Co. has 
had as its address 2 Maiden Lane for 
69 years and the removal uptown breaks 
a tradition long adhered to. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, Monday afternoon against Sig- 
mund Mandel & Co., manufacturers of 
jewelry at 25 Maiden Lane. The petit- 
ioning creditor was Louis Eisenstein, 
with a claim of $2,000 and who alleged 
that the liabilities of the firm were about 
$20,000 and the assets were held to be 
about $10,000. No information about the 
petition could be obtained at the office. 
It was stated that it was a complete 
surprise to Mr. Mandel and his associates 
who did not know of it until the report 
appeared in yesterday morning’s papers. 
Whether the petition will be fought 
could not be learned and no receiver 
had been appointed up until noon yester- 
day when THE JEWELERS’ CIRCULAR went 
to press. ft was reported that the lia- 
bilities would aggregate between $25,000 
- and $28,000, but no information as to the 
assets could be obtained. The concern is 
a corporation of which Sigmund Mandel 
is president and Wolf Rabinowitz secre- 
tary and treasurer. 
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Four beautiful baseball trophy cups, to be 
awarded to the winning teams in the Birm- 
ingham city league, are on display in the 
show windows at the Birmingham Arms & 
Cycle Co., and are attracting a great deal 
of attention. Some time during the present 
month the award will take place at the city 
Y. M. C. A. building, and the four cups 
will be awarded to the following teams: 
Alabama Power Co. team, Preston Motor 
Car Co. team and Drive It Yourself Co. 
team; all in class “A,” and Avondale Mills 
Club, in class “B.” These trophy cups were 
given by the A. J. Spalding Co. of New 
York. On the top of each cup is a baseball 
supported by three baseball bats. On each 
cup is engraved the name of the baseball 
club which is to receive the cup. 

A loving cup to be given to the man or 
woman who has been of the greatest service 
to Birmingham during the year 1921 is now 
on display. It is to be given by the Birm- 
ingham News. The cup occupies a prom- 
inent position in a show window at Brom- 
berg’s jewelry store on 20th St., and has 
been drawing large crowds of spectators. 
The cup was designed and made in the fac- 
tory of Gorham Co., Providence, R. I. Ac- 
cording to W. G. Bromberg, head of the 
Bromberg Jewelry Co., this cup represents 
the highest type of French Gray, hand- 
wrought silversmithing. The cup proved 
such an attraction when it was first placed 
in the show window at Bromberg’s that 
traffic on the sidewalk in front of the 
jewelry establishment was so congested that 
the police had to move the crowds. A card 
attached to the loving cup bears the follow- 
ing inscription: “This loving cup, donated 
by the Birmingham News, will be awarded 
to that citizen of Birmingham, man, woman 
or child, who during the year 1921 shall 
have rendered the greatest service to Birm- 
ingham.” The cup will be awarded Jan. 1, 
by a committee of nine, as follows: R. A. 
Porter, Chamber of Commerce; LeGrand 
Wilson, Rotary Club; J. H. Doughty, Civic 
Association; W. H. Manly, Exchange Club; 
Sydney J. Bowie, Vivitan Club; W. 
V. Robertson, Jr., Community Club; 
Henry H. Cobb, Kiwanis Club; Mrs. John 
R. Hornaday, Birmingham Council of Fed- 
erated Woman’s Clubs, and D, E. McLen- 
don, City Commission. This cup is unique 
and different from the ordinary run of 
loving cups. The cup is 25 inches in cir- 
cumference, holds nine and one-half pints, 
and weighs four and one-half pounds. It 
cost $400. The 1920 cup was awarded to 
Rev. Bryan, pastor of. the Southside Pres- 
byterian church, for the many acts of kind- 
ness and charity he had done. He is known 
to thousands in Birmingham as “Brother 
Bryan.” 








Death of Murdock MacDonald 

Newark, N. J., Dec, 3.—Funeral services 
for Murdock MacDonald, who died suddenly 
at his home, 102 Roland Ave. South 
Orange, were held last week from his home, 
the Rev. George A. Edminson, pastor of 
the First Presbyterian church, Roselle, of- 
ficiating. 

Mr. MacDonald was president of the 
MacDonald Co., manufacturing jewelers, 
New York. He was born in London in 1862 
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and came t6 this country with his parents 
when he was a boy. The family settled in 
Newark and Mr. MacDonald was educated 
in the public schools here. For 30 years 
Mr. MacDonald had been a manufacturing 
jeweler. He had been in the employ of 
several leading manufacturing jewelers in 
this city and New York. 

He is survived by his widow, a son and 
daughter, and a brother and sister. 
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Lester Cutler left last week for 
where he will pass the Winter. 

The Mason Box Co., Attleboro Falls, 
went on a 55-hour a week schedule last 
week, 

Ernest C. Mulvey assumed his duties as 
cashier of the Manufacturers’ National 
Bank last Thursday. 

W. B. Sunderland has fully recovered 
from his recent operation for appendicitis 
and has been able to return -from the 
hospital. 

Howard Grant of T. G. Frothingham & 
Co., was the first contributor to the Even- 
ing Chronicle Christmas fund for the 
worthy of the town. 

Joseph W. Martin, Jr., president of the 
Board of Trade passed last week in Wash- 
ington. He interviewed the Massachusetts 
congressmen and senators on matters of in- 
terest to the local jewelers. 

Fred A, Howard of F. M. Whiting & Co., 
who is the vice-chairman of the North At- 
tleboro Chapter of the Red Cross, has been 
selected to fill the position of the chairman 
until the annual election in January. 

All of the jewelry shops in North Attle- 
boro and Plainville which depended upon 
electric power were closed last Tuesday 
and Wednesday afternoon when the high 
tension wire was blown down during the 
big storm. 


Texas, 











The police last week arrested Tor- 
rence Bartley, aged 18, an employe of 
the M. Bonn Co. He is accused of steal- 
ing jewelry valued at about $200. A 
number of pawn checks were found in 
the young man’s possession when he 
was taken into custody. The lad lives 
in Setzer St., and the thefts have been 
going on for some time. The pawn 
tickets represented considerable in value 
and the stuff will be recovered. 

A committee of Congressmen from 
Washington and all members of the 
Ways and Means Committee of Con- 
gress spent a day here last week with 
representatives of the Chamber of Com- 
merce, discussing the feeling here of the 
desirability of a sales tax. It was stated 
that the sentiment of the business men 
favors a sales tax provided other features 
of the tax law were made uniform. The 
sales tax, it was stated, will come up at 
the next session of the legislature. The 
committee went from here to Erie. 
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Diamond Cluster Rings 


As an introductory offer we will sell these 


fine DIAMOND CLUSTER RINGS 


Represents a set wih SEVEN (7) BLUE WHITE DIA- 
Solitaire MONDS in a Platinum Cluster Setting, 14K Fancy SPECIAL 


in White Gold Ring Mounting. $ 40% 
Complete at $40.00!!! 


J OSEPH MILLER Maker of Diamond Jewelry naar ORLEANS TA. 















The confidence and security that is inspired by the dealer who 
handles 


Emerson Watch Cases 


is a Bonafide Guarantee of increased Watch Sales 


Fitted with 
Solid Gold 
Bow and Catch 


20-Year 
Absolute Guarantee 
on every case 





Leading Importers and Jobbers recommend and 


indorsse EMERSON WATCH CASES 








Factory 


Emerson Watch Case Co., Inc. Write your jobber today s¥o-th0 esnett 0. 


or communicate direct 


47-49 Maiden Lane, N. Y. Newark, N. J. 




















J. ROGERS SILVER CO., Inc. 


MANUFACTURERS 


Silver Plated Hollowware 
Jobbing Trade Only Solicited 
13-15 LAIGHT STREET NEW YORK 
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MADE IN ALL METALS; ALL COLORS, RIBBON, TINSEL OR LEATHER 
TRADE SAMPLES AND PRICES ON REQUEST We Offer: 


PRICE— 
QUALITY— 
Wilsee ie SER VICE— 





MARK KAHN BROS., 372 E. 138th ST., NEW YORK 
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The wholesale jewelers announce that 
their stores will be open in the evenings 
from Dec, 12 until Christmas Eve. 

William H. Conant, of Hodgson, Kennard 
& Co., is visiting his father’s home in South 
Carolina. Several oil wells have been dis- 
covered on the estate and the prospect of 
rich supplies is said to be good. 

It was reported in a recent issue that 
Treco Bros. would henceforth trade under 
the name of the Essex Supply Co. Frank 
S. Treco, of 5 Bromfield St., who is pro- 
prietor of the Essex Supply Co., says that 
he has no connection with Treco Bros. who 
are at 515 Washington St. 

The Pisco Jewelry Co. is supplying a 
Maximus Waltham watch to the Italians of 
this city for presentation to General Diaz 
on his visit here Dec. 12. The watch is 
identical with the one recently presented to 
Marshal Foch. The Smith-Patterson Co., 
for the Italians of Lawrence, have supplied 
a handsome sterling silver loving cup, two 
feet high, and embossed with a solid gold 
leaf, for presentation to the general. The 
cup is valued at $1,000. 

An unusual case came to light, when a 
guest at a prominent social function in Bos- 
ton found a diamond pin belonging to an- 
other guest. The owner, a woman, was in- 
formed of the finding and her husband 
called for it. The man who picked up the 
pin said he had taken the article to a jewel- 
er, who valued it at $3,500. “Your wife had 
no business to wear the pin at the gather- 
ing. Now, I am going to charge you 10 per 
cent. of its value for its return,” said the 
guest. The husband paid the $350 and re- 
ceived the pin. Jewelers are wondering 
what kind of ethics is this. 

Boston business was crippled for several 
days last week by a sleet storm, which 
blocked railroads, tied up trolley service, 
tore down teiephone and electric light wires. 
The suburbs and outlying towns were in 
darkness for days. The damage is esti- 
mated at several million dollars, and the 
work of remedying the damage will take 
weeks. The town of Mansfield was with- 
out electric power and practically all the 
shops closed, although F. M. & J. L. Cobb, 
manufacturing jewelers, who have their 
own power plant, continued to run. 
Worcester, Springfield and other cities were 
hard hit, business being virtually at a stand- 
still. 

In the suit recently filed by the Shur-on 
Optical Co., Inc., against the Lenox Jewelry 
Co., 16 Bromfield St., the defendants have 
agreed to a decree granting the injunction 
prayed for and damages and costs have 
been waived. In explanation of the suit, 
members of the Lenox Jewelry Co. stated 
they recently installed an optical department 
and purchased what they supposed to be 
“Shelltex” optical frames from a reliable 
jobbing house in their city and advertised 
the same. They were surprised when 
served with a bill of complaint stating that 
the articles which they sold were not gen- 
uine but an infringement of the name 
“Shelltex.” The defendants claim there 
was never any desire on their part to in 
fringe and they were wholly innocent in the 
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matter. However, as there had been a vio- 
lation of the rights of the complainant com- 
pany, on the advice of their counsel they 
readily agreed to a decree. 











TRADE CONDITIONS 


Retailers throughout the country are now order- 
ing their last minute goods, and the volume of 
orders received by Newark manufacturers is 
larger than it has been for a long time. But it is 
manifest that business this year will aggregate far 
less than that of last year. General business con- 
ditions are still too uncertain, and too many per- 
sons are out of work for a normal holiday seascn. 
Reports from many sources indicate that the period 
of adjustment is considerably advanced, and bet- 
ter business is looked for during the new year. 
Manufacturers of high-priced gcods, especially, 
look for a turn in trade. Cheap and medium class 
jewelry has sold better during the past few months 
than the higher priced gcods. 





Mr. and Mrs. George A. Allsopp, of 
78 Johnson Ave., will leave for Florida 
the latter part of January. 

J. A. Granberry returned last week 
from a trip in the interest of his con- 
cern, the J. A. Granberry Co., 9-11 Kirk 
Pl, to Philadelphia, Baltimore and 
Washington. This week he leaves for 
a business trip through the New England 
States. | 

Mayor Alexander Archibald and Ber- 
nard M. Shanley, Jr., were members of 
the committee which escorted Admiral 
William S. Benson, president of the Na- 
tional Council of Catholic Men, who 
was dined at the Robert Treat Hotel 
before he gave an address here on the 
part of Catholic men in the war. Mr. 
Shanley acted as presiding officer at the 
public meeting. 

Albert Raymond Talcott, 120 Chest- 
nut St., East Orange, was stricken with 
heart disease as he was about to lift the 
telephone receiver to answer a call, and 
died within a few minutes. He had been 
ill for more than a week. During the 
past 10 years he has been with the 
Standard Oil Co., but before that was an 
engineer for Tiffany’s, New York jewel- 
ers. He was born in Rockville, Conn., 
52 years ago. Before going to East 
Orange to live five years ago, he had 
resided in Newark for 25 years. His 
widow and a sister survive him. 

Seven firemen were burned, overcome 
by gas or cut by flying glass at a blaze 
at the plant of the Celluloid Co. The 
fire was in the stock room at Ashbridge 
and Darcy Sts. The fire was marked by 
20 intermittent explosions. The esti- 
mated loss is $15,000. According to 
Captain Glazer, of the Bureau of Com- 
bustibles and Fire Risks, the fire was 
due to “some human agency.” Six min- 
utes before the blaze was discovered em- 
ployes were in the stock room. Just 
how the blaze was started he did not 
know, but thought it was accidental. 
The fire was limited to a small vault 
used for storage of thin celluloid sheets. 
There were 12 automatic sprinklers in 
the vault, so that part of the vault itself 
was not injured. Dense fumes came 
from the fire, however. 
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Trenton, N. J. 


Bray-Collins, Inc., 785 Broad St., New- 
ark, with Frederick J. Collins as agent, 
has been chartered in the office of the 
Secretary of State to manufacture, buy, 
sell, import, export, trade in and deal 
in gold, silver and other metals, both 
alone and in connection with other sub- 
stances. The concern has a capitaliza- 
tion of $125,000, which is composed of 
1,250 shares at $100 per share, while the 
incorporators and the number of shares 
held by each are: Joseph Bray, of Mont- 
clair, 20; Frederick J. Collins, of 
Newark, 19, and Matilda Collins, of 
Newark, 1. 

William F. Batt & Co., 665 Newark Ave., 
Jersey City, with E. Edward Burr as 
agent, has been chartered to manufac- 
ture, buy, sell, import, export, trade in 
and deal in gold, silver and platinum, 
and take over and operate the business 
conducted at 172 Wegman Parkway, 
Jersey City, under the name of William 
F. Batt & Co. This concern has a capi- 
talization of $50,000, which is composed 
of 500 shares at $100 per share, while 
the amount that will be devoted to the 
starting of business is $1,000. The in- 
corporators and the number of shares 
held by each are: William F. Batt, of 172 
Wegman Parkway, Jersey City, 4; Lillian 
W. Batt, of 172 Wegman Parkway, Jer- 
sey City, 1, and J. Russell Johnston, of 
65 Crescent Ave., Jersey City, 5. 
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Fred L. Torrey, of the F. L. Torrey & 
Co., is spending the Winter in Florida. 

The local manufacturers are being kept 
busy filling small rush orders for the 
Christmas trade. 

Leonard I. Lamb, Howard G. Smith 
and H. A. Allen, three jewelers, are 
candidates for election to the city 
council. 

William Rohman, the well known local 
engraver, presided over the Elks’ memo- 
rial services held last Sunday night in 
the Bates theatre. 

Attleboro manufacturers are sending 
letters to Congressman William  S. 
Greene urging him to work for the 
American valuation plan. 

Lawrence P. Keller, administrator of 
the late Charles P. Keeler, has petitioned 
the probate court for the privilege of 
furnishing a new bond without surety. 

Several of the large manufacturers are 
planning extensive newspaper advertis- 
ing campaigns next year to be coupled 
with their advertising in the trade papers. 

Arthur G. Slocum, for years a promi- 
nent retail jeweler, was stricken ill on 
Lafayette St. last week. He was taken 
to his home and his condition is reported 
as serious. 











A sale of the stock of the Linde Jewelry 
Co., Ltd., 829 Ryan St., Lake Charles, La, © 
is being held. Stock was put on sale: Nov. 
15 and the sale will continue until Jan. 1. 
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The confidence and appreciation of the 
Jewelry and Optical Trade is reflected in 
our success. Goodness knows we’ve 
tried to deserve it,—so then,—won’t you 
accept a deeply sincere expression of our 
gratitude and permit us to wish you a 


good old fashioned— 


y 

MANUFACTURERS and REFINERS 3 
GOLD — SILVER — PLATINUM ” 
Purchasing and Sales Depts. Refining and Manufacturing Plant “ 
5 So. Wabash Ave. 317-319 E. Ontario St. ey 
CHICAGO ‘ 
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Chicago Notes. 





Harry Farquharson, Heyworth building, 
is spending a couple of weeks east visiting 
at the factory. 

George A. Simmons and E. L. Imhoff, 
Heyworth building, left last week on a trip 
through the south. 

H. L, Parks, of Greef & Co., New York, 
put in the past week here calling on the 
trade, en route to the west. 

Paul H. Samuels, representing Prutinsky 
& Wolf, has left on a short business trip 
through his eastern territory. 

Einar Nelson, Powers building, watch re- 
pairer for the trade, has put in a line of 
jewelry and will conduct a retail business. 

Paul Gruen, of Rettig, Hess & Madsen, 
spent a week in Chicago before leaving for 
his final two weeks’ trip through Michigan. 

F. E. Bleuher, Chicago manager of the 
William L. Gilbert Clock Co., is on a short 
business trip to Duluth and the Twin Cities. 

Charles L. Van Vliet, Chicago manager 
for Henry W. Fishel & Sons, recently left 
for a business trip through the meddle west. 

‘Alfred J. Moss, Heyworth building, re- 
turned last week from the east, where he 
has’ been visiting the ‘factory which he 
represents. 

Percy Wrayton, representing Durand & 
Co., Newark, N. J., called on the retail 
trade here last week on his way to the 
Pacific Coast. 

I. S. Richter and E. S. Heller, 1104 Hey- 
worth building, are in the east, where they 
are visiting their various factories for a 
couple of weeks. 

Frank Tommins, of the Middletown 
Silver Co., of Middletown, Conn., passed the 
last week here calling on the trade en route 
to the northwest. 

H. A. Kretsch, who represents Sinnock & 
Sherrill west of Cincinnati, spent a few days 
in Chicago last week visiting H. W. Sher- 
rill, en route to New York. 

L. M. Edwards, who represents the Alvin 
Silver Co. in the far west, has returned 
- from a two months’ trip and will remain 
here for the balance of the year. 

Ben F, Hirsch and Oscar A. Lessing 
have been very busy for the past week col- 
lecting funds for the Chicago Jewish Relief 
Committee, and report very good results. 

Joseph Block of the Block-Weinfield Co., 
returned last week from his western trip 
and left almost immediately for his final trip 
through Iowa. He expects to be gone until 
Dec. 15. 

William Barker, of the R. Wallace & 
Sons Mfg. Co., returned recently from a 


successful trip through the west, and ex- 
pects to remain here until after the first 
of the year. 

George O. Love, representing the Alvin 
Silver Co., returned last week from a suc- 
cessful three months’ trip through Indiana 
and Illinois. He has again left on a trip 
through Indiana. 

E. D. Sayer, who had been connected with 
Robert H. Ingersoll & Bro., for several 
months, has opened an office in suite 1200A 
Powers building, where he will do watch 
repairing for the trade. 

Silverman Bros., Providence, R. I., have 
given up their Chicago office, which was 
located in suite 1603 Heyworth building, 
and Leon Silverman, who has been in charge, 
returned east last week. 

E. A. Remington, formerly associated 
with Carter, Qvarnstrom & Remington, 
spent a day in Chicago last week’ visiting 
with friends, en route to Los Angeles, 
where he expects to make his home. 

H. A. Arens, Chicago, manager of the 
American Silver Co., left last week to visit 
the home office at Bristol, Conn., and from 
there will go to his home at New Britain, 
where he will visit until after the holidays. 

Charles Madison Porter, representing R. 
Wallace & Sons Mfg. Co., returned last 
week from a business trip through the north 
and northwest, and will leave within a week 
for his home at Nashville, Tenn., where he 
will pass the holidays. 

F. W. Pierce, John H. Allen, Harry 
Ofner, Harry Haas, W. L. Byron and Roy 
Haas, representing the E. D. Rogers Co.,, 
Powers building, returned last week from 
their respective territories, and will remain 
here for the balance of the year, 

E. G. Adler, vice-president of the Bon- 
ner Mfg. Co., returned last week from New 
York, where he passed a week visiting at 
the factory. He reports that his concern is 
having very good business and that the shop 
is working overtime getting the orders out. 

Louis Epstein, representing I. Schwartz, 
is on his final trip through Michigan and 
will be gone until the holidays. Carl Loeb, 
who also represents the above firm, returned 
last week from his western trip and im- 
mediately left on a two weeks’ trip through 
the southeast, 

The Gorham office is now in shape, after 
having been torn up for the past seven 
weeks, being remodeled to make room for 
the display of goods manufactured by all 
four factories of the Gorham interests. New 
fixtures have been installed throughout the 
show room, which makes the display very 
attractive. 


Reports reached Chicago last week that 
Willard B, Sunderland, who represents the 
Frank M. Whiting Co., underwent a suc- 
cessful operation for appendicitis, last week 
at the Sturdy Memorial Hospital at Attle- 
boro. Mr. Sunderland had been confined 
to his room at the Palmer House for 10 
days prior to his return east. 

Through the efforts of President Ross, 
of the Chicago Jewelers’ Association, the 
registered mail service between this city 
and New York has been restored on the 
20th Century train. When the hardship en- 
tailed upon the trade by the ruling was 
called to the attention of the postal authori- 
ties the order was promptly rescinded. 

Leslie Vivian was arrested last Friday, 
after confessing that a holdup reported by 
him was “faked.” Vivian for the past six 
years had been a salesman for the Heil- 
McClimmans Co., 202 S. State St.. His re- 
port of the holdup seemed so improbable 
that the police immediately accused him and 
he confessed. About $2,500 worth of the 
jewelry was found at his home, and from an 
estimate of seven pawn tickets in his pos- 
session it was thought that about another 
$1,000 worth of goods would be recovered 
from the pawnshops. 

Among the visitors in Chicago last week 
were: Albert Wusterman, Champaign, III.; 
Carl E, Lindquist, Rockford, Ill.; A. O. 
Elliott, Savannah, IIl.; J. H. Keadle, Cen- 
tralia, Mo.; Harry Fargo, Ripon, Wis.; I. 
Smith, of Smith & McQuire, Joliet, IIL; 
James A. Custer, Aurora, Ill.; H. H, Smith, 
Pontiac, Ill.; W. E. Trein, Dixon, IIL; 
George L. Olin, of Olin & Conrad, Janes- 
ville, ‘Wis.; Perry Jackson, of Jackson 
Bros., Rockford, Ill.; James K. Lemon, 
Louisville, Ky.; D. J. Gallagher, Aberdeen, 
S. Dak.; W. Baber, Ft. Wayne, Ind. 

The trade here was surprised last week 
to learn that George F. Williams, who has 
been in charge of the jewelry department 
of The Fair for the past 13 years, had re- 
signed his position, to take effect Feb. 1, 
1922. Mr. Williams has been very success- 
ful and is one of the best-known jewelry 
buyers in the entire country. He leaves this 
position to become vice-president and gen- 
eral manager of Morris Mann & Reilly, at 
111 S. Wells St. It is understood that F. J. 
Kluth, who has been assistant to Mr, Will- 
iams, will become the buyer in the jewelry 
and silverware department, and W. J. West, 
who formerly was with The Fair, will be 
the buyer of leather goods and cutlery. 

J. E. Bost, of the Norris, Alister-Ball Co., 
returned last week from an extensive trip 
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through Illinois and reported very good 
conditions. He immediately left for another 
two weeks’ trip through this State. 

Milton Wiener, of Wiener Bros., New 
York, spent the past week here on business. 

Charles L. Otto, Columbus building, left 
last week for a short trip through Wiscon- 
sin, 

Fred Perry, of the Ford-Perry Co., left 
last week for a short visit to Cincinnati and 
St. Louis. 

Oliver Artes, of the Keystone Watch Case 
Co., returned last week from a short visit 
to Cincinnati. 

John S, Braude, diamond importer of 
New York, arrived here last week and will 
remain until Dec. 20. 

Billie Strauss, of Strauss & Strauss, 
Newark, N. J., was in Chicago last week 
visiting his many friends here. 

Phil Laks, of the Pennant Watch & Sup- 
ply House, New York, is spending a week 
here calling on the jobbing trade. 

Joseph Goldstone, of the Blauer-Goldstone 
Co., left last week on a final 10 days’ trip 
through Missouri, to call on the retail trade. 

Eugene Kiger, of Kiger Bros., Kansas 
City, Mo., spent several days in Chicago 
last week visiting with friends in the trade. 

Ernest Block, Chicago manager for the 
Louis Stern Co., is visiting the trade in St. 
Louis and Cincinnati and will be gone for 
a week, 

Frank E. Whiting, Chicago manager of 
the Whiting & Davis Co., returned recently 
from a short visit to the factory at Plain- 
ville, Mass. 

Emil L. Adler, diamond broker of New 
York, accompanied by his wife, called on 
the trade here last week en route to the 
Pacific Coast. 

K. G. Merrill, of the William Rogers 
branch of the International Silver Co., re- 
turned last week from a short visit to the 
factory at Meriden, Conn. 

W. P. Reichert, Canton, IIl., accompanied 
by his wife, spent several days here last 
week visiting with their daughters, who 
attend school at Lake Forest, Ill. 

Phil Noel and M. W. Silverberg, of the 
Stein & Ellbogen Co., spent a few days 
here last week before starting out on a final 
trip over their respective territories. 

Hugh E. King, Heyworth building, has 
closed up his Summer home at Bass Lake, 
Ind., and has moved back into town for two 
months before he starts on his trip to Cali- 
fornia. 

Harry Fruer, of Fruer & Schmoll, God- 
dard building, who returned last week from 
a two months’ trip through the west, re- 
ports business very good in the territory he 
visited. 

Jack Hoffman, of Hoffman Bros., im- 
porters and manufacturers of watches, 15 
Maiden Lane, New York, has opened a dis- 
play in suite 222 Palmer House, this city, 
where he will remain until Dec. 25. 

“Jack” Friedland, of the Hart Jewelry 
Co. is on a business trip through Indiana 
and Illinois. D. B. Felsenthal, of the same 
firm, returned recently from his six weeks’ 
trip through Iowa, and reports a fair busi- 
ness. 

H. Kramer, 


of Rothschild Bros., 12 
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N. Michigan Ave., returned last week from 
a three weeks’ trip through the northwest 
and is very optimistic as to business con- 
ditions in that territory. 

“Billy” Lamb, of George H. Fuller & 
Son, returned from his hunting and business 
trip through the south, and “Billy” Little 
of the same firm returned last week from 
his trip through the east and immediately 
left for a business trip through the east and 
Canada. 

W. B. Murphy, who represents the Wal- 
tham Watch Co. through the south and 
southwest, spent several days here last week 
visiting at the Chicago office of the firm, 
en route to the home office at Waltham, 
Mass. 

Admirers of fine diamonds in the trade 
here were very much interested last week 
in one fine white crystal of 17 carats pur- 
chased by Robert E. Nelson, of this city, 
during a recent buying trip in the east. The 
stone is pronounced one of the finest as 
well as the largest that has been offered 
to the trade here. 


The Yacht Club of Chicago closed its 
season with a banquet at the University 
Club one night last week, which was at- 
tended by all the members. A complete re- 
port of the season’s activities was made 
and the prizes distributed. The distribution 
was not very extensive and most of the 
prizes went to George Spies, of Spies Bros., 
whose boat Siren made a clean sweep this 
year. 

Quite a number of diamond men were in 
Chicago last week, and many of them expect 
to remain here until the holidays. Among 
them were the following: Max Hirsch and 
I. Levinson, of I. Levinson & Co., New 
York; H. Brant, of Trachtman Bros, & 
Cohen, New York; Jesse Rogers, of A. S. 
Hirshberg, New York; Ben Dufries, Am- 
sterdam; Leuis Wachs, of M. H. Mann & 
Co., New York; Max Moser, New York; 
Harry Hart, of Harwood & Hart, New 
York. 7 

Several friends in the trade attended the 
funeral services of Clarence W. Meyers, 
at Peoria, on Sunday of last week. The 
remains had been brought home from 
Seattle by his sister, Mrs. Lena Veyette, 
who had gone to Seattle to attend him in 
his illness there. The funeral services were 
conducted by the Peoria Commandery. Mr. 
Meyers’ first experience in the jewelry trade 
was traveling for R. A. Trask, Ottawa, III. 
In 1898 he joined the sales force of Ben- 
jamin Allen & Co., and since that time has 
represented this firm in the northwest. 

John Petrone, aged 24, who has been em- 
ployed as an engraver by Moore & Evans, 
32 S. Wabash Ave., for the past eight years, 
died in the Columbus Memorial Hospital 
one day last week from a gun wound re- 
ceived the Sunday night previous. On the 
night he was shot he attended a dance given 
by the father of Miss Rose Durante, a 
friend of Petrone’s. A rival for the atten- 
tions of Miss Durante, Nicholas Citro, was 
not an invited guest. He came to the door 
and called Mr. Durante, and immediately 
shot Durante. When Petrone came out to 
see what the difficulty was about he was 
also shot. Petrone, by constant attention 
to business and good service, was. well 
thought of by his employers and all his as- 
sociates, 
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J. C. Nelson, the leading jeweler of 
Greeley, Colo., was in Denver purchasing 
goods for the holiday season. 

F, S. Swell, representing the Simpson, 
Hall, Miller Co., Wallingford, Conn., called 
on the trade during the week. 

Walter Gish, of the Lewis Jewelers Sup- 
ply Co., has returned from an extended trip 
and reports business to be good. 

Don R, Dix, representing W. W. Hamil. 
ton Jewelry Co., of Denver, has been on a 
trip to Spokane and the northwest. 

I. O. Glazier, Greeley, Colo., spent several 
days in Denver last week while degree work 
in the Scottish Rite and Shrine initiations 
were being conducted. 

H. L. McLaughlin, who was for a number 
of years connected with W. W. Robinson 
Jewelry Co., has joined the staff of the 
Joseph I. Schwartz Jewelry Co. 

Lloyd Gardner of Longmont, Colo., is re- 
decorating his store and is installing an 
entire new front. His new display windows 
will be the equal of any in Longmont. 

Charles W. Hodgson, formerly a jeweler 
at Park City, Utah, is now identified with 
the Denver branch of the Norris, Allister, 
Ball Co., and is now making a very success- 
ful trip through Kansas. 

Arnold & Mueller have opened a jewelry 
store at Milford, Utah. They will carry 
a complete general line and have been ap- 
pointed the official inspectors for the Los 
Angeles and Salt Lake route. 

Word has been received in Denver telling 
of the death of President M. C. Epperstein 
of the Illinois Watch Case Co., at Elgin, 
Ill. He died Nov. 19, and will be missed 
by his many friends among the Denver 
jobbers. 

Announcement has been made by C, C. 
Hopkins that he has purchased the jewelry 
store of Thomas J. Meloy, at Ft. Lupton, 
Colo. Mr. Hopkins did not say when the 
change in management would become ef- 
fective. ‘ 

C, C. Stone of Fort Collins, Colo., was 
in Denver last week completing his selec- 
tion of goods for the Christmas holidays. 
C. F. Bartels, watchmaker for Harry C. 
Morse, Rocky Ford, Colo. was also a 
Denver visitor. 

J. C. Simons, representing J. F. Newman, 
fraternity jewelers, called on the fraterni- 
ties and sororities of the Colorado Agricul- 
tural College, the University of Denver, 
Colorado College, and the University of 
‘Colorado last week. 

Window thieves who have been active in 
Denver in the last two weeks continued 
their operations by breaking into a small | 
jewelry store owned by Harry Rosenbaum 
at 1752 Curtis St., Friday night. The rob- 
bers failed to secure ariything of value. A 
small pair of field glasses and a few pieces 
of jewelry of little value were all that was 
taken. The joss was set at $55.85. 








The Churchill & Hillabold Co., which 
was one of the worst sufferers in the 
recent Pueblo, Colo., flood, has moved to 
new quarters, installed new fixtures and 
has purchased one of the most up-to-date 
stocks in Pueblo. 
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p. A, Brunstad, jeweler at Chippewa 
Falls, has been displaying to the interest of 
his customers a genuine owl stone which 
he is making into a pin without altering the 
natural shape of the stone. The stone was 
found on Cornelian Island in Lake Superior 
by the present owner about 15 years ago, 

The Stouthamer Jewelers, a bowling team 
representing the jewelry firm of Stouthamer 
Bros., is making the race with the North 
Side Merchants’ League. Thus far the team 
has failed to hit its stride, but before the 
season is over, Mr. Stouthamer hopes to 
place his bowlers at the top of the list of 
team standings. 

Mrs. Fred J. Theleman, wife of the well- 
known Milwaukee manufacturing jeweler, 
underwent a serious operation at St, Jo- 
seph’s Hospital, in this city, last week. Her 
condition has improved to a point where she 
was able to be removed to her home this 
week and is now making satisfactory head- 
way towards complete recovery. 

Burglars paid a visit to three stores in 
the village of Rosendale, near Fond du Lac, 
one night last wek, and secured money and 
jewelry. At the store of H. C, Rothenback 
entrance was gained through the basement 
and the jewelry department robbed. The 
loss will not exceed $100, it is reported. 
At two other stores money was taken by the 
burglars. 

A. Imig Sons, Sheboygan, last week con- 
ducted a special showing and sale of plati- 
num and gems that probably exceeded any- 
thing in value heretofore shown in that city. 
The display was brought to the city by rep- 
resentatives of Hayden W. Wheeler & Co., 
New York, and was a strong factor in stim- 
ulating Christmas business, according to 
members of the Imig firm. 

Optimism of many Wisconsin jewelers is 
largely due to promising developments in 
industrial lines, as is indicated in the report 
just published by the Wisconsin Industrial 
Commission. The report shows that for the 
past four months each month has shown an 
increase in the number of employes, so that 
the number of employes is 6.5 per cent. 
greater than it was in June. 

Opening of the new store of E. F. Mech- 
ler & Son, Marshfield, was held on Satur- 
day, Dec. 3. The jewelry stock and equip- 
ment were moved to the new location dur- 
ing the past week into the building formerly 
occupied by the First National Bank and 
recently purchased by the Melcher firm. 
Extensive alterations and _ redecorations 
were made to provide excellent accommo- 
dations. 

M. B. Barkan, who has been located at 
1004 Walnut St., Milwaukee, for several 
years, is arranging to secure more commo- 
dious quarters in a store at Walnut and 
llth Sts., a block west of the present loca- 
tion. The building is now undergoing ex- 
tensive repairs and alteration work which 
will be completed within a few days, so that 
Mr. Barkan will be able to complete Christ- 
mas business in the elegant new store. 

An attempt to rob the jewelry store of 
Jacob Erlien, 916 Walnut St., was made one 
night last week. At an early morning hour 
Mr. Erlien was attracted to the store from 
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living quarters over the establishment and 
found that the glass in the door near the 
lock was broken. No traces of the would- 
be burglars could be found, and the matter 
is now in the hands of the police, who are 
investigating, but have no clues to work on. 

J. Sauermann, 166 Wisconsin St., has re- 
cently returned from Europe, where he 
visited France, Germany, Switzerland, Hol- 
land and other countries. One of the most 
interesting features of his trip through 
Switzerland was a visit to watch factories 
at Geneva, particularly a factory at Chaux 
de Islands. Mr. Sauermann was personally 
conducted by a man connected with the fac- 
tory through the magnificent buildings de- 
voted to the manufacture of high-grade 
Swiss watch movements. 

In addition to a large amount of holiday 
work, Fred J. Theleman, 133 2nd St., re- 
ports an unusual rush for class pin and ring 
work from schools and colleges of Milwau- 
kee and other cities of the State. Medals 
and trophies for bowling and other athletic 
and sporting tournaments are also figuring 
in the present business. Although added 
facilities were provided when the Theleman 
establishment was recently moved into 
larger quarters, the shop has been obliged 
to work overtime several nights a week dur- 
ing the past few weeks. 

Joseph Malnekoff & Co., Milwaukee, has 
been incorporated under the laws of Wis- 
consin to conduct and operate a wholesale 
and retail business in diamonds and jewelry. 
The corporation has $5,000 capital stock. 
The list of incorporators includes Joseph 
Malnekoff, S. Wurhaft and E. Zucker, all 
of Milwaukee. Mr. Malnekoff has been en- 
gaged in business here previously and op- 
erates the Federal Smelting & Refining Co. 
at 317 Grand Ave. Last Christmas Mr. 
Malnekoff figured in a daylight holdup, 
when diamonds and unset stones to the 
value of $60,000 were reported to have been 
stolen. 

R. B. Anger & Co., retailers at Oshkosh, 
have placed an order for a new street clock 
to replace the one demolished by a circus 
wagon last August. Only a portion of the 
movement could be salvaged and the new 
parts will include a new post, dial, hands 
and all the major portions of the clock. It 
is hoped to have the clock installed before 
the end of the year. No settlement has as 
yet been made by the circus company, but 
a bond of $1,000 was deposited after the 
accident, when an attachment was made of 
receipts of the ticket wagon at Fond du Lac, 
where the circus showed the day following 
the accident at Oshkosh. 

Charles E. Brewer, one of the oldest 
jewelers in southern Wisconsin, with a rec- 
ord of 50 years’ service with one firm, has 
retired and will leave Racine to make his 
future home in Oklahoma. Mr. Brewer was 
a young man when he entered the jewelry 
business under the late John Elkins, remain- 
ing with his successor, the Elkins Jewelry 
Co., and then the Hiram J. Smith Jewelry 
Co., the present firm. One night last week 
Louis Shaw, also with the Smith Jewelry, 
made an engagement with Mr. Brewer and 
took him to the Commercial Club. When 
the doors of the banquet hall were thrown 
open there was seated every employe of the 
company to attend a surprise and farewell 
banquet. Henry Keiser was toastmaster, 
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and in an appropriate address in behalf of 
the Smith employes presented Mr. Brewer 
with a handsome gold watch, which was 
graciously acknowledged. Nearly every 
guest was called upon for a few remarks. 
Mr. Brewer also gave a talk on the history 
of the firm with which he had been asso- 
ciated so long. Dancing followed the ban- 
quet. Among those present were: Mr. and 
Mrs. Henry Keiser, Mr. and Mrs, Louis 
Shaw, Mr. and Mrs. L. Lukkason, Mr. and 
Mrs. Alfred P. Soronson, Mr. and Mrs. Kit 
Tinker, Mr. and Mrs. Charles Kristerius, 
Mr. and Mrs. Lagaruis Vassilian, Miss 
Margaret Williams, Miss Margaret Mc- 
Ilrath and William Poggenpahl. 

An indication of holiday business in the 
jewelry stores of Wisconsin is the large 
number of callers on Milwaukee jewelry 
houses this week. State jewelers who made 
business visits here included the following: 
Harry Pelzer, Hartford; C. E, Lugebeil, 
Oconomowoc; A. D. Knippel, Portage; H. 
C. Menge, Two Rivers; A. C. Bakken, Jef- 
ferson; Henry Fischer, Jefferson; George 
Armbruster, Cedarburg; Thomas Bruhy, 
West Bend; E. Starkey, Waterford; E. B. 
Hobkirk, Brandon; Amidon Bros., Hart- 
ford; A. P. Wilde, South Milwaukee; 
Schneider Bros., Burlington; Robert Nicoll, 
Gottfredsen & Nicoll, Kenosha; B. Panik, 
Cudahy; Henry Bayer, Whitewater; J. A. 
Hughes, Milton Junction; John Brehley, 
Cudahy, and C. J. Franz, Darlington. 











L. W. Nail, of Shelbyville, Ind., intends 
entering the insurance business the first of 
the year, having severed his connection re- 
cently with the G. Steinhauser jewelry store 
of that city. 

A new jewelry concern has been or- 
ganized here, with a capital stock of $10,000, 


to be known as F, L, Bryant, Inc. Organiz- 
ers of the company are F. L. Bryant, Jo- 
sephine E. Bryant, B. L. Moore and Mar- 
garet Moore. 

Because of the fact that W. H. Snyder, 
of Logansport, Ind., one of the pioneer 
dealers in fine cut glass in Indiana, has been 
in ill-health for some time, there was no 
formal celebration of the golden wedding 
anniversary of Mr. and Mrs. Snyder. Mr. 
Snyder held the rank of major during the 
Civil War and upon his discharge estab- 
lished a store in Logansport, later taking 
John Alber into partnership with him. 

The James McCloskey jewelry store at 
Shelbyville will move the first of the year 
to the room on the north side of the public 
square, which is now occupied by E. M. 
Wilhite, optometrist, who will move to the 
room adjoining the Hotel Shelby. Mr. Mc- 
Closkey stated that this move has been made 
necessary from a need of more room for 
display purposes and the conducting of his 
business in jewelry, watch and jewelry re- 
pairing, silverware and precious stones. He 
has been established in his present location 
for more than five years, but for some time 
has contemplated an expansion. The new 
location of the McCloskey jewelry store is 
ideally situated for this business. Mr. Mc- 
Closkey will install new equipment. 




















N. Zanow, Hoover and W. Pico Sts., was 
married recently to a young Russian woman 
of this city. 

H. I. Gray has opened a new jewelry store 


at 612 S. Olive St. He was formerly in 
business in this city in another location. 

A. DeCaro, manager of the Italian Jewelry 
Co., 205 N. Spring St., has in his window, 
since the death of Caruso, a fine bronze 
bust of the famous singer. 

August F. Pflug has opened a new jewel- 
ry store at 206 E. Broadway, Long 
Beach. He was for many years in the 
employ of J. F. Leidler in the same city. 

A new store has been opened by T. B. 
Van Normun at 118 W. 4th St. Long 
Beach. Mr. Van Norum came here from 
Pennsylvania, where he was formerly in 
business. 

H. E. Fox, Sr., San Fernando, has left 
here, accompanied by his wife, for a visit 
with their two daughters, who live near 
Albuquerque, N. M. He will return in 
January. 

R. F. Phillips, who was formerly in the 
jewelry business at the Hotel Maryland, 
Pasadena, and the Hotel Virginia, Long 
Beach, has taken a position with B. T. Wil- 
liams, 223 W. 5th St. 

Frank A. Priesmeyer, manager of S. 
Nordlinger & Sons, is again in the store, 
feeling, he says, as well as ever, after a 
short but serious illness that threatened to 
develop into pneumonia. 

Mr. and Mrs. Herbert Buchsbaum, Chi- 
cago, who were married in that city Oct 25, 
are at the Ambassador Hotel here. Mr. 
Buchsbaum is the son of F. Buchsbaum, a 
prominent manufacturing jeweler of Chi- 
cago. 

Wm. M. Kinney, 615 S. Broadway, has 
returned from a short visit to St. Louis, 
where he went on business connected with 
work of the American Optometric Associ- 
ation, of which he is regional director for 
this Coast. 

William Dineen is again with S. Nord- 
linger & Sons, one of the number added to 
the sales force for the holiday business. 
Among the others is Frank C. Boasen, who 
recently sold the business he conducted in 
Tulsa, Okla. 


George F. Schenck, manufacturing jewel- 
er, who has been at 342 S. Broadway, has 
removed to rooms 503 and 504 Loew’s new 
State Theatre building and has taken into 
partnership with him a Mr. Wyllie, forming 
the firm of Schenck & Wyllie. 

J. R. Brilliant, of the Jos. R. Brilliant 
Jewelry Co., wholesale house, is back from 
San Francisco and is starting on a trip to 
the Imperial Valley by way of San Diego. 
He motored up the Coast to San Francisco 
and came back by the inland route. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has secured the services of the 
following new sales people for the holiday 
season: W. C. Flatau, Mrs. L. Campe, 
Mrs. Alfred Black, J. Shackelford, B. Alli- 
son, D Sillman and A. B. Regnier. 

Brock & Co. have added the following 
sales people to their regular force for the 
holiday season: E. A. Thomas, A. A. Bar- 
stow, Mr. and Mrs. W. E. Welton, Miss 


THE JEWELERS’ 


M. Garber, Mrs. Hubler, Mrs. Mabel Mc- 
Claran, R. S. Gitt and A. F. Batz. 

With the additions recently made by Man- 
ager O. S. Balzer, of Hamburger & Sons, 
the sales force in the jewelry department 
alone now numbers 16. A number of addi- 
tions have also been made to the force in 
the watch and clock sales department. 

After finding a large bullet hole in the 
window of O. L. Wuerker’s store at 419 W. 
7th St., a watchman summoned the police 
early Monday morning. It is not known 
that any jewelry was taken but the police 
are trying to find who made the hole in 
the glass. 

Kinsey & Elliott is the name of a new 
firm of manufacturing jewelers located at 
911 Title Guarantee building. The firm 
comprises Gilbert B. Kinsey, who has been 
in business alone in the same place, and 
Charles A. Elliott, who has been with Skin- 
ner & Co., in the same building. 

Ed Willis, traveling representative of 
Burr W. Frecr Co., San Francisco, who was 
injured in an accident when the motor car 
in which he was traveling ran off the road 
and down tke mountainside on the Ridge 
Route between here and Bakersfield, is re- 
covering from his injuries, but is not yet 
entirely well. 

O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger® & Sons, has 
made a number of additions to his sales 
force. He says that the holiday business 
seems to be starting earlier than it did last 
year. The last few days show a volume 
of trade twice that of the corresponding 
period a year ago. 

S. L. Weintraub will not, after all, be 
compelled to seek a new location, at least 
for some time to come. Although the cor- 
ner on which he is located has been sold and 
it was reported in the local press that a new 
hotel was to be built there, it is now re- 
ported that the construction of the hotel has 
not been decided on. 


The store of Marcel M. Schmid, 5463 
Hollywood Boulevard, was entered by a 
burglar at about 9 p. M. recently, and robbed 
of goods to the value of about $1,000. Mr. 
Schmid had left the store and on his re- 
turn found his window broken and the 
goods gone. So far as known there is no 
clue to the identity of the robber or the 
whereabouts of the stolen merchandise. 

After 10 years of contention the much 
sought for trophy given by S. Nordlinger 
& Sons to the Los Angeles Motor-Boat 
Club has been permanently won by Dustin 
Farnum, the actor and star speed-boat 
driver. In winning the trophy Farnum 
drove his craft, the Miss Los Angeles II, 
over the 72-mile course in 1 hour 48 minutes 
1 second. Farnum won in all nine straight 
heats, a world’s record. 

George L, Bannister, for many years in 
the jewelry business in Los Angeles, who 
has been taking a rest and touring con- 
siderably about southern California since 
he sold his business on S. Broadway some 
months ago, has accepted the position of 
head of the watch and clock department of 
A. Hamburger & Sons. Mr. Calkins, who 
has been in charge of this department, has 
retired from the jewelry business. 

Durward Howes, of B. D. Howes & 
Son, pearl merchants, located in the Brack 
Shops, on W. 7th St., was married on Nov. 
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16 to Miss Maxime Eccleson, a popular 
young lady of this city. The ceremony took# 
place at the Church of the Angels, between? 
this city and Pasadena. Mr. Howes is one 
of the most prominent young men in the 
jewelry business here and is receiving the 
congratulations of many friends. 

W. E. Welton, formerly in the jewelry 
business in Missouri, arrived here recently 
from Kansas City, having driven the entire 
distance of 2,300 miles in a car in 12 days, 
Mrs. Welton and two other members of his 
family were with him and he carried a 
considerable amount of baggage. He tray- 
eled 270 miles one day. The trip is con- 
sidered almost, if not quite, a record-breaker, 
He had no mechanical or tire trouble of any 
kind. 

The following out-of-town jewelers have 
been in Los Angeles recently: H. E. Fox, 
San Fernando; C. M. Wilkerson, C. C. 
Zilles, and Geo. B. B. Witman, Pomona; 
Walter E. Lawrence, Burbank; J. H. Blan. 
chard and R. H. Wilson, Ocean Park; F, 
M. Romberg, Banning; J. H. Padgham and 
P. M. German, Santa Ana; Geo. L, Die- 
trich, Fullerton; A. J. Dutton, Anaheim; 
E. B. Finseth, Placentia, and G. L. Box, 
Monrovia. 

Early on the morning of the day before 
Thanksgiving, when the watchman was off 
duty, a window in the store of I. H. Trei- 
ster, 542 W. 6th St., was broken and several 
antique cameos which were on display were 
stolen. The robbery was discovered by a 
patrolman at about 6:30 a. mM. A number 
of the stands on which the goods were 
displayed were taken, but were left scat- 
tered about the street just around the near- 
by corner. So far no clews to the robber or 
to the whereabouts of the goods have been 
found. The manner in which the job was 
done is such as to lead the officers to suspect 
that it was the work of the same gang which 
has been operating here for several weeks 
and to whom is attributed the robbery of 
Mr. Treister’s store three weeks ago, Mr. 
Treister has taken advantage of the pub- 
licity he is receiving by reason of his rob- 
beries and has placed in his window the 
following cards composed by Leonard Ham- 
ilton, a young employe in the store: “Our 
Windows Have Been Broken, Our Mer- 
chandise Stolen, but Our Reputation Re- 
mains Untarnished,” and “This is the Second 
Time This Window Has Been Broken. 
Even Burglars Know Good Jewelry.” 








High water along the lower Ohio, Wa- 
bash and White rivers during the last few 
weeks have put a stop entirely to mussel 
shell operations, and the few camps that 
had been attempting to operate were forced 
to close down and it is expected that the 
industry will be idle now until early next 
Spring when it will start up again. The 
mussel shell diggers have had a very good 
season although the prices paid for shells 
were not quite as good as a year ago. 
Many of the pearl button factories in towns 
in southern Indiana and southern [Illinois 
are still being operated and some of them 
have ample shells to keep them busy for 
several months, it is reported. The button 
factory at Petersburg, Ind., owned by Bos- 
ton men, that had been shut down for sev- 
eral months, started operations recently and 
it was announced at the time that the plant 
would be operated steadily. 
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William Davidson has left for a visit to 
southern California. 

A. W. Huggins, president of A, De Hall 
& Son, has just taken the third degree in 

nry. 

gs ord Haney, of Haney & Poole, jew- 
elers of Marysville, Cal.,.1s paying a long 
visit to San Francisco, accompanied by his 
= Hirsch, San Jose, has completed altera- 
tions in his store, and has been visiting San 
Francisco to replenish and somewhat extend 
his stock, 

The mother of Leon Aurich, of Nordman 
& Aurich, is at present very ill and much 
anxiety is felt, on account of the patient’s 
advanced age. 

Morris Mayer and Stanley Beard, of 
Mayer & Weinshenk, are back from their 
southern trip, with glowing accounts of 
happenings en route. 

Thomas O’Neil, representing S. J. Ham- 
mond & Co., has returned from a trip 
through part of the northern California ter- 
ritory. He reports that conditions look 
promising for good Christmas business. 

The following jewelers have been calling 
on the San Francisco trade: Tom White, 
of A. White, Inc., Vallejo, Cal.; Lou 
Trumbly, Santa Cruz, Cal.; Morris Traub, 
of Goodfriend & Traub, Salinas, Cal.; and 
Will Eppstein, of the Frank Golden Jewelry 
Co., Reno., Nev. 

R. W. Bolles, assistant manager for the 
Oneida Community, Ltd., is here from the 
factory for a few days in the course of a 
Coast trip. While in the city, Mr. Bolles 
is making his headquarters with Horace H. 
Allen, in the Jewelers’ building, represen- 
tative for the Oneida Community, Ltd. 

William Rosenberger, of A, Wallach & 
Co., has left the city, to continue his Coast 
trip, after renewing a number of old friend- 
ships. Mr. Rosenberger, who began coming 
to the Coast over a quarter of a century ago, 
has not been here for about three years, and 
his friends gave him a warm welcome on 
his return. 

The regular monthly meeting of the local 
members of the Western Material Dealers’ 
Association was held on Nov. 25. It took 
the form of a luncheon meeting, at the San 
Francisco Commercial Club. All the ma- 
terial jewelers of the city were present and 
a great deal of very important business 
was transacted. Several matters left over 
from the recent Los Angeles convention 
were disposed of. Leon Aurich of Nord- 
man & Aurich presided. 

The first Saturday in December, saw 
all the wholesale jewelers of this city keep- 
ing their establishments open till 5 P. M. 
on Saturday afternoon. Some firms cut 
out the Saturday half holiday during No- 
vember, others, such as M. Schussler & Co., 
Inc., closed*their doors at noon all through 
November. As many of the younger em- 
ployees and members of these firms are 
ardent yachtsmen, motorists, etc., the Sat- 
urday half holiday is a much-coveted privi- 
lege. 

Glowing accounts of the enthusiasm pre- 
vailing at Portland, Ore., for the 1925 
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World’s Fair, have been brought here by 
George W. Hopkins, northern representa- 
tive for H. J. Gute & Co. Mr. Hopkins, 
who is visiting the home office of the firm, at 
150 Post St., states that Portland’s automo- 
biles are already ornamented with signs: 
“World’s Fair, 1925.” “When we remem- 
ber the remarkable hospitality shown by 
Portlanders during the Shrine convention, 
in June, 1921, we can understand how they 
will put over the fair,” said Mr, Hopkins, 
who added that business is good in Portland. 








Pacific Coast Notes. 





M. A. Rose, Odessa, Wash., has as- 
signed for the benefit of creditors. 

John Van Den Akker, Hollywood, Cal., 
has suffered a robbery loss of $6,033.05, 
partially covered by $5,000 insurance, 

Aaron and Robert Friedman, proprietors 
of Aaron’s Jewelry Store, Tacoma, Wash., 
have given a chattel mortgage on their stock 
and fixtures for $5,000 to their mother, 
Rose S. Friedman. 

The decease is announced of Bernhard 
Beninghausen, of 103 Cherry St., Seattle, 
Wash. The late Mr. Beninghausen formerly 
owned a large store in Seattle which he later 
sold out to L. W. Suter. 

Moses E, La Grande, 3270 Adeline St., 
Berkeley, Cal., has sold out his jewelry 
store to Otto E. Frank. Mr. Frank, who 
was formerly of Kent, Wash., has assumed 
all the indebtedness of the business he has 
purchased. 

George E. Dupen, Martinez, Cal., is re- 
ported to be meeting with much success in 
the sale of his entire stock, which he 
states he is selling at cost. Each purchaser 
is being supplied with the cost tag of the 
article purchased. 

J. L. Beard, who has been engaged in the 
jewelry business at Martinez, Cal., for some 
years past, is expanding his store and stock, 
in order to take care of the holiday trade. 
He carries a considerable stock of jewelry, 
cut glass, ivory and silverware. 

Ed. E. Wood, Modesto, Cal., is enlarging 
his store and is making many improvements 
in it. Modern show windows are supported 
by Vermont marble. Part of the finishings 
are of inlaid hardwood, and the main room 
has been enlarged, while the repair depart- 
ment is now housed in a balcony at the 
rear of the store. 

The police of Eureka, Cal., are holding 
Jess Hunsacker, in the county jail, upon 
suspicion of complicity in the robbery of 
the jewelry store of P. M. Canepa. Jewelry 
valued at 32,000 was stulen from the store 
two nights before Thanksgiving. Hun- 
sacker maintains his innocence, but the 
Sheriff's office says that incriminating cir- 
cumstances are causing the man to be held, 
till an investigation can be made. Hun- 


sacker is from Klamath Falls, Ore. 








Diamonds. and other jewelry valued at 
$5,000 were stolen from an unlocked safe 
in the jewelry store of William Huesgen, 
Grand Forks, N, Dak., recently by robbers 
who forced an entrance while the attendants 
were absent. Thirty dollars was taken 
from the cash register of the McElroy 
Flower Shop, which occupies the same quar- 
ters 
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Evansville, Ind. 





TRADE CONDITIONS. 


The trade with the local retail jewelers has been 
very good during the past week or 10 days. Local 
merchants say that their cut of town trade has been 
especially good. They are looking for business to 
ccntinue brisk the balance of the year, or until 
after Christmas, and then they are looking for a 
shert lull in trade, but believe that by the first of 
March things will be all right again. Collecticns 
are holding their own very well, but they are not 
as good as they were a year or two ago. General 
business conditions in Evansville have improved 
some. It is estimated that the various manufac- 
turing plants are being operated on about 80 per 
cent. normal. 





John Rholander, formerly engaged in the 
retail jewelry business on Main St. here, 
has returned from a business trip to East 
St. Louis, Ill. 

Robert Sisson, who for several years was 
engaged in the buying of pearls at Decker, 
Ind., and Hazleton, Ind., has entered the 
retail drug business at St. Paul, Minn. 

Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind. was a business visitor in the 
city a few days ago and reported that he 
was looking for a good holiday trade in 
his home town. 

Several retail jewelers from the tri-State 
section came to Evansville to attend the 
Fall ceremonial of Hadi Temple, Ancient 
and Arabic Order of the Nobles of the 
Mystic Shrine, that was held on the after- 
noon and evening of Friday, Dec. 2, when 
nearly one hundred novices were led across 
the hot sands of the desert. 

Jewelers at Madisonville, Ky.; Hopkins- 
ville, Ky.; Owensboro, Ky.; Paducah, Ky.; 
Vincennes, Ind.; Washington, Ind.; Mt. 
Carmel, Ill.; Carmi, Ill.; McLeansboro, IIl., 
and other towns in southern Indiana, south- 
ern Illinois and western and northern Ken- 
tucky, are doing a fine business and are 
looking for it to continue during the holi- 
days. 

Oliver Artes, with headquarters in Chi- 
cago, is expected to come to Evansville with 
his wife and daughter to spend the Christ- 
mas holidays. Mr. Artes is the son of the 
late Charles F, Artes, one of the early 
jewelers of the city. He still has an in- 
terest in the Charles F. Artes, Inc., retail 
jewelers of 321 Main St., being associated 
with his two brothers, Charles A. Artes, 
Jr., and William Artes, 

Local jewelers are interested in the an- 
nouncement made a few days ago that an at- 
tempt will be made to have Congress make 
suffcient appropriations to complete the sys- 
tem of locks and dams on the Ohio River 
within five years instead of 10 years as 
originally planned. As soon as this work 
has been completed, it is expected that the 
Federal government will install a system of 
steel freight barges on the Ohio River to 
connect with the government barges on the 
Ohio River. Business men and_ shippers 
see in this move a reduction of freight rates 
on railroads that touch river terminals. 








W. C. Lerche, long time employe of 
the Sheaffer jewelry and music store at 
Ft. Madison, Ia. has purchased the stock, 
and the new firm name will be the 
Lerche Jewelry and Music Store. The 
former owners, Sheaffer & Saunders, 
expect to remain in Ft. Madison, it was 
said. 
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our high grade 


Silver Productions 


We are also extensive 
manufacturers of 
Rich Cut Glass, Electroliers 
and Prize Cups 


THE PAIRPOINT 
CORPORATION 


Factories: 
New Bedford, Mass. 


BRANCHES: 
43-47 W. 23rd St. 
MONTREAL 
Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO 140 Gerry St. 




















December 7, 1921. 


THE JEWELERS’ CIRCULAR 


129 











IFTS 





other than Jewelry | 
but adantable 
to adeweler’s Stock |] 








. S the Christmas 

Now gag A season is the time 
to Pro t 7 when the jeweler’s 
Gift Hints position as purveyor 


of gifts to the multitude is most firmly 
established in his community and as it is 
the time when he seeks to increase the 
yariety of articles appropriate for gift pur- 
poses, therefore, it is within the next three 
weeks that the hints given to jewelers by 
this particular department should prove of 


Last” to many people who have an idea 
that this applies to jewelry and gems only 
and sometimes feel that it is more economi- 
cal to heed the appeal from the other mer- 
chants. It is for this reason that the 
jewelers are finding more and more an ad- 
vantage in handling the legitimate side- 
lines and novelties such as have been and 
are being depicted in these pages from time 
to time, as a supplement to his regular 
lines, as an inducement to his customers to 

















Group 19—EXAMPLES OF THE WORK OF AMERICAN CRAFTSMEN AND ARTISTS IN HAND 
SCULPTURED CRYSTAL GLASS, 


greatest advantage both to him and to his 
customers. 

As has often been pointed out, the keenest 
and sometimes the meanest competition from 
which the jeweler suffers is not that which 
comes from his fellow jewelers but that 
which comes from merchants in other lines. 
First, there is the competition of the de- 
partment stores and novelty house, which 
handles lines that directly compete with 
those he makes, but, secondly, and more 
important to him is the appeal made by 
dealers in totally different lines, such as, 
flowers, fruit, candy, furniture, musical 
instruments and even wearing apparel and 
notions, who seek to induce the public to 
express their sentiment through gifts in the 
use of their particular lines. There is a 
constant appeal to “Say it with flowers,” to 
“Say it with candy,” to “Say it with furni- 
ture,” to which the jeweler’s customers are 
not wholly immune. The jeweler has a 
bigger field in offering the “Gifts That 


come to him for gifts on all occasions. 
The great trouble which many jewelers 
not close to the market have found, has been 
in the selection of such lines that would ap- 
peal particularly to the gift buyer and 
many of these have found great help in 
illustrations published here from time to 
time. These illustrations are used simply to 
typify certain articles that may be handled 
with profit and are there to express a 
general idea more than a particular piece. 
However, we are always willing to give to 
our readers the names of the manufacturers 
or dealers in the products illustrated or 
help them in any way in getting informa- 
tion as to merchandise of this character. 





E. A. Jensen, who bought the jewelry 
stock of Irwin C. Thomas, Tama, a few 
weeks ago, has sold it to F. O. Belknap, 
Montezuma, Ia. Mr. Belknap will carry 
pianos and phonographs in addition to 
jewelry. 


Umbrellas as a Part of a Jeweler’s Stock 


Time was when the fine silk umbrella 
was always sought in the jeweler’s store, 
and a jeweler could always be relied upon 
to have a good assortment. But it would 
seem that of late years this has not been 
so prevalent a custom. 

The department store may have some- 
thing to do with it. The fact that umbrel- 
las can be rented at any hotel or parcel 
receiving depot, and are therefore not pur- 
chased as freely as heretofore, may have 
an influence. However that may be, jewel- 
ers should look into the matter more care- 
fully now and investigate the condition. 
There were never more umbrellas and sun- 
shades manufactured than at the present 
time, nor was there ever a time when so 











Group 20—ELECTRIC LAMPS FOR THE RECEP- 
TION ROOM AND THE BOUDOIR. THE 
SHADES ARE OF GLASS IN ONE PIECE, 


attractive an- assortment of handles and 
shades of silk was offered. 

Handles of horn, inlaid with gold and 
silver, ebony treated the same way, solid 
silver handles, beautiful chased gold ones, 
and hardwood handles of the fine grade are 
all put out in most alluring patterns and 
in great variety. Real ivory has been a 
commodity for umbrella handles for years, 
with gold and silver over-lay, gold and sil- 
ver bands and tips or knobs, but of recent 
years the excellent imitation ivory has lent 
itself to a great variety of handles for this 
rainy-day equipment. 

The illustration on another page gives 
only a very few examples of new umbrella 
handles, 
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| Hints for Dealers Conducting a Gift Department 








N the issue of Nov. 23 of this section of 

THE JEWELERS’ CIRCULAR were illustrated 
three pieces of jute fiber polychromes, but 
so wide is the variety in which these goods 
are made that it is well to show what other 
frms are doing in this direction, There- 
fore, in Group No. 21 will be seen six 
more items, cigarette and cigar boxes in 
miniature replicas of an old iron bound 
chest and an antique carved chest, a fruit 
holder of old design, a fruit bowl of 
substantial proportions and a desk set com- 
prising a letter or stationery case, a 
double and single ink stand. The coloring 
of these is rich and may make handsome 
ornaments, filling a useful mission in their 
various ways. They are popular with gift 
shops, yet are legitimately jewelers’ goods. 

* Ok Ox 


Portable electric lamps for hall, dining 


erette covering and is lined with brocaded 
silk and velvet and measures 21 inches long 
by 21 inches wide. It is seven inches deep. 
This gives an idea of the whole set. From 
the tray to the smallest manicuring tool 
there is nothing contained in the case that 
is not needed. If the present is for a man 
military brushes and a man’s comb can 
easily be substituted. 
ee 

Smokers’ articles must of necessity always 
be in the mind of a retail jeweler, as such 
a large percentage of men smoke, and 
added to that is the inclination of many 
women to cultivate the habit. When all 
else fails and a customer cannot decide 
what little inexpensive present to buy for 
a birthday or wedding anniversary, smok- 
ers’ articles may always be relied upon to 
fill the need. Apart from the fact that 
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count of the dirty muddy weather which 
was and still is so prevalent. 

Now along comes the walking stick, which 
is rapidly becoming more popular. The 
New York Sun, under the title “Arms Con- 
ference Popularizes Cane—Everybody Who’s 
Anybody Lugs Stick at Capital,” has the 
following to say about the new habit: 


“Every diplomat from across the seas 
has brought his stick with him. Some of 
them have brought two or three. Lord 
Lee of Fareham, for instance, carried his 
when he climbed out of his Pullman at the 
Union Station here. The Japanese dele- 
gates all carried them on their arrival. 
Secretary Hughes has adopted a black 
stick with a crook handle; Sir Auckland 
Geddes has carried one for years and 
years, as all good Britishers do. Harding, 
Root and even Secretary Weeks have de- 
veloped the habit. 

“Everybody who is anybody in Wash- 
ington today is carrying a stick. The 
fashionable men’s shops advertise the la- 
test from Piccadilly in walking sticks in 

















Group 21—-FIBRE POLYCHROMES OF RICH COLORING AND ATTRACTIVE DESIGN 


rooms, reception rooms or boudoir are al- 
ways good selling items for jewelers, pro- 
viding they use discrimination in buying. 
These add to the attractiveness of a store 
and return material profits. In Group 20 
are shown three lamps adaptable to a 
jeweler’s stock, The large lamp in the 
center shows a very beautiful rural scene 
inrich coloring. The height is 25 inches with 
an 18-inch one-piece glass shade, and there 
are three light pull sockets. The two small 
boudoir lamps are 1334 inches high with 
one pull socket and a 6% inch shade. These 
latter are made in many designs, are easily 
sold and make very handsome presents for 
girls who wish to brighten up their rooms. 
They solve the gift problem for many who 
are undecided what to give. 

x ok x 

In the last issue of this department was 
shown real and imitation ivory goods, The 
latter in a baby set. But the things that 
sell constantly and are suitable for so many 
occasions as gifts are the toilet articles for 
men or woyien, There are so many vari- 
ties of cases in which these goods are put 
up that one has been selected for its com- 
pleteness for the average requirements of 
the ordinary person. The illustration in 
Group 22 shows the articles with the excep- 
tion of a shoe lift which was inadvertently 
omitted. The case is of superior leath- 


some women smoke is the desire on her 
part to have a tidy house, so that ash re- 
ceivers fll a need. A woman wants them 
therefore as a household necessity and a 
man needs them for his convenience. Ash 
receivers or trays, to be good sellers, must 
look well to attract the woman and 
utility to meet the needs of the man. 
Group 24 shows a few that are at home 
in the best company and in harmony with 
the richest surrounding. 

* * x 

Built on the principle of a well-known 
carpet sweeper is a crumb sweeper which 
picks of the hits and crumbs from the 
table cloth by the simple process of run- 
ning it over the surface of the cloth. One 
hand is all that is needed and scraps do 
not have to be brushed into a crumb tray 
as the rotary brush flicks them into the 
receptacle with ease. These are made in 
silver, copper, nickel-plate and ivory ena- 
mel, They make excellent wedding gifts 
and are shown in Group 23. 

* ok. * 

A few years ago, if a man was seen with 
his trousers turned up he would be asked 
in a jocose manner whether “it was rain- 
ing in London, old chap?” but now Ameri- 
cans have even gone the Englishmen one 
better and have cuffs on their pants, while 
the English turned them up only on ac- 


their windows, and you may see literally 
scores of young men—and old ones, too, 
for that matter—emerging from the Gov- 
ernment offices here for luncheon with 
sticks in the crook of their elbows as if 
they had carried such ornaments all their 
lives.” 

This is a conclusive argument to the 
jeweler and shows why he should be ready 
to meet the growing demand. In order that 
he shall know of the new and popular de- 
signs and styles we show in Group 26 some 
of the latest offerings by manufacturers. 
These are made with silver and gold mount- 
ings and other variations. 

* ok Ok 

Only in recent years has America been 
able to produce crystal worthy of exhibi- 
tion or collection cabinets—objects of art 
and ornamentation, but too expensive for 
use. Hand sculptured crystal, not rock 
crystal, but the purest crystal glass, when 
well executed is a real joy to the possessor 
or collector and a delight to behold. The 
vase shown jn illustration on page 129 is 
an example of American crystal hand 
sculptured, and shows how the modern 
American is abreast of his European com- 
peer. This art of glass sculpture or hand 
carving can be taught to those of artistic 
temperament who have engaged in the 
craftsmanship of copper wheel work. This 
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TIMELY ITEMS 


NOW is the right time for pocket flasks 


Our metal flasks are made of a specially alloyed white metal with a sterling 
silver thread, and are guaranteed not to corrode or impair the contents. 





All deposit and = cut 
glass flasks come with 
silver plated caps. All 
of our flasks (excepting 
7303) are % pint ca- 
pacity, and are shaped to 
fit snugly in the pocket. 


7300 Plain Pol- 
ished ...... $4.00 each 


7301 Ribbed .... 5.00 each 


7303 Engine 
Turned La- 
dies’ Flask 
or Ves-t 
Pocket Size.24.00 doz. 
7302 Hammered.. 5.00 each 
1616 Cut Glass..15.00 doz. 
1615 Solid Sterling 
Silver De- 
DOBIE cic00.0% 3.00 each 
1614 Cut Glass 
with Ham- 
mered Ster- 
ling Silver.. 3.25 each 
— : 1612 Cut Glass.. 9.00 doz. 
O15 1612 Discount 2%. 























IMPORTANT—We absolutely do not use any nickel silver in the manu- 
facture of our flasks. Nickel silver corrodes, and is dangerous to health. 


Write for samples to our Salesroom, 
office and factory, 339 Fifth Avenue, 


610-618 Broadway, : 
New York City New York City 
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Established 1879 Elgin, Waltham, Howard, 
= Hamilton, Rockford, South 

Our facili- Bend, Hampden, Illinois 7 to 

41 years of ties for de- 21 J. Samples sent to rated 
satisfactory signing and ’ concerns on memo, or mail 


manufacturing 
are at your 
service on re- 


sanviee to on $6.00 for rebuilt. Elgin and 


Waltham, 16 size O. F. 5-year 


increasing 
number of cus- 


























tomers quest case, 7 jewels pendant set. 
@, Our high d btained f 
Fraternal leslout an ae am ‘a 
Prompt Emblems rebuilt. 
Service Medals and 
Fair Prices Class Pins CHAS. J ° MacNALLY 
Goods of 7" Fire and Police 21 Ann Street, New York 
Quality Maiden Lane Dept. Badges 
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latter work can be done in quite an ex-~- 
tensive way with the small copper wheel 
and an abrasive. In fact, beautiful designs 
are thus wrought with small copper wheels 
no bigger than a pin’s head, yet it requires 
the trained and artistic hand and eye to 
accomplish such results: as are shown in 
the vase depicted, which - was done by 
hand. “Science” is the subject or motif of 
the design and upon close inspection it will 
be seen how wonderfully the work has been 
done and how the artist has brought out 
the obverse side the figure of science hold- 
ing a scroll in his hand. 
Instruments or implements used in the ap- 
plication of Science are resting on the two 
tables one on either side of her. The re- 
verse side shows delightfully interwoven 
in the design, scales, pestel and mortar scroll 
work, all surrounded by conventional floral 

















Group 22—AN ATTRACTIVE GIFT OF HIGH- 


CLASS IMITATION IVORY 


work, This work is a credit, not only to 
the artist, but to the country which is 
through him able to compete with the older 
countries which have for centuries been 
doing this kind of work. 








As a result of a confession of Jack 
Peak, a young man accused of robbing the 
jewelry store of M. Sidwell & Son, Elwood, 
Ind., on the night of Oct. 29, now a prison- 
er in the County Jail at Anderson, M. Sid- 
well, proprietor of the store, filed a suit 
in the Madison Circuit Court against 
A. D. and Leo Cox, of the jewelry firm 
of A. D. Cox & Son. The complaint asks 
judgment for $1,000. Peak, in his con- 
fession tothe local police, alleges he dis- 
posed of a part of the stolen goods to 
the other jewelry firm, and Sidwell, in 
his complaint, asserts that the goods 
were placed with the stock in the Cox 
store. There is no allegation that the 
defendants had knowledge that the goods 
they purchased were stolen from him. 
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Gifts for the Boy Who Is in College 





By Emma Gary Wallace 














[ the very first place, let me give you 

the straight tip that this young chap 
doesn’t like to be called a “boy.” He feels 
that once he has advanced to the stage of 
going to college, that he is a man, and the 
up-to-date term today used by those who 
are in on “the knowing,” is “man” and 
“men.” 

Even the girls to whom they pay courte- 
ous attention sometimes, and declare to be 
utterly indifferent to at others, refer to 
these young fellows as “men.” Even the 
parents are flattered by the term, and a gift 
for a “man” necessarily should be something 




















Groupe 23—ROTARY CRUMB SWEEPER 
worthy and of reasonably permanent value. 

So when mother, father, brother, sister 
or friend of a college man comes in, there 
is a bewildering array of things which he 
ought to have. Some of these doubtless 
will already be in his possession, but there 
are other things to be added to from time 
to time. 

Let us take his room first, for the room 
of the college man is his home for a num- 
ber of years—depending upon the length of 
his course. Moreover, the young chap who 
has come to college age, is entering that 
stage of development where the home- 
making instinct is strong, and anything of 
value given him now for making his quar- 
ters attractive and hospitable, will be ap- 
preciated in the present and cherished in 
the years to come, no matter how shabby 
it may grow. 

Most of the young fellows today plan 
for a sleeping room and a study or living 
room, If they cannot afford this alone, 
two of them take the small suite and share 
the expense. This gives them a sleeping 
room at least with separate beds, a private 
bath room, and a study where they may 
prepare their lessons and receive their 
friends, Of course, this outlay is often 
elaborated greatly and sometimes curtailed 
considerably, but this is the average, and 





having the background in mind, we can 
appreciate what will be possible to offer 
for the furnishings. 

For the bedroom, a suitable clock is an 
absolute necessity. A watch is all right, 
but it doesn’t alarm loudly and get the 
student up for an eight o’clock class in 
time to have a good breakfast first. So 

















Group 24—aATTRACTIVE SMOKERS’ ARTICLES 
SUITABLE FOR A JEWELER’S STOCK 


a line of clocks suitable for the student 
should come first. An eight-day clock will 
be less trouble than one to be wound every 
night, and the alarm should be vigorous 
and insistent. 

The next thing which the student will 
appreciate will be a bed light which will 
clamp on anywhere, and can be connected 
up to his liking. If he wishes to read a 
magazine or to do a little last studying, 
then nothing will please him more. 

His chiffonier—for most of the college 
rooms have chiffoniers, will need to be 
well equipped with mannish toilet articles 
—not the feminine type at all, but substan- 
tial, high-grade, handsome articles which he 
will use with satisfaction himself, and will 
look upon with pride no matter who may 
be around. Military hair brushes, combs, 
a brush for clothes, a nice whisk for more 
vigorous brushing, manicure supplies, a 
tray for small articles, a plain but rich 
box with a lock preferably for trinkets of 
value, and a collar bag, will be among the 
articles needed. As far as possible, every 
item should be monogramed, for some- 
times things are liable to get mixed up in 
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» Fast sellers that will boost your profits ( 
) Your crystal stocks are not complete without these two new y 
q Hawkes designs. You are losing sales to every discriminat- () 
, ing home-lover if you cannot show them. A\ 
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Gold Incrustations, Gold Bands, Flower Borders, Border Designs with Gold 


Dinner Sets, Tea Sets or in Open Stock 
Each of Above Styles in Great Variety 


Service Plates—Fancy and Novelty China 
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some of the pranks which the men who are 
still boys, love to indulge in. . 

Then the study or living room comes 
next, Here again we will need the very 
best sort of a student lamp, which can be 
purchased. There are several on the mar- 
ket now especially designed to give ample 
fight and yet to be restful to the eyes. They 
have been worked out with the student in 
mind and of course are of an electrical 
character. 


The desk fittings—for every student to- . 


day has his own desk, for it is furnished 
by fraternity or landlady or dormitory as 














Growe 25—A FEW POPULAR AND ATTRACTIVE 
UMBRELLA HANDLES 


a matter of course, come next—ink well, 
blotter with metal or leather corners, stamp 
box, pen rack and all the rest. The young 
fellow takes great pride in his desk, and 
it is an incentive to good work to be well 
equipped in this way. 

Then it is the.rare college man who does 
not smoke. His callers will anyway, so a 
smoker’s set will be in. order. 

As a rule, the college girl is credited 
with being the one who revels in mid- 
night feasts and stealthy spreads. Why 
she should be supposed to have a corner 
on this sort of thing is a mystery, for us a 
matter ef fact the boy is the one with the 
enormous appetite—the creature who can 
eat at all times—the young barbarian who 
loves to go camping and fishing, and to 
fry his own bacon, and to fix up his own 
“chow.” 

So do not overlook the fact that the 
college boy delights in one of the modern 


THE JEWELERS’ 
elect.ic grills which permits of making 
toast, frying eggs, preparing a cup of cof- 
fee, heating up a can of chowder, or even 
frying a chop. One college chap, whose 
mother received a very expensive and 
handsome electric grill for Christmas last 
year, has been importuned ever since by her 
college son to “donate it to the cause of 
‘ education.” 

_ Then the possession of an electric grill 
calls for a lunch set with silver and dishes 
for two. If there are more in the party, 
they are expected to bring their own para- 
phernalia. 

Then the college boy is something of a 
restless creature. He is eager to get away 
to school, and counting the days till he 
starts home again, and while he may be 
satisfied to commence his career with an 
inexpensive bag and suit case, he is going 
to be dissatisfied in time, until he gets some- 
thing as good as the other fellows have. 

In every college are some young men of 
wealth who rather set the pace, and a ward- 
robe trunk, a traveling bag, or suit case 
of quality appearance and material, are a 
good investment, They last, and the young 
man is self-respecting and happy in their 
use. No young fellow wants to join his 
companions on a station platform with an 
old carpet bag or a shabby, cheap, fiber 
traveling bag, when the other fellows have 
outfits which look like real money! 

With the traveling equipment comes the 
umbrella, and as young fellows especially 
do not like a multiplicity of articles to 
carry when traveling, one which folds up 
and goes into the suit case will be appre- 
ciated. 

As many of the trips are prepared for 
with more or less haste, and during the 
course of a college life there are many 
goings and comings, the traveling bag 
should be completely equipped with toilet 
articles which are not used at any other 
time, but are left in place ready for imme- 
diate departure. A leather case for carry- 
ing collars so that they do not become 
mussed or soiled, will be an appreciated 
addition to the outfit. 

The college man himself has personal 
wants which must not be overlooked. A 
wrist watch for class room and laboratory 
use, a pocket watch of quality, a slender 
but aristocratic green gold chain, a knife 
to anchor one end of it, a sterling silver 
key ring, cuff links, a soft collar pin, stick 
pins, fountain pens, and other belongings 
likely to be appreciated by the individual, 
will all come under this listing. 

It is the exceptional young man who has 
everything which he desires, for even the 
varying seasons bring out novelties which 
he delights to possess, such as some particu- 
lar style of cigarette case, or a watch fob 
or charm. 

Then bill folds, pocketbooks, pocket 
diaries and pocket and desk memoranda are 
always being used up or wearing out. 
Where possible, the gift should be stamped 
or marked in some way with the name of 
the owner. 

Most college men wear a ring and the 
favored article today is the birthstone ring. 
Sometimes the young chap appreciates a 
new ring which replaces the one given him 
in boyhood. Naturally he now likes some- 
thing of a mannish type. 
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Then if the hobby of the college man 
is not along the line of his studies, but is 
a fondness for horticulture, or pigeons, or 
stars, or chickens—this can be taken into 
consideration also. A pair of field glasses, 
a camera, a thermos bottle for the over- 
the-hills hike, an album for the pasting of 
rare pictures, a scrap book for the accu- 
mulation of clippings, etc., etc., will all 
answer the question, “What shall I give the 
college man?” 

And the retail jeweler who is so resource- 
ful as to have entered into the life of the 
student sympathetically to this degree, and 
who will keep just a little track of the 
big games, and the yacht races, and the 
inter-scholastic meets, and all the rest—will 











Group 26—POPULAR STYLES IN WALKING 
STICKS 


find plenty of additional opportunities for 
adding to his Gift Section, articles which 
will be timely novelties and which will 
attract the favorable attention of the college 
man and his friends. 





Penniless, without work that would bring 
even enough for his barest needs, Byron W. 


_ Byington, 48 years old, a New Haven, 


Conn., watch repairer, spent a dreary 
Thanksgiving Day alone in his two-room 
apartment at 189 Olive St. About 10:15 
that night neighbors and a policeman found 
him unconscious in bed from illuminating 
gas escaping from jets in both rooms. The 
despondent watchmaker was removed to St. 
Raphael’s Hospital, where it was said that 
the man’s life probably was saved by the 
efficient first aid treatment administered 
him by Patrolman Campbell, of headquar- 
ters, assisted by Officer Darcy. 


ee 
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New Attractions in 








for Winter Buying 


PYREX in beautiful mount- 
ings that belong with the 
Sterling Service. 


White PYREX for the luxury 
table. 


Iridescent PYREX with all the 
shimmering tones of the spec- 
trum. 


Engraved PYREX with all 
that art can bestow. 


And— “7 ‘ 


50 New Designs 


in plain, golden-hued PYREX. 
Designs so unique, so practical, 
so attractive that every 
PYREX user wants some of 
them to complete her equip- 
ment. 


So beautiful they belong in the 
Jewelry Store. 





Pyrex Sales Division 


Corning Glass Works 


Originators and Patentees of Transparent 
Ovenware 


710 Tioga Ave., Corning, N. Y. 
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No. 2103—Tea Tile—6 inches square, with heavy felt back. 


€ 7 ! 
Going Big! FROM_THE 
SHOPS OF 
“Art Craft” Dutch Silver is going big— . 
moving fast 
These Sheffield plate reproductions of old 
Dutch designs and patterns, wonderfully perfect 
ir every detail, make a strong appeal to all who 
appreciate antiques. Our own exclusive process 
results in an article whose only rival is a gen- 
uine original. Until you see them you cannot 
appreciate their rare value and strong selling 
qualities. 
A low list, plus prompt shipment from our CHICAGO, U.S.A. 
Chicago factory, assure very attractive profits 
and a quick turnover. 

















Free Inspection Coupon 


Art Craft Products Co., 3292 Sheffield Ave., Chicago. 


Gentlemen:—Please send us for inspection with a view to our 
placing ar. order if found satisfactory in quality and price 9 
different specimens of your line of Old Dutch Silver Reproduc 
tions, with full description, prices, etc. We will return hom 
within 10 days, at your expense, carefully packed, or will remit 
in due course to cover your memorandum bill. 
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Seth Thomas Tambour No. 8 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 


Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 
Herschede Hall Clock Co. Western Clock Co. 
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Suggestions for Getting More Christmas 


Business 





Written Expressly for The Jewelers’ Circular 














MERCHANT was once asked, “How 
do you find business?” and replied, 

“I don’t find it, I go out and get it.” 

While this was supposed to be a humor- 
ous reply, it was an absolute truism. The 
jeweler used to sit back and wait for busi- 
ness to come to him and found it easy to 
find business, but the jeweler cannot do 
that today. He must go out and get it, 
or see the other fellow get it. 

How can the jeweler “go out” and get 
business when he is tied. down to the bench, 
perhaps, or to the counter, at any rate? 

By sending out his representatives, These 
representatives are many, some better than 
others, of course. The newspaper adver- 
tisement is one of the very best represen- 
tatives the jeweler can have, but he must 
be properly clothed, he must use the right 
kind of language, and he must be on the 
job at the proper time. 

The jeweler prepares to send out his 
representative—the newspaper advertise- 
ment, This representative is to tell about 
the Christmas stocks, and to impress upon 
the public upon whom he calls the desir- 
ability of the jeweler’s stock as a Christ- 
mas gift. Further, he is to induce the 
public to call at a particular store to view, 
consider and possibly purchase these desir- 
able gift things. 

A representative to do these things must 
be a carefully prepared one, he must be 
clean-cut in appearance, he must be explicit 
in his language, he must be alluring in his 
offers. He must represent the store in 
such a way as to place it in a very favor- 
able light before the public. 

The dress of an advertisement should be 
adorned to some extent, Christmas sym- 
bols, such as holly wreaths, borders, bells, 
stars, Chrjstmas trees, Santa Claus’s heads 
and other typical illustrations are proper 
apparel for the Christmas representative of 
the store. Illustrations of the articles he 
presents to the public are probably not al- 
ways as good as these symbolic emblems, 
but should be used when possible. 

A representative properly clad in these 


symbols will be given attention, When this 
is gained the reader of the newspaper will 
in all probability give ear (or rather eye), 
to the message he has to deliver. This 
should be delivered in a manner to suggest 
the human element in the business he rep- 
resents. 

Every time he visits the reader of the 
newspaper he should deliver a different mes- 
sage, different in all things but one which 
is to be the same in all the messages, that 
the store he represents is a very desirable 
place to purchase the articles offered upon 
this occasion, and many others of which 
this offering is a type. 

One day he will offer silver, another 
stationery, still another jewelry, and so on, 
covering as carefully as possible every line 
in the store. 

Each day he should urge the people to 
buy their gift things early, showing it to 
be to the advantage of all to do so. 

Each day some little Christmas thought 
should be given to aid the reader in getting 
into the proper feeling towards the gift 
offering being made. Little editorial para- 
graphs will help in this, Several of these 
are reproduced from advertisements of 
other years: 

“Gay Christmas time is getting hold of 
us again and thoughts unconsciously turn 
to many little pleasant customs of the holi- 
day season.” 

What person reading this who is not 
turning to pleasant thoughts of Christmas 
giving can help but think there is some- 
thing wrong unless he does? The repre- 
sentative of the store starts this person to 
thinking of the Christmas customs—of gift 
giving and receiving. 

Here is a hint more direct and to the 
point : 

“Choosing Christmas gifts is a delightful 
task, You will thrill at the beautiful 
things -you will find here for gifts for 
everyone, Our stock is so large it makes 
choosing easy, but its careful arrangement 
adds comfort to the one selecting the gift 
of gifts.” 





Another of similar nature reads: 

“Christmas gift choosing is easy at the 
—— shop. Here the show cases are rich 
with Christmas gifts galore. Gifts that re- 
cipients will be grateful for.” 

The representative should hint at the 
desirability of the special offerings and then 
tell all about them, If the above editorial 
extracts are used alone their weight is lost. 
If special offerings are presented after pre- 
paring the reader’s mind with them they 
will do their intended duty. 

The representative may frequently give 


lists of articles suitable for gifts. One of 
these lists follows: 

“Silver Chests, Bar Pins, Brooches, 
Lavallieres, Mesh Bags, Vanity Cases, 


Pearls, Fountain Pens, Gold Pencils, Ciga- 
rette Cases, Gold Knives, Cuff Links, 
Scarf Pins, Emblem Rings, Birthday Rings, 
Safety Razors, Traveling Sets, Ivory Sets, 
Etc.” 

This list is suggestive of those that the 
representative might mention. It might be 
better, however, if these were more care- 
fully selected to represent the whole stock. 
It would be advisable at times to divide 
the lists into smaller ones and list suitable 
articles for every member of the family. 
This was done by one jeweler in the fol- 
lowing divisions: 

For Mother or Grandmother; For 
Father or Grandfather; For Little Sister; 
For Big Sister or Girl Friend; For Little 
Brother; For Big Brother or Him; For 
the Bride-to-be; For the Baby. 

It will not pay the jeweler to withdraw 
the representative of the store from the 
newspaper as long as business is good. 
Some stop advertising altogether when 
business is good, others stop advertising 
when business is dull. Both are wrong. 
Advertising is necessary when business is 
good to keep it good, when it is bad to 
make it good. 

The jeweler has a host of other repre- 
sentatives at his disposal. The “Gift Book” 
or Christmas catalogue, store paper, book- 
lets, leaflets, circular letters and others that 
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The Other Side of 
Good Will 


VERY 


There are two kinds of these customers. One 
that comes back with the grievance, asks for 
and is given satisfaction. And the other kind 
of customer — who does not come back, but 
secretly nurses a wrong or mistake that is 
real or fancied. 


It is obvious that a merchant, then, must see 
to it that every article sold in his store carries 
with it a protection against the creation of 
bad feeling or shaken confidence in the cus- 
tomer’s mind. The customer may leave the 
store perfectly satisfied, but if the goods 
purchased do not protect that satisfaction, 
the merchant is taking away, stone by stone, 
the very foundation of his business. 


In this day of keen competition, the mer- 
chant is apt to think of immediate profit 
rather than future stability. In other words, 
to meet losses through reduction of prices in 
staple lines he is liable to “fill in” with goods 
below the quality standard of his store — 
goods that he can sell for a larger profit, but 
which do not possess the inherent worth of 
standard advertised and good will creating 
brands. 


There is a special danger here to the jeweler 
in the sale of watches that he cannot abso- 
lutely guarantee. 


There is no article sold, so quick to create 
one of the two kinds of dissatisfied customers 
mentioned, than a watch that does not pos- 
sess a horological pedigree. 





People buy watches to tell the time — and 
the disappointment and ill-feeling that a 


merchant knows that a successful business is built by making a 

friend of the customer. A disgruntled customer, or, one with a “chip 
on the shoulder” against a store, can work a lot of harm to that business. 
Many such customers are a positive menace. And a costly lability. 


practically new watch, which will not keep 
time, or quickly needs repair, creates, is a 
very real danger to the store where it was 
bought. 


This is one side of the question, but there is 
another, seldom thought about or made use 


of — let us call it the manufacturer’s side of 


the retail store’s good will. 


The jeweler is a busy man and carries a large 
and variable stock of goods. But there are a 
few leading national lines which he features, 
and that he should know in an intimate and 
thoroughly informed manner, not only how 
they are made, but the people who make them. 


We believe the jeweler would find a great 
strengthening and profitable helpfulness to 
his store’s good will if he would become more 
closely identified with the manufacturer’s 
problems, ideals, and the making of the 
product. 


The manufacturer and retailer are 1n a busi- 
ness partnership. Each needs and depends 
upon the other. Their interests are identical. 
And the jeweler who sells a watch because 
people demand it, and not because he him- 
self is enthusiastic about that watch, and is 
a personal friend of the manufacturer — that 
jeweler is missing an opportunity of good 
will that rightfully belongs to him and is 
most valuable. 


We, the Waltham Watch Company, extend 
to every jeweler who sells our product the 
right hand of co-operative, business fellow- 
ship. 


Makers of the famous W altham air-Friction quality Speedometers and Automobile Time-pieces 
used on the world’s leading cars. 


WALTHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 
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Storekeeping Department. 


ay 





can travel best through Uncle Sam’s mails. 
These are all good representatives when 
properly prepared for the work they have 
to do. - 

Then there are the representatives that 
stand at either side of his door—the dis- 
play windows. These representatives are 
sometimes his best, but are sometimes also, 
very sadly negelected. ; 

The jeweler should go out and get busi- 
ness, He should do this through the rep- 
re-entatives he has at his disposal, and he 
should not wait until the last min- 
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Protecting the Honest Jeweler 





By G. F. Olwin, Manager, Better Business Bureau, Indianapolis, Ind. 




















THE jewelry business offers a fertile field 

for misrepresentation and sharp prac- 
tice because the general public is not as 
well informed and capable of judging qual- 
ity and value as in most other lines. Then, 
too, from the nature of the goods handled 


mond ring, scarf pin, lavalierre, tiara, sil- 
verware and loving cups, the average per- 
son is almost wholly dependent upon the 
integrity of the merchant. This is why a 
reputation for honesty and square dealing 
is so valuable an asset to a jeweler. 

Upon the other hand, the very 
fact that it is so easy to deceive in 





ute to get them working for him, 





either. The harder he makes his 
‘representatives work for him the 
easier he will find it to do business, 
and the more he will have this 
Christmas Season. 





Personality a Jewel in Itself 


A DISCUSSION of personality, 
t like the definition of a hy- 
pothesis, brings in many angles. 
Personality as a feature worth de- 
veloping is highly recommended to 
the ambitious jeweler. Emerson re- 
marked that “an institution is but 
the lengthened shadow of a man,” 
and so the popular and _ profitable 
jewelry store is often the reflection 
of a jeweler’s personality. 

To some personality is a miscon- 
ception. Many believe that person- 
ality is merely the business manner 
of being able to greet customers 
with a glad hand and a smile. This 
is but personality in its lowest evo- 
lution. 

The salesman who has cultivated 
a pleasant personality has accom- 
plished more than merely the knack 
of shaking hands while extending 
a smile. The type of personality 
which wins success and prosperity 
is that which is founded on sincer- 
ity. Personality means thoughtful- 
ness, friendliness, wholesomeness 
and many other virtues. Sometimes 
the best personalities are to be 
found among salesmen who do not 
possess the effervescent smile and 
practiced handshake. 





a. BD. 1922 


These things I’m going to do 
In nineteen-twenty-two 


7 
“ 


Jan. Ill search my busjness figures well 


To learn what lines it pays to sell. 


Feb. Ill advertise and use display 
To bring more customers my way. 


Mch. I'l let the nameless dead stock go 


And push the lines my patrons know. 


Apr. I'l please each customer so well 
That he’ll repeat on what I sell. 


May. I'll spend a portion of my means 
For business books and magazines. 


June. Ill give my salesfolks every chance 


To earn a salary advance. 


July. Tl treat the traveling salesman right 


Instead of hiding from his sight. 


Aug. I'll pick up every cash discount, 
Be it for small or large amount. 


Sept. Vl watch what manufacturers do 
To advertise what lines are new. 


Oct. Ill bring my store right up to date 
By adding fixtures new and late. 


Nov. I'll read the journals of the trade 
To get ideas that have paid. 


Dec. Tl join with every other chap 
To put our city on the map. 


—Frank Farrington. 


(All rights reserved) 


this line, and the general belief that 
such articles are sold at much more 
than the ordinary merchandising 
profit, makes the field unusually at- 
tractive for the faker and the less 
scrupulous kind of merchant. 

The Congress recognizing these 
facts, in an effort to partially pro- 
tect the public, has. enacted certain 
laws fixing standards' by which the 
public may judge atticles of mer- 
chandise made from»gold and silver. 
This law provides for the punish+ 
ment of persons who: falsely stamp, 
brand, engrave, or print upon any 
such article or package containing 
such articles a degree of fineness 
greater than the actual fineness or 
quality of such merchandise. This 
law covers dealing in such goods, 
either imported or handled in inter- 
state commerce, as well as the man-. 
ufacture and transportation of such. 
merchandise. 

This law further provides in sub-- 
stance that any article of merchan- 
dise made in whole or in part of 
gold or any of its alloys imported 
into this country or transported in 
interstate commerce shall be prop- 
erly stamped showing within one- 
half of one karat the actual fine- 
ness of such article. Likewise the 
law provides that the word “Ster- 
ling” shall be a mark of quality 
on articles made of silver, and that 
any article so designated shall con- 
tain not less than nine hundred 
twenty-five one-thousandths parts 
pure silver, and providing that any 
article whose fineness is indicated by 

















Personality originates in the be- 
ginning in a man’s mind and should 
not be donned as part of business equip- 
ment to be used merely during the day. A 
successful personality is not the result of 
endeavoring to copy the ways or manner- 
isms of another, but in the thorough analy- 
zation of one’s self to find first what powers 
should be best cultivated. Personality rep- 
resents the highest cultivation of these 
powers, 

Perhaps as a jewelry salesman you have 
as your asset the virtue of patience. Again, 
vou may be endowed with a pleasant voice 
or it may be that you are favored with 
Pleasing address, a good vocabulary or other 
powers. On these your personality can rest 
if you will but take an inventory of the 
manner you should best cultivate. 

It has been stated that almost any twelve- 





(Continued on page 145) 





in a jewelry store there is more opportu- 
nity for deception. 

I know of no other’ business where confi- 
dence of the buying public is a more to be 
desired asset than in the jewelry business. 
The usual line of articles carried in a 
jewelers’ stock might be termed luxuries 
rather than necessities. Food, clothing, 
fuel, a place to live and means of transpor- 
tation, we must have, but rings, diamonds, 
pearls, silver service, loving cups, and ar- 
ticles of purely personal adornment while 
they contribute to our pleasure, are not 
necessities. The general public, buying such 
articles only occasionally, does not have the 
intimate knowledge of quality and value that 
it does of cheese, gingham, fuel, street car 
service, houses or even automobiles. 

Therefore, in buying a fine watch, a dia- 





the words “Sterling” or “Coin” 
upon certain described tests there 
shall be allowed a divergence of four one- 
thousandths part, etc. 

This law further governs the marking or 
designating of articles of rolled gold plate, 
gold plate, gold electroplate, gold filled, sil- 
ver plate, etc., and provides penalties for 
false marking. 

Such laws are a protection to the public 
and fix a standard by which to judge. How- 
ever, these laws only cover a small part of 
articles of jewelry and cannot educate the 
public as to values except in a very genera} 
way. 

Precious stones are of all grades and 
qualities and only experts are really capable 
of judging their true value. Any of these 
precious stones, through modern alchemy, 
are subject to being so cleverly imitated as 
to easily deceive the layman, Al! of these 
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Kawneer 


SOLID COPPER 


STORE FRONTS 


Goods Well 


More Than 
Half Sold 


a Chance to Sell 





Displayed Are 


Give Your Windows 


Your Merchandise 





Thousands of progressive Jewelers know by experience of 
the profitable results to be obtained from Modern, Sales 
Pulling Kawneerized Show Windows: 


Many Jewelers have made their new Kawneer Store Fronts 
pay their rent through the greatly increased sales their new 
windows have brought into their stores. 














" Let us show you how a Kawneer Solid Copper Store Front 
~ ° . ° 
. will make money for you. Cut off the coupon and pin it 
‘sl to your letterhead. 
The hh 
Kawneer “s, 
Company, wey 
* 
1408 Front Street, =e, Send for This Book Today 
Niles, Michigan. . 
Please send me your new hh THE 
. * wZ NA a 
Book of Designs. "i Ka <awne er 
ee cee ee i ae bee ae *s, » COMPANY 
Me. NILES MICHIGAN 





























December 7, 1921. 


Storekeeping Department. 


facts are taken advantage of by the un- 
scrupulous dealer with the result that the 
public, the legitimate dealer and the jewelry 
business as a whole suffer. 

It is the part of a Better Business Bureau 
to work toward the elimination of these 
fraudulent concerns and help educate the 
public to detect the danger signals which 
should warn them to keep out of these 
spiders’ parlors. 

One of the most common and easily 
detected of these danger signals is the “flash 
front,” which in plain language is a window 
filled with glittering “jewels” of surpassing 
beauty, each usually having attached a card 
bearing an alluring price mark. Another 
danger signal is the pawnbrokers’ sign or 
license, or the location of the jewelry store 
in close proximity to stores of this charac- 
er. Location, however, is not an infallible 
test as to the honesty of the jewelry mer- 
chant, Some of the biggest crooks in the 
business are smart enough to locate in the 
best shopping district in a city, trim the 
window conservatively, and rely upon these 
very outward appearances to lure the 
stranger into a feeling of security in order 
to fleece him. However, the very bearing, 
attitude and eagerness to make a sale, once 
the proprietor or his clerk gets one inside 
the store should be a danger signal suffi- 
cient to warn the least sophisticated shop- 
per. A stranger should never purchase a 
watch, precious stone or other article of 
jewelry of any consequence without first 
learning the character of the store with 
which he is dealing. 

When the vigilance work was in its in- 
fancy the jewelry business was one of the 
first to attract attention. Then it was com- 
mon practice to advertise imitation ivory 
toilet articles as “ivory,” imitation pearls as 
the genuine, and to glibly sell synthetic 
stones by the names of the genuine stones 
they imitated. Where Better Business Bu- 
reaus are well established we only occa- 
sionally have to deal with these transgres- 
sions, Even yet, however, some otherwise 
fairly reputable jewelers and department 
stores yield to the temptation to deceive the 
public in regard to imitation ivory and 
pearls, There can be no excuse for such 
advertising other than a desire to profit at 
the expense of a deceived customer. The 
practice is indefensible. 

Among the precious stones the diamond 
has recently been the subject of much mis- 
leading advertising in practically every city 
in the country. This advertising has been 
very hard to handle constructively because 
of conditions in the diamond trade. Dur- 
ing and immediately following the War dia- 
monds reached very high levels of price. 
Then, almost over night the market was 
flooded with inferior diamonds at sensa- 
tionally low prices. 

One such sale investigated by our Bureau 
offered “Genuine Blue White Diamonds” at 
$225 a carat. Nothing was said as to the 
degree of perfection of these diamonds. The 
advertisement only described them as “Gen- 
uine Blue White Diamonds.” We enlisted 
the service of a recognized diamond expert 
who carefully went over the line and pur- 
chased one of the stones. He reported that 
these stones were not only genuine, but that 
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they were what are known as commercially 
“blue white,” and the particular stone 
he selected was a very fine specimen 
with the exception of a slight flaw. 
Most of the other stones were full 
of flaws, such as “ice” or carbon specks, 
cracks, feathers, etc., and the larger the 
stone the more defects it contained. We 
learned during the course of our investiga- 
tion that these stones are sold in series 
consisting of so many stones of graded 
sizes from very small ones to stones of one 
carat or more at a flat rate of so much a 
carat. 

The sensational advertising of “genuine 
Blue White Diamonds” at $225 a carat or 
less gave a false impression relative to the 
value of high quality diamonds, and made 
it difficult for merchants handling only ap- 
proximately perfect diamonds to compete. 
The public was suspicious of such adver- 
tising and it soon ran its course, 

Exaggerated comparative prices as used 
by some jewelers also are rather hard to 
handle because of things peculiar to the 
jewelry line. A common practice is to ad- 


vertise a standard make of watch that re-. 


tails generally at $15 to $20 for some such 
price as $$11.95, and along with this item 
to feature unknown Swiss watches of 
doubtful ancestry and worth, at compara- 
tive prices that appear to the general public 
just as attractive as the standard brand. 
There is no standard price on these Swiss 
watches, and the merchant can. mark them 
any price he wishes to within reason and 
sell them at a sharp discount from the com- 
parative price quoted, If you question the 
value the merchant can take you to some 
of his friends down on the “levey” or pawn- 
brokers’ row and show you identical watches 
on display at as high or higher prices than 
the comparatives he has used. It does not 
make any difference that a reputable jeweler 
will say the watch is a piece of junk and 
not worth over half the sale price, and that 
he wouldn’t have it in his stock as he does 
not handle those cheap makes, the facts are 
that those merchants can place a high ask- 
ing price on such watches and then sell 
them for whatever they can and make a 
profit. 

The Indianapolis Bureau has for several 
years given particular attention to jewelry 
advertising and the business practices of 
questionable jewelry merchants. In doing 
this work we have had some interesting 
experiences, One case we prosecuted grew 
out of the sale of a second-hand movement 
in a “phoney” case, to a woman, as a new 
watch of a certain value. The merchant, 
after his arrest, sent candy and flowers to 
the prosecuting witness who lived in the 
poorer part of town and tried in every way 
to escape prosecution. After his conviction, 
he carried the case to the Appellate Court 
and-upon final decision affirming conviction 
which carried a stiff fine and jail sentence, 
brought every possible influence to bear to 
escape serving his sentence, but the Bureau 
would not consent to this program and he 
went to jail, This case, of course, was 
followed very closely by every jeweler of 
his class in the city, and it resulted in large- 
ly stopping the more flagrant cases of fraud 
along these lines and in a very wholesome 
respect by these merchants for the Better 
Business Bureau. The usual procedure now 
when the Bureau has a complaint from a 
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customer of being “gyped” by one of these 
stores is for the manager to investigate, and 
if he finds the complaint well founded to go 
to the merchant and ask him what he wants 
to do. The usual reply of the merchant is, 
“Tl do anything you say.” We find in 
investigating these complaints that even 
these fellows are not all bad and that many. 
of the complaints are unjustified. In such 
cases we, of course, decide in favor of the 
merchant and they have come to know that 
the Bureau always tries to be just without 
in any way compromising with wrong prac- 
tices. Their respect is therefore real, I 
make it a practice to drop into their places 
of business frequently, and on occasion tell 
them frankly that we are keeping in touch 
with their representations and business 
practices. The time will probably come 
again when we will have to vigorously 
prosecute some good case as an additional 
warning, but for the present things are 
running rather smoothly. 

As an instance of unjustified complaints, 
a railroad conductor and his wife who lived 
in another town, were in Indianapolis last 
Christmas, The man wanted to buy his 
wife a diamond. Most of the stores were 
closed, but one of our most elusive friends 
who did not happen to observe the Christ- 
mas holiday religiously was open for busi- 
ness and made the sale. The wife later be- 
came suspicious that they had been cheated 
and made a special trip to see our Bureau 
and get her money back, From our previ- 
ous experience with the gentleman in ques- 
tion we had no reason to believe otherwise 
than that the lady’s suspicions were well 
founded. The diamond was submitted to 
two wholesale diamond merchants for ap- 
praisal and each of them appraised it at 
a price slightly higher than that paid and 
stated that it was an unusually good dia- 


mond, We are still wondering how it 
happened. 
A justified complaint against another 


jeweler was that of a Chicago man who 
with his wife was on an automobile tour 
and of course stopped in Indianapolis for 
a day or two. The husband dropped into 
this store which happened to be located in 
the otherwise very excellent hotel where 
they were stopping and sought the purchase 
of two solid gold writing pencils. The 
jeweler did not happen to have the par- 
ticular style the gentleman wanted, but 
learning that he was from the big city of 
Chicago, was very anxious to please, and 
offered to send out and get them. The 
charge, upon delivery, was $10 each or $20. 
The husband proudly presented one of the 
pencils to his wife and volunteered the in- 
formation that it was solid gold and cost 
$10. She, with true feminine and wifely 
instinct, questioned the husband’s judgment 
and proceeded to find out. She discovered 
the identical pencils on sale in a drug store 
next door at $3.15, including war tax, and 
was referred by the druggist to the Better 
Business Bureau. To be sure she was right 
she went to one of our best jewelry stores 
and purchased a duplicate pencil at $3.15, 
which was the established factory price. 
The Bureau manager had no difficulty in 
recovering the excess charge, and the mer- 
chant was duly warned that another such 
case would be prosecuted. The Chicago 
couple had all arrangements made to leave - 
early the next morning or affidavits would 
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Arrow Manufacturing Co. 
77-89 Wooster St. New York City 


Manufacturers of 
the better grade 


Jewelry Boxes, 
Cases 
Window Displays 

etc. 


for 


Trays 


a GIFTS THAT LAST 


An inquiry will be to mutual advantage 























(4K. GOLD FILLED 
FOUNTAIN PEN AND PENCIL SET 
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THIS HANDSOME SET IS AT THE PRESENT TIME 
ENJOYING UNPARALLELED POPULARITY 
THE FOUNTAIN PEN is a safety self-filler, fitted 
with a smooth writing 14K Solid Gold Iridium tipped 
pen point. It is encased in a beautiful 14K Gold Filled 
engine turned case. Absolutely non-leakable and 

guaranteed. 

THE PENCIL is made of the same high quality (14K 
Gold Filled) stock. It propels and expels. Has a re- 
movable eraser and is equipped with six extra thin 
leads. A Really Attractive Pencil. 

THE BOX. A leatherette, Gold Embossed, dome 
top box. Satin lined with a velvet base. 


WE ARE THE DIRECT MANUFACTURERS AND ORIG. 
INATORS OF THESE SETS. JOBBERS ONLY. Retail- 
ers will not be quoted. 


THE ECLIPSE FOUNTAIN PEN CO. 
161 Grand Street, New York City 




















The Original— 
The Efficient 


The “AA” Self-Filling Fountain Pen was the first suc- 
cessful self-filling fountain pen. For over twenty years 
other manufacturers have endeavored to improve on the 
“AA” Self-Filling Fountain Pen, but this pen still holds 
its position of the premier self-filling fountain pen in the field. 
The efficient service of the “AA” Self-Filling Fountain 
Pen, together with the moderate cost made possible 
because of its extremely simple mechanism and quantity 
production—explain why customers are so satisfied with 
“AA” service, and dealers with “AA” profits. 

Filled by a mere twist of the wrist 


They'll make profits and satisfied customers for you 


533 Canal Street, 
Modern Pen Company New York City 












All These Rings Are Hand Pierced 


{ . 





Made in 18K Belais’ and Platinum 
Sold Thru Jobbers Only 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 











“Lloyds’’ All Risk Insurance 


Policies on Private Jewelry, also Block Policies for Jewel- 
ers, Diamond Merchants, Dealers in Precious Stones, etc. 
LOWEST RATES—FULL COVERAGE 


Interstate Brokers Agency 


76 Montgomery Street yoni eenom® og, JERSEY CITY, N. J. 








THE BUYERS’ DIRECTORY . 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 























December 7, 1921. 


Storekeeping Department. 














have been filed in the case in question. 

The jewelry auction sale is another -phase 
of unfair competition with which we have 
to deal occasionally, The 21 jewel watch 
of foreign manufacture is a favorite with 
which these fakers “gyp” the public. More 
than one Bureau, including our own, has 
fallen down in an effort to prosecute these 
auctioneers for representing these watches 
as having 21 jewels, The trouble is that 
they do have 21 so-called jewels, count ’em, 
although only a few of these “jewels” uctu- 
ally function as jewel bearings and consist 
of pieces of glass or colored celluloid. They 
are even able to show that these watches 
are admitted through the custom houses as 
21 jewel watches, and that they are so 
stamped. This is a subject that could, with 
profit, receive the attention of the Vigilance 
Committee of the American National Retail 
Jewelers’ Association, 

Another deceptive practice to which I 
wish to call attention briefly is that of 
ridiculously long guarantees on _ silver- 
plated ware. Some manufacturers place a 
guarantee of 50 years upon their ware, Re- 
ceutly there came to my notice a guarantee 


by a well known manufacturer of 
a guarantee of 100 years on a new 
line of plate they were putting out. 
Imagine you or me _ going back to 


our local merchant 90 or 95 years from now 
and asking him to make good on that guar- 
antee, A dozen of these teaspoons are 
plated with one ounce of silver. If these 
could be guaranteed for 100 years a solid 
silver teaspoon containing one ounce of sil- 
ver could be guaranteed for 1,200 years. 
One guarantee is just as ridiculous as the 
other, It is a competitive effort to go the 
other fellow one better in the matter of a 
guarantee that means nothing. However, 
this is a matter for the National Vigilance 
Committee rather than the local bureaus. 





Personality a Jewel in Itself 





(Continued from page 141) 








year-old boy can, as automobiles pass, tell 
the makes and cost of each one and de- 
scribe with surprising knowledge the mech- 
anism of each car and all about it. Many 
men at later ages pride themselves on being 
able to do the same thing. Most of us 
are familiar with the lives and histories ot 
our leading ballplayers, actors and prize- 
fighters—yet how few of us really know 
anything about ourselves. The jeweler has 
discovered that by making a study of stones, 
gems, watches and kindred subjects, an in- 
teresting and profitable profession has been 
created. A knowledge of jewels is neces- 
sary in order that one may qualify as a 
jeweler. In the same manner a knowledge 
of yourself is essential in order that you 
may benefit with the best personality. Per- 
sonality to the jeweler with visions of the 
best success possible is an asset well worth 
developing and in its cultivation will be 
found to be a priceless jewel in itself— 
CT. ti 








W. L. Weatherbee has engaged in the 
jewelry business at Chinook, Mont. 
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Two Attractive Displays 
from the Pacific Coast 

















UNIQUE and striking display in the 

window of Feagans & Co., Los An- 
geles, Cal., has been attracting much atten- 
tion and admiration, It has for its theme 
the California Mission and carries with it 
the atmosphere created by the old padres 
who more than a century ago planted the 


& Sons, Newark, N. J. The goldfish fur- 
nished the motif of design, The center of 
the background represented an aquarium 
bowl containing a number of these beauti- 
ful fish, they and the water lines being 
carved in the wocd and shown in red and 
gold upon a dark green background. The 








DISPLAY BY FEAGANS & CO., LOS ANGELES, CAL. 


outposts of Christianity along the Pacific 
coast. The background is a reproduction 
of the famous San Luis Rey Mission, near 
the present city of Oceanside, Cal., founded 
in 1789, which is still in a good state of 
preservation, and is said to be one of the 
most beautiful of all the 21 similar missions 
in that State. The figures of the padres, 
Indians and pigeons were specially mod- 
eled and decorated for this display by the 
Baranger-Fletcher Co., who designed and 
installed the entire window arrangement. 


entire set was finished in red enamel sprayed 
in gold, with velvet pads of dark green. 
The drapes were of dark green to match 
the velvet pads. 





Readjustment Period 





ON E enterprising jeweler took advantage 

of the present time and arranged a 
varied display of watches. ‘The display in 
itself was unique as each watch had along 
side of it a little card suggesting the serv- 





SHOWN BY J. WISS & SONS, NEWARK. N. J. 


These figures give a vital and realistic 
touch to the beauty of the scene. 

The jewel stands follow the lines of 
mission furniture and bells, the woodwork 
being brown enamel with pads of tan duve- 
tyne. The throws are of gorgeous silk in 
tones of brown and green which harmonize 
with the colors of the set. The shading on 
the background is very subtle, giving the 
effect of great age, and at the same time 
is pleasing to the eye as a study in color. 

* * * 
RATHER’ unusual, but none the less 
attractive, window display has re- 
cently appeared in the window of J. Wiss 


ice that might be rendered with it. For ex- 
ample, one watch had a broken crystal, the 
other was somewhat soiled and spotted, 
and the third one way off time. Other 
watches requiring attention were also ex- 
hibited. In the center of the window was 
this appropriate and novel sign: 


Readjustment Period 


The present “Reconstruction period” is 

a good time for you to have your watch 

“Readjusted.” 

This sign combined with the unique dis- 
play won good comment and attention — 
©. 3am 
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REDUCTION IN PRICES OF 
V. T. F. WATCH-GLASSES 


A REDUCTION IN THE PRICES 
ON THE FULL LINE OF V. T. F. 
WATCH-GLASSES WAS MADE 
EFFECTIVE THE EARLY PART 
OF NOVEMBER. 


THIS ANNOUNCEMENT IS MADE AT THIS TIME 
TO FACILITATE YOUR BEING ABLE TO OBTAIN 
A FULL SUPPLY OF V. T. F. WATCH-GLASSES 
BEFORE THE NEW TARIFF GOES INTO 
EFFECT, AS THE LATTER WILL MAKE IT 
NECESSARY TO ADVANCE PRICES. 


THE NEW PRICES ARE AVAIL- 
ABLE FROM ALL TOOL AND 
MATERIAL JOBBERS. 





HAMMEL, RIGLANDER & CO. 
SOLE IMPORTERS NEW YORK, U. S. A. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














Autuor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 

er,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

Tf the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. 





(Continued from Technical Issue of Nov. 2.) 


Question.—We will assume that our 
adjustable stop has been completed and ap- 
plied to the slide rest. With this aid we 
are able to mill the teeth in our 30° winding 
pinion cutter so that all the teeth end at the 
same point and our pinion cutter presents a 
uniform appearance throughout. How shall 
we proceed to harden the cutter? 

ANSWER.—To harden such a cutter ap- 
pears at first thought to be a very simple 
matter, but, unless we are very careful in 
all the hardening operations, our cutter is 
liable to be distorted. We should have a 
cup of cottonseed oil at hand, also a bunsen 
burner that can be adjusted to an angle of 
45°. The flame should be just hot enough 
to produce a cherry red and we must be 
very careful to not overheat the steel. The 
cutter may be held with a pair of tweezers 
on the opposite end from the teeth and it 
should be held in an upright position di- 
rectly over the cup of cottonseed oil. All 
we need to heat, is the toothed end of the 
cutter and as soon as it assumes a uniform 
cherry red it should be plunged quickly into 
the oil. The particular point to observe 


in hardening a cutter of this type is to 
plunge it into the oil in an upright position 
as the slightest variation from upright 
position is liable to distort the cutter. Do 
not attempt to use water for hardening such 
cutters. Cottonseed oil is the best quench- 
ing medium and the risk of distortion is 
greatly reduced with oil. Assuming that 
the cutter has been properly hardened, 
which may be quickly determined by testing 
it with a file, then we may remove the scale 


‘ by immersing it for a few seconds in dilute 


hydrochloric acid. Then the shank may be 
gripped in the wire chuck and polished 
smooth. 

QuesTIon.—Assuming that our cutter is 
properly hardened and true in every respect, 
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what type of attachment is required to use 
the cutter for milling the teeth in. our wind- 
ing pinion? 

ANSWER.—To use a cutter of this type, we 
shall require a spindle that will take a wire 
chuck in the same manner as the lathe 
head, In making the attachment for this 
purpose, we may use the frame of our 
regular wheel and pinion cutting attachment 
and we shall make an extra spindle to fit 
this frame. On first thought, this may ap- 
pear to be a big order, but all of the work 
may be done on the watchmaker’s lathe, 
with the exception of the inside threading 
of the draw-in spindle, to take the wire 
chucks, and some threading on the end of 
the spindle and the adjusting collar. The 
spindle, bearing and all parts are to be 
made of Stub’s steel. The spindle is. hol- 
low, just as our regular lathe head spindle, 
but is much shorter. The hole through the 
spindle and the rough turning and threading 
may be done by a machinist, which will 


save considerable time in the making of the 
spindle. 

Question.—What attachments and tools, 
in addition to our lathe, shall we require in 
order to make this spindle? 

ANSWER.—We shall require a slide rest to 
turn the various parts of the spindle true 
and to accurate dimensions, also a small 
traverse grinder to be mounted in the 
slide rest, The grinder is used for accurate 


— 





ws 
N 


Fic. 56 





grinding after the various parts have been 
hardened and tempered. Then we shall re- 
quire an extra large taper to fit in the 
tail stock spindle. The large taper is ne- 
cessary in order to properly swing the hol- 
low spindle and the bearing of the attach- 
ment we are going to make. The large 
taper may be easily made by turning down 
from a piece of Stub’s steel rod one-half 
inch in diameter, To obtain the correct 
length, we shall make a drawing or rough 
sketch. The point should be an angle of 
60°, which we shall draw first, then the 
width, which is one-half inch. Then we 
shall measure the length from the end of 
the tail stock spindle to the cross hole in 
the spindle. We shall fill in this length, 
then we may readily measure the length 
of our drawing and know how long the piece 
of rod should be in order to make our 
taper. 

Assuming that we have a piece of rod at 
hand of the required length, our first step 
will be to center both ends accurately. 

Question.—What kind of a tool is most 
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suitable for the purpose of locating the 
center” point of rods, such as we wish to 
make our taper from? 

Answer.—Machinists use a center square 
for quickly centering round or square 
stock. There are many such tools on the 
market, but most of them are too large 
for very small work. A tool of this kind 
that will accurately center any rod from 
1% of an inch in diameter up to 34 of an 
inch in diameter will be found very useful 
for various jobs. Such a tool may be 
very easily made. The material may be 
either brass or steel, but tool steel is 
preferable, as it may be made more ac- 
curately, and may be hardened if we wish. 

We will select a piece of quarter inch 
steel rod about two inches in length. The 
rod should be heated to a cherry red and 
then bent into the form of a square with 
ends of equal length. This may be easily 
done by holding the piece in a vise. The 
square should be formed sharp and as ac- 
curately as possible. We may determine 
the squareness of the angle by comparing 
with a small: T square. When the piece 
is cold we may finish it all over with a 
file and also dress out the angle inside to 
an exact square with sharp corners. It is 
very important that the inner surface of the 
square be flat and true in every way. 

Our next step will be to select a piece 
of fiat steel, one and a half inches in length, 
one quarter of an inch in width and one 
sixteenth of an inch in thickness. This 
should be dressed flat and smooth. The 
edges may be made straight by comparing 
with a straight edge. This flat piece of 
steel should be riveted onto one arm of 
the square, so that one edge of the flat piece 
bisects the square accurately. We may 
position the flat piece accurately by cen- 
tering a small disc in the wheel chuck with 
a sharp graver point. Then we should 
draw a line through the center of the disc 
and intersecting the center point. We may 
use this disc as a guide for positioning the 
flat piece. With the flat piece accurately 
positioned, we may melt a small piece of 
shellac on the under side and attach it to 
the square sufficiently to hold while we 
drill the rivet holes. A No. 50 drill is 
amply large enough for the rivet holes. 

We should use the tail stock with a flat 
taper when we drill the holes, in order to 
have them true and upright. It is best to 
drill each hole just deep enough at first to 
cut into the body of the square, as the 
shellac is liable to get warm and allow the 
Piece to shift. After the holes are “spot- 
ted” clear through it would not make any 
material difference if the piece did work 
loose; we could finish drilling the holes and 
they would be accurately placed. The 
rivets should be made of steel and to fit the 
holes closely. Then it is a very simple 
matter to clean off the shellac and rivet 
the piece firmly onto the square. We may 
test the truth of our center square by 
selecting a true disc of steel, which should 
be faced .off smooth in the wheel chuck. 
We may place our center square on this 
disc and draw a fine line with a sharp 
pointed scriber, with the point held closely 
against the edge of the rule. Then we may 
turn the disc half way around and draw 
a similar line. If our center square is 
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Constitution and By-Laws of the | 








Preamble 
NE of the results of the numerous dis- 
coveries and achievements in the vari- 

ous branches of natural science, during the 
last half Century has been the awakening 
of a greater consciousness and a deeper ap- 
preciation of the pervasive and ceaseless in- 
fluence of time—as an important factor, 
affecting the activities of life. Consequently, 
the Science of Horology has come to be 
recognized as being of increased importance, 
and 

Whereas: We realize that its import- 
ance calls for corresponding action, we 
desire to express our hearty willingness to 
aid in supplying this reasonable demand for 
increased and constant accuracy in time 
measurement, and, as an important means 
in the attainment of that end, we deem it 
wise and expedient to create an orgdaniza- 
tion whose special object shall be to serve 
the American Public, through the educa- 
tion and thorough training of suitable work- 
men in the manufacture, care and skillful 
repairing of timekeeping instruments, and 

Whereas: The present serious scarcity of 
competent watch repairers, throughout the 
entire country, demands that active means 
be used in the endeavor to attract to this 
branch of useful employment and industry, 
young men and young women of high 
character and refined tastes, feeling that in 
this field of labor they can well serve the 
public, and alsg that they may thereby se- 
cure for themselves a liberal remuneration. 
To the attainment of this end— 

Therefore Be It Resolved: That in re- 
sponse to the action of a conference of 
watchmakers, and others, called by. the Na- 
tional Research Council, and held in the 
City of Washington, D. C., on May 19-20, 
1921, we present, for consideration in the 
forming of a governing basis of a national 
organization, the following draft of a con- 
stitution and by-laws,” 


Constitution \ 
ARTICLE 1—NAME. 


This organization shall be talled “Horo- 
logical Institute-,of America.” 


ARTICLE 2—OBJECTS. 

The objects of this-organization shall be: 

(a) To demonstrate and emphasize the 
importance and value of a thorough knowl- 
edge of the Science of Horology. 

(b) To formulate a course of study and 
practice in the higher branches of horo- 
logical knowledge. 

(c) To develop’ standards for horological 
schools and to co-operate for their better- 
ment, 

(d) To establish a system of varying 
attainments for watch and clock makers and 
to issue graded certificates to such ap- 
plicants as shall, through careful examina- 
tion, demonstrate their worthiness to re- 
ceive them. 

(e) To confer “Honorary Degrees” in 
recognition of individual attainments in 





horological discovery, science or practice. 

(f) To encourage, in all suitable ways, 
young men and young women to adopt 
horological industry as their life work, or 
profession, 

(g) To endeavor, by the employment of 
all proper means, to elevate and dignify 
the art, science and practice of horology; 
to the end that persons of high aims and 
worthy character may realize that through 
their choice of that profession they may 
worthily serve their fellow men, 

(h) To employ all right and suitable 
means to secure for the science itself, and 
for its professors, instructors and students, 
the respect and dignity which appropriately 
belong to them, and to which they are there- 
fore justly entitled. 

(i) To serve as the appropriate center 
for the reception and diffusion of scientific 
information relating to all horological 
matters—through publication of articles of 
informing or instructive character, 

(j)} To co-operate with individuals and 
with other organizations, in sincere en- 
deavors to advance the interests of horp- 
logical science and practice, and in the 
work of collecting interesting and historical 
timepieces and horological literature. 


ARTICLE 3—LOCATION. 

The institute. shall have its executive 
office in the city of Washington, D. C., 
and will co-operate with the National Re- 
search. Council, and other organizations in 
the development of the profession. 


ARTICLE 4—MEMBERSHIP. a 

Membership in the Horological Institwite 
of America shall be of five kinds: 

(a) Active, $5 per year. 

(b) Sustaining, $10 per year. 

(c) Life, $100. 

(d) Patron, $1,000. 

(e) Honorary (conferred). 

Any person of good character may He- 
come a member if recommended for mem- 
bership hy a member of the Institute and 
approved by the Executive Committee. 


} 


ARTICLE 5—ORGANIZATION. 


The general direction of the institute shall 
he vested in an Advisory Council of twenty- 
four members to be elected from the mem- 
bership of the Institute; at the first election 
there shall be elected eight to serve for 8 
year, eight for two years, and eight for 
three years, but after the first year the 
term of office for members of the Advisory 
Council shall be for a period of three yeats. 

The Advisory Council shall elect fram 
among its own members officers as follows: 

A president, Ist vice-president, 2nd vice- 
president, treasurer‘and five others, the nike 
to form the Executive Committee. The 
terms of office shall be for one year. 

A paid secretary may be engaged by the 
Executive Committee. 

There shall be an annual meeting. Each - 
member shall have the privilege of voting 
in person or by mail, at the annual meeting 
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for candidates to fill vacancies on the Ad- 
visory Council. The annual meeting shall 
be held in Washington, D. C., on the second 
Wednesday in May. The officers first 
elected after the adoption of this Constitu- 
tion shall hold over until the second an- 
nual meeting which is to be held in May, 
1923. ; 

Special meetings may be called by the 
president, or, upon the request in writing of 
any twenty members of the Institute the 
president shall call a special meeting. 

The duties of all officers shall be such 
as usually pertain to their respective offices, 
together with such other duties as may from 
time to time be prescribed for them by the 
by-laws or the Advisory Council, The 
general management of the Institute shall 
be vested in the Executive Committee. The 
Executive Committee shall hold such meet- 
ings as circumstances justify, the time and 
place to be fixed by the president. The 
president shall preside at the meetings of 
the Institute, the Advisory Council and the 
Executive Committee, but in the absence of 
the president the duties shall be performed 
by the senior vice-president present. In 
the absence of the president and the vice- 
presidents the duties of the president shall 
be performed by a president pro tem, 
elected by the Executive Committee. The 
treasurer, who shall be bonded in a sum 
fixed from time to time by the Executive 
Committee, and the Secretary shall be 
charged with such duties as the Executive 
Committee may determine. 

This Constitution and By-laws may be 
altered, or amended, by the vote of not 
less than two-thirds of the members voting. 
But such proposed amendment must have 
been proposed in writing, and copies thereof 
must .be sent to each member in good 
standing two weeks previous to the time 
of voting. 

Any member entitled to vote (but not 
present at the meeting) may do so by send- 
ing to the secretary a ballot prepared under 
regulations prescribed by the Executive 
Committee. 

By Laws 
ARTICLE 1—MEETINGS. 


(a) The annual meeting of the institute 
shall be called at the hour of 10 A, M. and 
a quorum shall consist of five members, 
but a less number may vote on the matter 
of adjournment. 

The regular order of business at the 
annual meeting, shall be as follows: 

1. Reading of the record of previous 
meetings. 

. Reports of the secretary and treasurer. 
. Report of the Executive Committee. 

. Reports of special committees. 

. Introduction of new business. 

. Election of officers. 

. Adjournment. 

(b) The business which may be trans- 
acted at a special meeting of the institute 
shall be limited to the specifications in the 
call, but other matters or questions per- 
taining to. the good and welfare of the 
Institute, or its interests, may be discussed. 
The notice of the call of a special meeting 
shall be sent out ten days in advance of 
the date of the meeting. 

(c) Faithful records of all actions taken 
at all meetings must be entered upon the 
secretary’s books, and also suitable men- 
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tion made of matters which may be in- 
formally discussed. 

(d) Meetings of the Executive Commit- 
tee shall be called by the president, through 
the secretary, and may be held at such 
times and places as may be designated in 
the call, and, at all meetings of the Execu- 
tive Committee three voting members 
present shall constitute a quorum. 

(e) A meeting of the Advisory Council 
shall be held immediately after the annual 
meeting for the purpose of electing officers. 

ARTLCLE 2, 

The Institute shall adopt an emblem which 

shall be copyrighted. 
ARTICLE 3. 

All bills presented to the treasurer and 
approved by the president shall be paid. 
ARTICLE 4, 

The president shall appoint, with the 
approval of the Executive Committee, the 
following standing committees: Membership, 
Employment, Publicity, Certification, Edu- 
cation. Other committees as needed may 

be appointed in the same manner. 
ARTICLE 5. 

The policy of each committee shall be 

approved by the executive committee. 
ARTICLE 6. 

Local branches of the Horological Insti- 
tute of America may be established under 
the direction of the Executive Committee. 





A New Book on Storekeeping 


“How to Run a Store” by Harold White- 
head, head of the Department of Sales Relations, 


College of Business Administration, Boston 
University. Published by Thomas Y. Crowell 
Co., New York. 


NOTHER excellent addition to busi- 

ness literature is this comprehensive 
book by Mr. Whitehead. Both clerk or 
seasoned storekeeper will find plenty of in- 
formation here. While jewelers can read 
every chapter with profit, those treating on 
“Expenses and Sales,” “Departmentizing,” 
“Turnover,” “Profit and Profit,’ “Stock 
Keeping,” and “What is a _ Proprietor’s 
Profit,” are all of particular interest. Those 
who sell behind the counter will find many 
helpful suggestions in the chapter entitled 
“The Lost Art of Salesmanship” where the 
author gives some “horrible” examples of 
retail selling. 

Our universities now have regular 
courses in retail salesmanship and it is high 
time that such training was given because 
a retail salesman can make or break a 
storekeeper. It is unfortunate, however, 
that in too many instances this does not 
seem to be realized. Tactlessness, ignor- 
ance, lack of polish, ‘brusqueness, inatten- 
tion and inconsiderateness and the inability 
to size-up the customer, frequently account 
for much loss annually. In discussing or- 
ganized loyalty, the author gives some prac- 
tical methods of securing this desideratum. 
Incentive, of course, is necessary, and the 
author gives several tried plans for bring- 
ing this about—R. F. N. 





The Elgin National Watch Co., Elgin, 
Ill., has just contributed a check for $1,000 
as a patron of the Horological Institute of 
-America for the advancement of horological 
education. De Forest Hurlburd, vice presi- 
dent of the Elgin Watch Co. has always 
taken a deep interest in this subject. 
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made true, these two lines should exactly 
coincide. 

Fig. 56 illustrates the center square and 
Fig. 57 illustrates a piece of half inch 
steel rod which has been centered with 
this tool. The intersection of the cross 
lines represents the exact center of the rod 
or circle. 

Now, in order to make these center 
cross lines serve our purpose properly, we 
must punch a mark and drill a hole with- 
out running off the fine center point we 
have located. To do this, we shall require 
a sharp, 60° center punch hardened and 
ground to a fine point, When we use this 
center punch we must be sure to hold it 
in an upright position. After the rod is 
punched, we may examine the mark care- 
fully with a glass. We can easily de- 
termine if the cross lines exactly intersect 
the punch mark. The center punch should 
be driven into the stock so that the diam- 
eter of the punch mark on the end of the 
rod is about .050. Then we should select 
a drill about .025 in diameter and drill into 
the stock about one-sixteenth of an inch. 
This will give us a good, strong support 
for the tail stock taper when we do our 
turning on the rod. Now, of course all 
this careful work is unnecessary in the 
making of the large tail stock taper we 
require, but when we make our extra wheel 
and pinion cutter spindle, we will find cer- 
tain work that requires very accurate cen- 
tering, hence, the complete description at 
this time. 

To proceed with the making of our large 
taper; we will assume that the rod has 
been properly centered; we will also as- 
sume that we have a wheel chuck that is 
true and will take the half-inch rod. Then 
we place the rod in the wheel chuck and 
with the tail stock taper in the center hole 
of the rod, we may turn the end of the 
rod down until it fits into our tail stock 
spindle. The angle of the tapers where 
they fit into the tail stock is usually from 
1° to 2° and the slide rest may be shifted 
to turn the proper angle. By trying the 
taper in the tail stock spindle and noting 
where it rubs, we may easily produce a 
correctly fitting taper. A taper, to fit cor- 
rectly should show a bright surface along 
its entire length when it is turned in the 
hole of the tail stock spindle, and the end 
of the taper should just show slightly 
through the cross hole in the tail stock 
spindle. 

Assuming that the end of the taper fits 
the tail stock spindle correctly, then we may 
remove the rod from the wheel chuck and 
insert the end of the taper we have just 
formed in a wire chuck that grips the 
the tail stock in position again and pro- 
ceed to turn the 60° point down to the 
approximate shape. In this case, we do not 
turn the 60° point down to finished dimen- 
sions, but simply rough out most of the 
stock. After this has been done, we may 
place the taper in the regular taper chuck, 
which has the same taper as the tail stock 
spindle, and proceed to finish the taper to 
exact dimensions and with a fine point. 


(To be continued) 
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[Answers are also solicited from our readers to the questions published on this page.]} 
No attention paid to communications tinless accompanied by full name and address of the writer. 


Question No. 3837—Hairspring Trou- 
bles—Will you kindly answer the follow- 
ing questions in regard to hairsprings? ; 

No. 1.—Advise me of the best and quick- 
est method for making correct terminal 
curves in fitting a new hairspring—t. e., one 
that will have a smooth appearance in mo- 
tion and also come a bit close to being iso- 
chronal. 

No. 2—Is it important to make the ter- 
minal pinnings to any given degree relative 
to each pinning? 

No. 3-—What should be the correct di- 
ameter of the balance spring relative to the 
balance and why? 

No. 4.—What is the best way to clean 
and treat the balance spring to avoid rust 
and have it perfectly clean? B. McC. 


ANSWER—No. 1.—The most approved 
method for making correct terminal curves 
is by forming a gradual curve of each end 
of the spring toward the certer, pinning 
them at half the radius—. e., at half the 
distance from the center to the outside of 
the spring. The curved portion of the spring 
should be of such length and form that it 
will cause the spring to gain or lose the 
required time for attaining isochronal vibra- 
tions. With flat spiral springs, our prin- 
cipal consideration is the inner curve and 
if we form a gradual curve toward the 
center and pin the spring at half the radius 
as mentioned above, we would determine 
half the distance from the exact center of 
the spring to a full inner coil and pin the 
spring in the collet at this point. With 
Breguet springs, the overcoil ir most 
American watches is usually three-quarters 
of a turn and the overcoil should be raised 
so that it lies flat and parallel with the 
body of the spring. Then the curve should 
be formed with curve tweezers which are 
similar in shape at the ends to the pliers 
used for forming the inner ends of main- 
springs. Tt is a good idea to have several 
tweezers of various curves on hand; then 
any required curve may be quickly and eas- 
ily formed. The overcoil should be formed 
carefully and all abrupt bends should be 
avoided if we wish a symetrical spring. 

No. 2.—Flat springs are usually pinned 
in even coils, but this method is not always 
followed in pinning Breguet springs. Each 
factory has its routine method for pin- 
ning, but in fine watches this matter is given 
careful attention by expert adjusters. 

No. 3.—In fitting flat hairsprings, the 
diameter must not be of greater radius than 
the distance from the balance hole jewel 
to the regulator pins. A small spring may 
be centered by spreading the outer coil 
slightly, but we cannot use a large spring 


under any circumstances. With a Breguet 
spring, we may allow more or less latitude 
as the curve may be formed to coincide with 
the circle traversed by the regulator pins. 

No. 4.—In cleaning hairsprings we place 
the spring in benzine long enough to re- 
move any oil or gummy matter, then dry 
the spring. This usually leaves a light 
waxy deposit on the spring which is very 
undesirable. We remove this by carefully 
brushing or patting the spring with a soft, 
brush and soapy water, then rinse the spring 
in hot water, then in grain alcohol and dry 
in hot sawdust. If hot water and hot saw- 
dust are used, we may dispense with the 
alcohol, as the only reason for using alco- 
hol is simply to absorb the water and 
thereby cause the spring to dry quicker. 
After removing the spring from the saw- 
dust, it should be carefully patted with a 
soft brush to remove all particles of saw- 
dust. This method will leave a spring very 
clean and bright. 

It will be observed that the answers to 
the first three questions are rather brief; 
they are not intended to cover the subject 
as quite a treatise could be written on hair- 
spring work. 

Question No, 3838—How Is It Done? 
—Please answer in the column of work 
shop notes, the following questions. 

No. 1--What is the correct way of put- 
ting a mainspring into the Hamilton motor 
barrel, 12 size in particular if there is any 
difference in the various models? 

No. 2—What is the correct method of 
tempering small Swiss click springs, etc., 
when they are made from spring Wire 
bought from material houses? 

No. 3.—What is the correct method to 
use in removing rust from winding wheels, 
etc., and retain their original polish after 
the operation? O. T. 

ANSWER—No. 1.—The motor barrel is 
constructed practically the same in each of 
the various sizes of Hamilton movements, 
The correct method to be followed in fit- 
ting a new mainspring requires the use of 
a mainspring winder with a hollow arbor. 
This is necessary because the barrel arbor 
in the motor barrels is rigidly attached to 
the mainspring barrel. The mainspring 
should be wound into the winder and the 
end of the spring should extend from the 
winder barrel about one-half inch. Then 
it is a very simple matter to slip the hol- 
low arbor of the winder over the. barrel 
arbor, fit the end of the spring into the 
slot in the mainspring barrel and release 
the spring. Then the cap may be snapped 
in place in the proper position and the opera- 
tion is completed. The principal feature in 
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such cases is in using a mainspring winder 
with a hollow arbor and such a winder will 
also answer the purpose for inserting any 
style of mainspring. 

No. 2.—The principal point to observe 
in hardening and tempéring small click 
springs and similar pieces is not to over- 
heat the steel when hardening. Assuming 
that the spring has been properly formed, 
it may be placed between two thin sheets 
of copper and held in place with binding 
wire. If the spring be of such shape that 
it cannot be held between flat plates with- 
out distorting, then wrap binding wire 
loosely around it. Any method that will 
prevent the flame from coming in direct 
contact with the spring is advisable. Then 
procure a small cup of cotton-seed oil, heat 
the spring to an even cherry red and quickly 
quench in the oil. When cooled, take it 
right from the oil and ignite the oil that 
clings to the spring. Allow this oil to burn 
off and then quench the spring again. The 
result will be a uniform spring temper that 
is very tough. If the spring requires .blue- 
ing to match other parts of the movement, 
then polish it brightly, lay it on a-clean 
piece of steel, or, better still, a box of white 
sand and heat until the proper color is 
obtained. 


No. 3.—Rust on any steel work may be 
removed by boiling the piece in a strong 
solution of Red Seal Lye, then rinse thor- 
oughly and dry in hot sawdust. However, 
rust invariably pits steel work and the only 
possible way that such pit marks may be 
removed is by grinding and refinishing the 
piece. Consequently, if such work is per- 
formed, you would have to use special at- 
tachments for refinishing the wheels if they 
are damaskeened, rayed or flat polished. 
Assuming that we have an exposed winding 
wheel which is damaskeened in some fancy 
pattern. To refinish this wheel, we may 
hold the wheel in a wheel chuck. To re- 
produce the finish, we will require a small 
traverse grinder which may be held in the 
slide rest. The acting end of the grinder 
is a small lap to which is applied fire car- 
borundum powder. The spindle works on 
the principle of the pantograph and at the 
opposite end is fitted an enlarged pattern to 
be used as a guide in reproducing the fin- 
ish on the wheel. With the slide rest, the 
acting end of the spindle is brought to the 
proper position on the wheel, then the op- 
posite end of the spindle is simply guided 
over the pattern and the lap reproduces the 
pattern in miniature on the wheel. With an 
index, a series of scallops or waves may 
be very accurately reproduced. 


To produce the rayed finish is a much 
simpler operation. A plain traverse grinder 
attachment is held in the slide rest. The 
spindle carries a small aluminum lap fed 
with fine carborundum powder and oil. In 
this case the grinder spindle is set at a 
slight angle with relation to the wheel and 
this angle may soon be determined en trial. 
The lathe head should revolve at a very 
slow speed and the lap at high speed. A 
series of rayed circles may be easily re- 
produced by this method. 

To produce a perfect flat polish on steel 
wheels is an art that requires considerable 
skill to attain perfection. The essential 
point is, that both the work and the lap 
must revolve. 
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LEES & SANDERS. 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS 


BIRMINGHAM, Enc. 

















THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- etc. 


36 EMBLEM FINDINGS aes Pp 
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) ES EAR WIRES 
S Y for unpierced ears. 
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_ 1740 1693 a ali) sy th etc. 
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AS a 


Descriptive Circular on Application, 

ASSORTED SIZES Pearl Drilling and Adjusting a Specialty 
MADE IN GOLD (ALL COLORS) Special Order Work and Repairing 
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C. IRVING WASHBURN, 108 Fulton Street. N.¥. 
HERPERS BROS. 


w 
18 CRAWFORD ST. ESTABLISHED 1865 NEWARK, N. J. Bullion Balances 


500 oz. capacity $125.00 


J. & H. BERGE 9" 05% 

















THE AMERICAN PLATINUM 
SAFETY CATCHES, JOINTS and PIN TONGUES 


Made in Platinum—10K, 14K and 18K Yellow Gold, 14K Green Gold, 14K and our new 
18 K White Gold. 


Safety Catches—Ready Assembled or Lever Separate 
Levers arranged to minimize soldering stiff if soldered with catch open. 
Joints, with our style stop, prevent pin tongue from falling back, and hold pin tongue in position for swaging easily. 


Did You Get Our Descriptive Folder? 


AMERICAN PLATINUM WORKS 


N. J. R. R. AVE. at OLIVER ST., NEWARK, N. J. New York Office—Charles Engelhard, 30 Church St. 

















December “i 1921. 


THE JEWELERWN’ CIRCULAR 








The Making of a Gem Ring 





By Fred W. Goldsmith in Metal Industry. 














pee modern high-class working jeweler 
is a master of the art of delicate crafts- 
manship. He embodies the traditions and 
the practical finesse of tools flowing back to 
Cellini and the early Renaissance craftsmen. 
His masters learned their craft under Trade 
Guide rules in medieval times, and the con- 
tinuity of instruction has passed down to to- 
day unbroken. In his delicacy of touch, in 
his facility in the use of tools, in his in- 
stinctive appreciation of the possibilities of 
his gems, of his gold, of his platinum, he is 
unconsciously following the teaching of 
Italian, French or English craftsmen of five 
hundred years ago. 
Tools 

It is astonishing with what simple tools 
the best class jewelry is made. With the 
ordinary run of everyday stuff made in quan- 
tities, dies and tools, stamps and presses and 
a variety of mechanical appliances are neces- 
sary for their cheap production. But for 
the best markets of London, of Paris, of New 
York the whole of the work is done by hand, 
with but a few varieties of cutting tools, a 
hammer, an assortment of needle files, a sims 
ple Archimedean drill which has remained 
unimproved since classical times, a fret-saw 
—and brains. It is interesting to follow the 
actual making of such a piece through its 
several stages to ultimate finish. 


The Shop 

First, then, as to the workshop. It needs 
a wide, high window with a good light, al- 
though in actual fact much of the best work 
is turned out of shops but poorly equipped 
in this respect. Around this window is a 
large semi-circular board of elm into which 
are cut three, four or five deep recesses, each 
to accommodate a workman, leaving elbow 
space on each side of each man. In the 
center of each recess is fitted a wooden peg 
against which the work is held in the manip- 
ulation, with the various tools scattered 
around ready quickly to hand. At each 
elbow is a gas soldering jet which at normal 
lowers itself almost to nothing, but which 
on being rapidly jerked forward by the crook 
of the blow-pipe flames out furiously. For 
night work, a center gas, or in a few quite 
modern shops, electric light is suspended, the 
light of which is focused upon each peg by 
a brass-mounted lens, or more generally by a 
large glass globe filled with water standing 
in front of each worker. Many workers tint 
this water to a pale blue or green to tone 
the glare from the eyes. In the center of the 
shop will be a small set of flatting rolls and 
a draw-bench, also probably a set of wire 
rolls, and in the corner a polishing lathe. run 
by electric motor. 

Making the Backing 

So the typical workman is ready to start 
his job, and we will presume he is to make 
a nine-stone diamond cluster ring with 18- 
carat shank and lower part of the head, but 
with a platinum setting to show up the 
whiteness of the diamonds. He first takes a 





small, shallow pan, the lid of a tin can most 
likely, into which lead has been run to give 
stability, and on this he ranges his stones 
to best advantage, looking at them this way 
and that so that at least the best effect pos- 
sible shall be shown. Having satisfied his 
critical judgment as to the relative position 
of each diamond, he takes a square piece of 
flat platinum of the requisite size and of such 
thickness as his experience decides and with 
his dividers sets out a circle to the exact 
size of his cluster, with a smaller circle in- 
side the size of his center stone. The space 
between these two lines he subdivides into 
eight, centering each eighth. Then taking 
the aforesaid Archimedean drill stock with 
a drill of right size, he drills a small hole 
at the outre edge of the smaller circle, and 
inserting a fine fret-saw he cuts away the 
center piece of platinum, and then does the 
same in turn with each of the eight holes. 
He then takes his cutting pliers and trims 
the outer edge of the platinum fairly close to 
the circle of holes, afterwards gapping into 
the inturn of each hole with a small three- 
square file, meanwhile holding the piece with 
a pair of flat pliers. He thus has produced 
a wheel of platinum into which the nine dia- 
monds can be dropped, with their several 
edges touching each other at the tangents 
with mathematical precision. 

His next process is to take a piece of flat 
gold of sufficient strength and proper size 
and carefully solder his platinum wheel onto 
it, afterwards drilling or cutting out the 
holes through the gold to correspond with 
the platinum. This soldering needs to be 
perfectly “run,” as any fault of soldering 
would render the final settings unsafe. He 
now holds a wheel of platinum for the top 
and gold for the underneath, this forming the 
“backing” of the ring, and by means of a flat- 
domed punch and a “stake” of required depth 
he domes up this wheel to the necessary ele- 
vation. ‘The cutting out of the platinum be- 
fore soldering rather than afterwards has no 
mechanical advantage, but it is done to avoid 
as far as possible mixing the dust or “lemel.” 
Pure lemel, either gold or platinum, is more 
easily treated than a mixture of the two. 


Making the Comb and Soldering to the 
Head 

The workman next turns up in gold a cir- 
cular bezel of the exact size of the inner 
points of the circle of holes as above. This 
he holds with pliers, the nose of which has 
been rounded laterally, and with a very fine 
knife-edge file he gaps down alternately from 
either side, cutting almost through its depth 
each time, a matter of a bare sixteenth of an 
inch. He thus produces a sort of zigzag 
paling in miniature, each edge being a series 
of minute points. This with exquisite deli- 
cacy he proceeds to solder to the aforesaid 
backing, the panels of solder used being cut 
to almost microscopic proportions. The care 
needed in this operation can be judged from 
the fact that the solder used is a gold of 
barely less quality than the work, and the 
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least possible excess of heat would melt the 
fine paling work in a momenty However, 
skill and long experience enables him to per- 
form this operation safely. He now has the 
head of the ring with a miniature comb 
standing all around it. To the lower half 
points of this comb a flat gold ring is sol- 
dered with the same care as before, this be- 
ing the “strand” of the ring. 


Additional Ornamentation 


In a poor or medium class ring this strand 
would next be filed to the curve of the finger, 
and the shank would be made and attached. 
But in a fine ring an ornamental feature is 
often added to this under part before the 
ring is completed with its shank. This takes 
the form of a shallow, saucer-shaped piece 
of gold. The rim on which the saucer would 
stand now forms the strand of the ring and 
this is shaped to fit the curve of the finger. 
The dish portion of this small saucer is to 
be elaborately carved through in a series of 
lace-like curves according to the taste of the 
workman, thus letting the light through from 
the back to give full brilliance to the stone. 
This carving is delicate and dainty, and 
while almost hidden in actual wear, adds 
much to the lace-like beauty of the ring when 
off the finger. The nearest approach to this 
work is found in the finer carved work in 
some of the old cocks from Geneva watches. 
This design may be either carved through by 
means of specially shaped scorpers, or it may 
be saw-pierced and finished off delicately by 
means of the carving tools. This is work 
which the everyday “common or garden” 
jeweler could not do. It needs not only ex- 
treme delicacy and touch in the use of tools, 
but a considerable amount of artistic taste 
as well. 

The ring is now ready for shanking. We 
do not need to spend much time over this, 
as it is merely the turning up of a hoop of 
gold either flat, half-round or knife-edge as 
may best suit the ring, bringing the shoulders 
to a keen angle by means of the file, and at- 
taching them to the head of the ring. Or it 
may be that the shoulders shall be wider, 
and carved in a desired pattern. This work 
is but repeating that already done on the 
under part of head, but cut only partly 
through, so no further description is needed. 
Obviously the cutting off of the shank to 
exact finger size is done before shaping the 
shoulders. 


Polishing 


The ring is now ready for polishing. In 
a few old-fashioned shops the polishing is 
done by the actual maker, but more generally 
this is the work of young women whose slim 
and delicate fingers give them a special apti- 
tude for it. The appliances used are the stiff 
brush, the felt mop, and the cloth mop, the 
polishing material being rouge, crocus and 
compo. For platinum a special green rouge 
is used. The lathe is used for the broader 
portions of the head and for the shank, the 
finer work above described being carefully 
polished by hand by means of water-of-Ayr 
stones, quills and linen threads. Every tiny 
crevice, every delicate cut has to be gone 
over till all file marks and sandpaper rough- 
nesses are obliterated, and the whole article 
shines with a mirror-like brilliance. The 
“threading” and “quilling” of the microscopic 
claws and the fine carving is skilled wor'- of 
a high character. The final “finish” of the 
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REPAIRING 22% fenciss sic 
éraphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
~~ Sa a a me pouee. Our —— _ OURS IS THE HOUSE THAT 
rig e add only a fair and legitimate pro o the os ” 
AS IT REACHED US actual cost of the job. We don’t believe in killing the DELIVERS THE GOODS 
goose that me the golden egg—we expect you to come back, and so treat you po ee very piece of workis absolutely guaranteed to be right. Send © 
* today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll he glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO, (crs) GFICACO 


Over 54,000 
Watches Repaired 


“Records Do Not Lie” “Records Do Not Lie” 


When it comes to do your Watch Re- 
pairing don’t forget that SOLOMON 
& CO. are recognized as the largest 
most dependable up-to-date equip- 
ped Shop on the Continent. There 
there are many REASONS for 
that. 
lst, we have repaired fifty-four 
thousand (54,000) Watches 
within three years and by re- 
pairing such an enormous 
amount we learned to 
please our customers in 
every respect. You sure 
will not make a mistake 
by sending your ex- 
cess Watch Repair- 
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Webster. Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 














DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write for 
prices and Circular No. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 
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for 50 years the Standard Lubricant 
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article depends to a great extent upon the 
quality of the polishing. 
Setting the Stones 
Having passed the foreman’s scrutiny from 
the polisher, the ring now passes on to the 
setter. For the class of work we are here 
considering the setter is a highly skilled 
man who if not actually apprenticed has cer- 
tainly spent several years Jin learning and 
several more in “improving.” A good setter 
can make more money than any other work- 
man in the trade. The first process of set- 
ting is to “let in” the stones, although in good 
work, properly made, this is scarcely neces- 
sary, as the work should have left the 
“mounter’s” hands with no superfluous metal 
to be cut away. However, the setter places 
the stones neatly upon the mount, and while 
he holds the ring they should lie there as 
though already set. Should a trifle of letting 
in be needed, he takes his scorper, sharpened 
slantwise, and delicately cuts away such of 
the gold and platinum as he thinks necessary. 
Now the stones lie perfectly in position, each 
one just touching the center stone and each 
other in perfect tangent, thus leaving eight 
small triangular portions of platinum around 
the center stone, and a _ scalloped rim 
of the platinum all around the outer circle. 
Upon these knife-edge portion of upstanding 
platinum the setter works with a tiny grain- 
ing tool with a “round-about” motion of the 
wrist, thus leaving a circle of rounded micro- 
scopic dots around each stone except just at 
each tangent where each stone touches an- 
other, and with three such rounded dots to 
fill in each of the eight triangles of the inter- 
section of the center with the circle of stones. 
The security of the setting rests in this, that 
each tiny dot is pressed half way over the 
edge of the diamond it touches so that there 
is a bearing edge holding the stone in posi- 
tion all around each stone. These dots are 
worked to a high burnish with the bright 
tools. The finished product is a glittering 
rosette of brilliant diamonds and burnished 
platinum. The advantages of this style of 
setting are its daintiness and the perfection 
of its “thousand grains.” It has the com- 
. mercial advantage, that it adds to the ap- 
parent size of the stones and thus increases 
the selling value of the ring. 





Laugh or Cry—Take Your Choice 





The skipper was examining an ambitious 
gob who wanted to be a gunner’s mate. 

“How much does a_ six-pound shell 
weigh?” he asked 

“T don’t know,” the gob confest. 

“Well, what time does the twelve o’clock 
train leave?” 

“Twelve o’clock.” 

“All right then, how much does a six- 
pound shell weigh?” 

“Ah,” said the youthful mariner, a great 
light dawning on him. “Twelve pounds.”— 
The American Legion Weekly. 

* * * 

“Arrest that man. He’s 
an officer.” 

“But how do you know he’s not a genu- 
ine officer ?” 

“He refused to sell me any liquor.”— 
Nashville Tennessean. 
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Henley’s Twentieth Century Book of Reci- 


pes, Formulas and Processes: Containing 
ten thousand selected household and workshop 
formulas, recipes, processes and money-saving 


methods for the practical use of manufacturers, 
mechanics, housekeepers and home workers. 
Edited by Gardner D. Hiscox, M. E., Author of 
“Mechanical Movements, Powers and Devices,” 
“Compressed Air.” ‘Gas, Gasoline and Oil En- 
gines,” etc., etc., 1920 edition, revised and en- 
larged. 1032 pages, illustrated and bound in 
cloth. Published by Norman W. Henley Co. 


THIS very helpful volume was prepared 

with a view of being of general use, but 
will be found helpful to the man in the 
workshop. Certain foreign technical pub- 
lications have been drawn upon for much 
of the information given. A great many old 
recipes and so-called trade secrets of pro- 
fessional value have also been included in 
the work. A comprehensive index, arranged 
in alphabetical form makes the various con- 
tents quickly accessible. Among the sub- 
jects treated of interest to jewelers are 
alloys, amalgams, casting, cleaning prepara- 
tions, electroplating, enameling, etching, 
glass, gold, ivory and jewelers’ formulas, 
metal coloring, oils, paints, gilding, polishes, 
rust preventives, sign cleaning, soaps, 
solders, varnishes and many other things of 
practical value. 

Although not published exclusively for 
jewelers the book will be a valuable ad- 
junct to any retail jeweler’s technical 
library. 








Window smashers recently visited the 
store of E. D. Davis, Kent, O., and stole 
jewelry worth about $68. It is believed 
that the butt of a revolver was used to 
smash the window. 
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A Quaint Old Watch 





LTHOUGH. hundreds of friends of 
Richard T. P. McNichols have visited 
his unique “den” at 520 Oxford Place, 
Knoxville, Tenn., none had ever before seen 
or heard of a wonderful little watch which 
he highly prizes among his treasured relics. 
The watch is a great many years old,—just 
how old Mr. McNichols does not know. 
It is an English verge repeater, The case 
is of 22 karat gold. The face of the watch 
is made of cloisonne enamel in different 
colors, blue and black predominating. At 
the top of the timepiece is a small dial. The 
hands are delicately carved in gold. There 
are no minute hands. 
When the hands reach the hour, quarter 
and half hours, a soft melody is played and 

















INTERESTING OLD VERGE WATCH 


a miniature lad wearing wig and knicker- 
bockers gently pushes to and fro a lass in 
a swing, who also wears a quaint costume. 
At the same time a fountain at one side of 
the swing is set in operation, and the 
“water” can be seen rising in it. Many 
have wanted to buy the watch, but the 
owner has refused to part with it. 

The walls of Mr. McNichols’ “den” are 
covered with exactly 132,568 postage stamps 
which he has saved since a school boy. 
There are also attractive designs on the 
wall which were made with the little stick- 
ers and he has enough more to again beat 
the wall-paperer out of a good job. 

In an old iron chest are coins dating back 
to the time of Christ, also “bullet’ money” 
of Siam, “death spoon” of Indians, ancient 
bleeder, Cliff dwellers’ pottery, and around 
the room are a great many other relics. 
He has original historic old pictures on the 
walls of his apartment upstairs—A. W. O. 








The man who is clever at making ex- 
cuses, usually is the kind of a one who has 
plenty of chances to use his talent. Ex- 
cuses and failures are always team mates, 
and people who are successful in life have 
neither time nor sympathy for failures and © 
excuses for them. 
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Let HOV@ SERVICE. Turn Your Precious 
Metal Wastes Into MONEY 


OUR modern Laboratory, up-to-date in every par- 
ticular, in charge of expert chemists of long expe- 

rience assures our ever-increasing patronage of the 

highest returns on all precious metal consignments. 


A trial shipment will convince you. 


Gold, Silver and Platinum Refining and 
Sweep Smelting 


Novo Smelting & Refining Co. 


269 Pearl Street New York City 








Mesh Bags /e% Bead Bags 
Velvet Bags XD) Leather Bags 


For years we have successfully repaired, replated 
and relined every kind of bag. Competent men 
in our factory specialize on this work— 
We can do any bag job brought to your store. 
Estimates furnished. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 








ODD SHAPED 


Watch and Clock 


CRYSTALS 









































GUARANTEED DUST PROOF 
gee 24 HOUR SERVICE -@E@ 


Mirrors for Vanity and Mesh Bags. All Shapes at Moderate Prices. 


Tel. Beekman 5543 








PAUL CAN 102 Fulton St., N. Y. 
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ROLLS AND BAGS FOR 
SILVERWARE ter roa a an 


est quality workmanship, low prices and prompt delivery. 
Write Us For Samples and Prices. 


THE GRAHAM ROLL CO. 


LOUISVILLE KENTUCKY 
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Revelation Plating Corporation 


Gold and Silver Plating 
Hard and Soft Enameling 


Specialty of Karat Plating in all Karats. Rose 
Gold, Light and Dark Green Colors. Hard and 
Soft Enameling of all kinds. 


Largest Mesh Bag Repairing Department in Middlewest 
Estimates Furnished—Good Service 
3146 Van Buren St. yiccphone, CHICAGO 











Nickel American Made 

Watches and Alarm Clocks 

at Reduced Prices. 
Each, $.79 


For a list of other bargain and popular 
selling items, see our late Silent Sales- 
man Catalog No. 51 with reduced {f 
prices on watches, clocks, jewelry, 
silverware, phonographs, holiday goods, 
Oneida Community, etc. If you have 
not already received a copy, please 
write for it. It’s FREE to live dealers. 


JOSEPH HAGN COMPANY by 

223-225 West Madison Street _/~ Vp , 

Dept. J.C. 4 on 
CHICAGO, ILL. 
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C.W.BUTTS, Inc." 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 





Back to Pre-War Prices 
Gold, Silver, Platinum and Gun Metal Plating 


Mesh Bags repaired and refinished equal to new. 
Jewelry and Silverware Repairing. 


IL. MORENFELD & CO. 


114 Fulton St. Beekman 3459 New York 
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Seearitunteneroatatmeed=aremenpaeeremenemeienme eee eee 
TRADE MARK REGISTERED U.S. PATENT OFFICE. 


ELECTRO-PLATING SALTS 


A Concentrated Salts for Electro-Plating in Gold, Silver, Platinum, 
} Bronze, Copper, and Stripping. 


The Green Electric Co., 81 Nassau St., New York, U.S. A. 














Jewelers’ Cuttle Bone 
WE ARE DIRECT IMPORTERS 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


Write Phone John 432 


JACQUES WOLF & CO., 112 John St., N. Y. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 


ti 











UNITED STATES PATENTS 


Issue of Nov. 15, 1921 


1,396,842. ALARM-CONTROLLING MECHAN- 
ISM. Avsert P. Hopce, Winsted, Conn., as- 
signor to William L. Gilbert Clock Co., Win- 
sted, Conn. Filed May 3, 1920. Serial 378,- 
588. 4 Claims. 

In an alarm clock, the ccmbination of a time 
movement, an alarm mcvement, two levers in series 
with one another constituting a compound lever 
between said two movements, cne lever ncrmally 








tending to engage the alarm movement to stop the 
same and the other lever being controlled by the 
time movement so as to permit said stop lever to 
act to stop said alarm movement during a given 
period and retract it from alarm-stopping position 
at the end of that period. 


1,396,879. WATCH-MOVEMENT. Joun Rizek, 
Cudahy, Wis. Filed April 12, 1920. Serial 
373,276. 2 Claims. 


In a watch movement, the combination of a ro- 
tatable anchor wheel, a balance wheel having a verge 
in which a slot is provided, a plurality of pairs of 

















teeth for the anchor wheel, each tooth being adapted 
to move in and out of the slot, a lever carried by 
the verge, and a pin spaced between adjacent pairs 
of teeth and adapted to co-operate with the lever. 


1,396,887. CLASP. ArNotp ScHROETTER, New 
York. Filed Jan. 8, 1921. Serial 435,806. 7 
Claims. 


A clasp comprising a socket member, a resilient 
catch member arranged to. be inserted into said 


~ 


socket member, said catch member comprising con- 
nected legs having an inherent elasticity tending to 
spread them apart to an operative position, a pro- 
jection and a notch cn said members co-operating, 


THE JEWELERS’ CIRCULAR 


in the operative position of said catch member, to 
detachably connect said members, grcoved bearing 
members carried by said legs, a ring rotatably 
mounted upcn said bearing members and a cam 
member carried by said ring whereby said legs are 
pressed toward each other to an inoperative posi- 
tion to disengage said notch and projection and per- 
mit separation of said clasp members, said ring 
protecting said legs, when spread apart, against 
unintentional adjustment toward each cther to said 
inoperative position. 
1,396,841. CLASP. Apo.tpH PFEIFFER, Chicagc. 
Filed Aug. 23, 1920. Serial 405,369. 1 Claim. 
A clasp embodying a substantially U-shaped bcdy 
portion, a reinforcing fastening device connected 
with the members of the U to extend across the 
space therebetween, said fastening device being 
spaced from the bend of the body porticn to form 
a& suspension eye or opening, portions of one of the 





members of the body being deflected to form later- 
ally projecting ears, the last said member having 
an opening therethrough, a lever pivotally mounted 
between the said ears, a plurality of spaced tcothed 
members carried by and projecting from the lever 
and extending transversely across the lever, said 
tcecthed members being adapted to project through 
the said opening to co-cperate with the other mem- 
ber of the bcdy portion, ,corrugaticns extending 
transversely cf the last recited member and with 
which corrugations the tcothed members co-operate, 
and a catch carried by the said lever and adapted 
to co-operate with an edge of one of the members 
of the body portion fcr yieldingly locking the lever 
against movement with respect to the said body. 
1,396,842. CLASP-FASTENER FOR HANDBAGS 
AND THE LIKE. Ernest C. Scnroeper, 
New York, assignor to Kearney Comb & Nov- 
elty Co., Kearney, N. J. Filed June 22, 1920. 
Serial 390,800. 4 Claims. 
In a clasp fastener for hand bags and the like, 
a pair of supporting members, one member of which 
carries a pivotally mounted clasp having depending 














sides and a rounded head with a socket therein, 
the other of said members carrying a co-operating 
stud, and projecting spring elements on said stud 
for securely fastening the clasp in closed position, 


1,397,092. SAFETY-CATCH FOR PINS. Frep J. 
Encet, Newark, N. J., assignor to American 
Platinum Works, Newark, N. J. Filed May 
22, 1918. Serial 236,014. 1 Claim. 

A safety-catch comprising a pin-guard made from 

a single piece of flat material, having a downwardly 

curved and outwardly extending hook end beneath 

which the pointed end portion of the pin can be 
made fast, an open end channel-shaped and aper- 
tured extensicn connecting said hook end of the 

pin-guard, said extension being provided with a 





slot extending in a vertical direction up into the 
hook end of the pin-guard where said slot is pro- 
vided with a nctched portion, a safety-catch plate 
made from a single piece of flat material pivctally 
arranged in said channel-shaped and apertured ex- 
tension and extending in said slot, one side of said 
catch-plate being provided with a laterally extend- 
ing beveled portion adapted to be brought into 
snapping and hclding. engagement with the nctched 
portion of said slot, said catch-plate being further 
provided with a notched portion engaging with the 
end of said slot for limiting the upward movement 
cf said catch-plate, and a finger piece upon the 


159 


catch-plate for causing the disengagement of the 
beveled portion of the catch-plate with the notched 
portion of said slot. 


Designs 
59,620. RIBBON-CLASP. 


e—S 


eS 
York. Filed July 2, 1921. 
Term of patent 3% years. 
59,631. EMBLEM, BADGE, STICKPIN, OR SIMI- 
LAR ARTICLE. Harotp G, Essayan, Provi- 


Simon Bruner, New 


ta 


Serial 482,230. 





dence, R. I. Filed) June 17, 1921. Serial 
478,441. Term cf patent 3% years. 
59,633. BUCKLE. Lesiiz H. Fisner, New York. 





Filed June 7, 1919. Serial 302,609. Term of 
patent 7 years. 


59,634. BUCKLE. Lestiz H. Fisuet, New York. 





Filed June 7, 1919. Serial 302,610. Term of 
patent 7 years. 


59,635. BUCKLE. Lesiin H, Fisnet, New York. 





Filed June 7, 1919. Serial 302,611. Term of 
patent 7 years. 
59,636. ARTICLE OF JEWELRY—NAMELY, A 


PIN, BROOCH, OR ARTICLE OF SIMILAR 
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NATURE. Henry W. FisHet, New York. 
Filed Oct, 16, 1919. Serial 331,173. Term of 
patent 7 years. 

59,637. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 
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NATURE. Henry W. Fisuert, New York. 
Filed Oct. 16, 1919. Serial 331,174. Term of 
patent 7 years. 

59,638. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 








NATURE. Henry W. Fisner, New York. 
Filed Oct. 16, 1919. Serial 331,175. Term of 
patent 7 years. ‘ 


59,639. ARTICLE OF JEWELRY—NAMELY, A 
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PIN, BROOCH, OR ARTICLE OF SIMILAR 


59,694. FINGER-RING. AntHony H. Utsaicu, 
NATURE. Henry W. Fisuet, New York. 
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Filed Oct. 16, 1919. Serial 331,176. Term of 
patent 7 years, 


59,642. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 


Lary 
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NATURE. Henry W. Fisuer, New York. 
Filed Oct. 16, 1919. Serial 331,177. Term of 
patent 7 years. 

$9,641. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 
NATURE. Henry W. Fisuet, New York. 


Bloomington, III. 
493,756. 


Filed Aug. 19, 1921. 
Term of patent 7 years. 


Serial 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Ca re mat 





Trade-Marks Published Nov. 15, 1921 


Ser. 144,397. (CLASS 8 SMOKERS’ ARTI- 
CLES, NOT INCLUDING TOBACCO PROD- 
UCTS.) Tue Intaip Co., Providence, R. I. 
Filed March 7, 1921. 


2 


Filed Oct. 16, 1919. Serial 331,178. Term of 
patent 7 years. 

59,642. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 


~~ 


* @ 


NATURE. 
Filed Oct. 16, 1919. 
patent 7 years. 
59,643. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 


Henry W. FisHer, New York. 
Serial 331,179. Term of 


Particular description of gocds. 
Claims use since Jan. 1, 1921. 
Ser. 144,965. (CLASS 8 SMOKERS’ ARTI- 
CLES, NOT INCLUDING TOBACCO PROD- 
UCTS.) Cartier, Inc., New York. Filed 
March 19, 1921. Under ten-year proviso. 


CARTIER 


Particular description of goods.—Cigarette and 

Cigar Cases and Snuff Boxes. 

Claims use since 1859. 

Ser, 148,034. (CLASS 23. CUTLERY, MACHIN- 
ERY AND TOOLS, AND PARTS. THERE- 
OF.) Premier Cutiery, Inc., New York. 
Filed May 21, 1921. 


A % Cigarette Cases. 
KBOo) Ss 
vam Ne aS 
6 ae ah : 





NATURE. Henry W. Fisuer, New York. 
Filed Oct. 16, 1919. Serial 331,180. Term of 
patent 7 years. : 
59,644. ARTICLE OF JEWELRY—NAMELY, A 
PIN, BROOCH, OR ARTICLE OF SIMILAR 





NATURE; Henry W.: Fisuer,-New York. 
Filed Oct. 16, 1919. Serial 331,182. Term of 
patent 7 years. 

59,663. MEDALLION. ArtHur J. Laws, Cleve- 
land, Ohio, assignor to J. E. Townsend, S. P. 


‘@ 


Particular description of goods.—Table Flat Ware 
and Cutlery of Base Metal, Consisting of Table 
Knives, Table Forks, Table Spoons, Pocket Knives, 
Scissors, Razors, Shears, Carving Sets. 

Claims use since April 5, 1921. 

Ser, 148,655. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) HamMet, RIGLanpEeR & Co., 
New York. Filed June 4, 1921. Under ten- 
year proviso. 


poLTocs 


Particular description of goods.—Small Metallic 
Washers Placed under Clock and Watch Dials and 
Known as “Dial Washers.” 

Claims use since 1891. 


Fetzer, and W. Benscn James, trustees, Lake- 
wood, O. Filed March 30, 1921. Serial 457,- 
058. Term of patent 3% years. 


$9,665. RING OR SIMILAR ARTICLE. Josuva 


Of 


W. Mayer, New York. Filed Sept. 15, 1921. 
Serial 500,981. Term of patent 7 years. 


CIRCULAR 


December 7, 192]. 


Trade-Marks Registered Nov. 15, 1994 
148,431, PRECIOUS STONES, VIZ. 


Son, Inc., New York. Filed Feb. 18, 1921 
Serial 143,760. PUBLISHED JULY 12, 192]. 
148,463. WATCHES, WATCH CASES, WAT 
DIALS AND WATCH MOVEMENTS, 
Kummer, Limitep, Bettlach, Switzerland ang 
New York. Filed April 5, 1920. Serial 139,. 
678. PUBLISHED JULY 12, 1921, : 
148,507. FINGER RINGS AND OTHER ART}. 


RUBIES, 
EMERALDS AND PEARLS. L: Heuee § _ 


CLES OF JEWELRY OF PRECIOUS © 
METAL, NOT INCLUDING WATCHES, | 


Puort & ScHALLer, New York. Filed April 
30, 1921. Serial 147,046. 
JULY 12, 1921. 


148,513. CHARMS FOR PERSONAL WEAR, 
WHICH ARE MADE OF OR PLATED 
WITH PRECIOUS METAL. Porter & Burp. 
FINTON Co., Providence, R. I. Filed April 15, 
1921. Serial 146,234. PUBLISHED JULY 
12, 1921. 


148,523. STERLING AND PLATED FLAT AND 
HOLLOW SILVERWARE AND ARTICLES. 
OF JEWELRY. Bernarp Rice’s Sons, New 
York. Filed April 28, 1921. Serial 146,928, 
PUBLISHED JULY 12, 1921. 


Trade-Mark Registrations Granted Nov. 15, 


[Act of March 19, 1920, Sec. 1 (b.)] 


These Registrations Are Not Subject to Opposition 


148,599. (CLASS 28. JEWELRY AND PRE. 
CIOUS METAL WARE.) Simzton L. & 
Georce H. Rocers Co., Hartford, Conn. Filed 
Jan. 8, 1921. Serial 141,995, 


Simeon L, & George H. 
Rogers Company 


Particular description of goods.—Silver Plated 
Flat and Hollow Ware. 
Claims use since 1901. 


Issue of June 14, 1921 (Continued) 


1,381,257. SEPARABLE FASTENER. Arnotp H. 
TraMeR, Elizabeth, N._J., assignor of one-half 
to John Baur, New York, N. Y. Filed Dec. 
31, 1920. Serial 434,178. 5 Claims. (Cl, 
24—230.) 

A separable fastener comprising a blade-like en- 
tering member having a notch in one edge, a tubu- 
lar receiving member having a Icngitudinal entrance 
slot and having a part for engaging the notch 


of the entering member, a retractable guard-sleeve 
slidably mounted on the receiving member and a 
spring contained in the receiving member and 
acting on the sleeve to normally hold it’ in its 
extended pcsition so as to cover the entrance slot. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week- Ended Dec. 3, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gcld coins... $674,130.36 
Gold bars paid depositors 83,185.88 


$757,316.24 


Of this the gold bars exchanged for gold 


coin are reported as follows: 

Date Exchanges 
Le. FOS ee Oe Leer eer ie $204,842.02 
Nov. 94,725.39 
Nov. 99,697.58 
Dec. 147,934.44 
Dec. 89,876.22 
Dec. 37,054.71 


$674,130.36 








Mr. and Mrs. Samuel Sandler, Buffalo, 
N. Y., have announced the engagement of 
their daughter, Pauline, to Louis W. Finkle, 
of Beacon, N. Y. Mr. Finkle is a jeweler 
at 562 Main St., Beacon. 


PUBLISHED 
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